


This presentation includes forward-looking statements and information related to the Company that reflect the current views and/or expectations
of the Company and its Management relating to its performance, business and future events. The statements contained herein include, without
limitation, any forward-looking statement, estimates and projections of future results, performance and objectives, as well as terms such as
“believe”, “anticipate”, “expect”, “estimate”, “project”, among other similar expressions. Said statements are subject to risks, uncertainties and
future events. We advise investors that many factors can cause actual results to differ materially from the plans, objectives, expectations,
projections and intentions contained in this presentation.

In view of the foregoing risks and uncertainties, the forward-looking circumstances and events discussed herein may not occur, and the Company's 
future results may differ materially from those expressed or implied in these forward-looking statements. Forward-looking statements involve risks 
and uncertainties and are not guarantees of future events. Investors should not make any investment decisions based on any forward-looking 
statements contained herein. Therefore, under no circumstances is the Company, its subsidiaries, board members, directors, agents or employees 
responsible before third parties (including investors) for any investment decision taken based on the information presented in this presentation, or 
for any damage resulting therefrom. 

Market and competitive position information, including any market projections mentioned throughout this document, has been obtained from
internal research, market surveys, public domain information and corporate publications. Although we have no reason to believe that any such
information or reports are inaccurate in any material respect, we have not independently verified the competitive positions, market positions,
growth rates or any other data provided by third parties or other industry publications. The Company is not responsible for the veracity of such
information.

Certain percentages and other values​included in this document have been rounded to facilitate presentation. Scales can appear in different
proportions to optimize the demonstration. Therefore, the figures and charts presented may not represent the arithmetic sum and the appropriate
scale of the figures that precede them and may differ from those presented in the financial statements.













Uniasselvi
→

Lower nominal growth of student base and net revenue in 2024 vs. 2023, with the following estimated impacts:

~25 thousand drop in number of students as of June 30, 2024

~R$5 million drop in net revenue in 2Q24 and ~R$23MM less in 1H24 Net Revenue

Did not impact cash

Other positive effects:

Reduction in PCD during 2024 and 2025, with better retention rates

Tax (ISS) savings





(1) Includes engaged and unengaged students. An engaged student is one with financial and/or academic commitment after enrolling. However, as of 2024, unengaged students are no longer included in the student base and does not contribute to 
net revenue.
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◼

Note: An engaged student is one with financial and/or academic commitment after enrolling. However, unengaged students are no longer included in the student base and does not contribute to net revenue.



(1) Does not include the three international hubs for UniCesumar and their respective students.





(1)

Total

(1) Does not include the three international hubs for UniCesumar.



(1) Considers the application for academic purposes with the highest number of assessments from each peer; (2) Weighted average rate between App Store and Play Store rates, ranging from 0 to 5, as of August 1, 2024; (3) Score for complaints 
registered in the last six months, as of August 5, 2024.

Listed Peers 
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(1) Source: INEP 2022 Census. 

+





Enrolment evolution in private education – on-campus and digital education(1)



(1) Does not include seats for PROUNI and FIES; (2) Considering the Preliminary Course Concept (CPC 2019); (3) Does not include 50 potential additional seats in Corumbá.
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(1) Source: Censo INEP 2022. 



Note: All figures in this slide include the adjustments applied in our definition of Adjusted EBITDA. (1) PDA is defined as “Net impairment losses on financial and contract assets” in our Financial Statements.
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Note: All figures in this slide include the adjustments applied in our definition of Adjusted EBITDA.
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Note: All figures in this slide include the adjustments applied in our definition of Adjusted EBITDA. (1) PDA is defined as “Net impairment losses on financial and contract assets” in our Financial Statements.
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Note: All figures in this slide include the adjustments applied in our definition of Adjusted EBITDA.
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(1) Does not consider leasing liabilities; (2) Adjusted EBITDA Ex-IFRS-16; (3) Already includes the 4th issue of debentures in the amortization schedule.
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Appendix



(1) Considering the new student activation criteria at Uniasselvi and its respective impact on the Income Statement. 



R$ millions 2Q24 2Q23 1H24 1H23

Net income for the period              62.2              92.8            70.2         149.6 

(+) M&A, pre-offering expenses and restructuring expenses 32.4             17.2             38.4           25.3          

(+) Share-based compensation plan (0.2)              (1.5)              3.5             (1.4)           

(+) Amortization of intangible assets from business combinations 31.6             31.4             63.1           62.6          

(+) Interest accrued on accounts payable from the acquisition of 

subsidiaries
-               5.3               -                4.1            

(-) Corresponding tax effects on adjustments (21.7)            (16.0)            (35.7)          (29.4)         

Adjusted Net Income            104.3            129.1          139.5         210.7 



R$ millions 2Q24 2Q23 1H24 1H23

Net income for the period              62.2              92.8            70.2         149.6 

(+) Deferred and current income tax 13.4             (25.4)            11.4           (55.0)         

(+) Financial result 88.8             63.9             185.9          138.1         

(+) Depreciation and amortization 53.9             53.6             107.4          105.9         

(+) Interest on tuition fees paid in arrears 1.4               6.3               6.1             13.5          

(+) Share-based compensation plan (0.2)              (1.5)              3.5             (1.4)           

(+) Other income (expenses), net 1.0               0.2               0.7             (0.1)           

(+) M&A, pre-offering expenses and restructuring expenses 32.4             17.2             38.4           25.3          

Adjusted EBITDA            253.0            207.1          423.6         375.9 



R$ millions 2Q24 2Q23 1H24 1H23

Cash from Operations 170.9          191.2          348.9        323.9       

(+) Income tax paid (20.5)            (16.9)            (26.1)          (20.0)         

Adjusted Cash Flow from Operations 150.4          174.3          322.8        303.9       

Adjusted EBITDA 253.0          207.1          423.6        375.9       

(-) M&A, pre-offering expenses and restructuring expenses (32.4)            (17.2)            (38.4)          (25.3)         

Adjusted EBITDA excluding M&A, pre-offering expenses 

and restructuring expenses
220.6          189.9          385.2        350.6       

Adjusted Cash Flow Conversion from Operations 68.2% 91.7% 83.8% 86.7%



Source: Company, IBGE and INEP.
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(1) Does not include three international hubs of UniCesumar; (2) Courses are not being currently offered and are subject to regulatory approval; (3) According to the Higher Education Census of 2022 (INEP). 



https://investors.vitru.com.br/

ir@vitru.com.br

https://investors.vitru.com.br/

	Seção Padrão
	Slide 1
	Slide 2
	Slide 3

	Destaques
	Slide 4
	Slide 5
	Slide 6
	Slide 7

	Operational Results
	Slide 8
	Slide 9
	Slide 10
	Slide 11
	Slide 12
	Slide 13
	Slide 14

	Financial Results
	Slide 15
	Slide 16
	Slide 17
	Slide 18
	Slide 19
	Slide 20
	Slide 21
	Slide 22
	Slide 23
	Slide 24
	Slide 25
	Slide 26
	Slide 27
	Slide 28
	Slide 29
	Slide 30
	Slide 31
	Slide 32
	Slide 33
	Slide 34
	Slide 35
	Slide 36


