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Disclaimer

This document may contain forward-looking statements regarding
the Company’s business prospects, estimates of operating and
financial results and growth outlook, as well as other future event.

Statements such as, "anticipate,” “believe," "estimate," "expect,"
"project,"” "plan," "foresee," "aim,” and “seek,” as well as all their
variations and other words of similar meaning, serve to identify
such forward-looking statements. Said statements involve various
factors, risks or uncertainties, both known or unknown, that could
result in material differences between current data and any
projections contained herein and do not represent any guarantee
with regard to the Company’s future performance.

All statements herein are based on the information and data
available on the date they were made.

The Company does not undertake to review or update them in any
way due to the emergence of new information or future events.

The reader/investor is solely and exclusively responsible for any
investment decision, trade or action taken based on the
information contained herein. The reader/investor should not
consider only the information herein to make decisions concerning
the trading of securities issued by the Company. For more
detailed information, consult our Financial Statements, Reference
Form and other relevant information on our investor relations
website www.dasa3.com.br.

This document does not constitute an offer to sell or a solicitation
to buy any security.
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Quarterly record of Revenue and Adjusted EBITDA reflects efficiency in Dasa’s Ecosystem management

ITl Hospitals &
Oncology
3.8bn In

9 Diagnostics & Care
Coordination
1.1bn

633 M @ Ecosystem

CONSISTENT ORGANIC GROWTH AND MARGIN MAINTENANCE
« Revenue: +16% YoY (+14% YoY organic')

 Gross Margin: -0.6 p.p. YoY

* Oncology: +47% YoY organic

ACELERATIONIN MARKET SHARE GAIN
Revenue: +9% YoY (+19% YoY ex-Covid organic)
« Advancein strategic locations

« 36.7% of gross margin, returningto historical levels

ADVANCEIN CAPITAL’S EFFICIENCY AND STRUCTURE

« Continued process of SG&A dilution for the third consecutive quarter

« Conclusionin April of public offering, totalizing R$1.7 billion, increasing the
free float to 19%

« Proformaleverage?1Q23 post-offer of 3.61x

DIGITAL STRATEGY
* Relevant advance of patient users (7.2 million) and physicians (41
thousand), as a result of the expansion of functionalities

Note: (1) Inorganic in 1Q23 = Hospital Parana. All other hospitals have been part of the network for at least 12 months; (2) Net Debt / Adjusted EBITDA for covenants effects. 4
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Hospitals & Oncology

Quarterly record of revenue, as a result of the robust organic growth and advance of Oncology in the period

Gross Revenue Gross Margin
+16% YoY (+14% YoY Organic) -0.6 p.p. YoY
* Higher volumes of active beds (+5% YoY); Occupancy rate growth * HPRacquisition in March 2022

(+0.4 p.p YoY); Increase of average ticket (+10% YoY) « Marginin line with the operational seasonality of the first quarter

* Oncology: +47% YoY organic

Gross Revenue Evolution BU1 Gross Margin Evolution BU1

Il Gross Revenue (R$ million) Growth YoY = Organic Growth YoY
-0.6 p.p.

92% 26.4% 25.8%

10% 16%
14%
’—.—¢ 1Q22 1Q23
1,892
Growth Levers:
1Q22 1Q23 Outpatient

Elective surgeries Oncology Navigation

netword
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Diagnostics & Care Coordination

Aceleration of market share gain and normalization of gross margin, as a result of higher volume and efficiency gain

Gross Revenue Gross Margin
+9% YoY; +19% YoY ex-Covid -1.3 p.p. YoY
« Higher volume of exams (+15% YoY), despite the reduction of « Miximpact: decreasing representativeness of Covid-19 exams in the period

Covid-19 exams, which represented 1.3% of BU2’s gross revenue
vS. 9.4%in 1Q22

Gross Revenue Evolution - Diagnostics Gross Margin Evolution BU2

Il Gross Revenue (R$ million) Growth YoY = Growth YoY Ex-Covid I
0,
19% Sed 36.7%
0,
1%
| @ .
1,706 1,865 1Q22 1Q23
Growth Levers:
. Management the .
1Q22 1Q23 Commercial . . ) High Growth
contracts Oféigrr:]gsof Digital Experience Initiatives
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Navigation & Nav

Relevant advance of users and conversion in the use of services

Platform NAV monetization funnel

1- Increased number of users

Accumulated number of patients Accumulated number of physicians
Growth Levers (thousand) (thousand)
Navigation from Diagnostics to Hospitals 3408 7,211 . 41
1Q22 1Q23 1Q22 1Q23
Ambulatory
2- Increased recurrence and engagement
Active Monthly Patients Active Weekly Physicians
Dasa Empresas HecEn (thousand)

| G129 !

A . 863 7.6
Care Coordination i—l 5.1 -
Avg 1Q22 Avg 1023 Avg 1022 Avg 1023

Nav 3- Increase in transactions / use of services'
Patients accessing the platform products

(thousand) @

829

1.253

Avg 1Q22 Avg 1Q23

Note: (1) Exam results, Scheduling and medical consultation, Repository of prescriptions and orders, Medical Panel, and others. 8
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SG&A and Adjusted EBITDA

SG&A dilution for the third consecutive quarter and 12% growth in Adjusted EBITDA

General & Administrative Expenses - YoY Adjusted EBITDA - YoY
(R# million; %ROL) (R$ million; %ROL)
¥ Provision Reversal % ROL %% Provision Reversal Adjusted EBITDA Margin
I Adjusted General & Administrative Expenses -@®- %ROL including Provision Reversal I Adjusted EBITDA -@- Adjusted EBITDA Margin including Provision Reversal
. 19.6% 17.9%
128 @ 18.0%
14.4%
401 452 473

616

#-50
1Q22 4Q22 1Q23

« SGR&A dilution as % ROL for the third consecutive quarter
(-0.6 p.p. vs. 4Q22). Excluding the one-off of the provision
reversal (R$ 50 million) in 1Q22, dilution of 1 p.p. comparing
the periods

1Q22 4Q22 1Q23

Sustainable advance in Adjusted EBITDA reflecting robust

o . , , revenue growth of the business units in this quarter
« Continuity of the SG&A efficiency curve in the coming

quarters
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Capital Structure

Start of execution of the optimization plan has a positive impact in proforma leverage

R$8.0 bn 3.61x 3.6 years CDI +1.5%

Leverage Evolution? Amortization Schedule?
(x) (R$ million)
3,112
4.37x 2,471
4.02x 87x 561 : 2,387
- 1,655
678
1Q22 2Q22 3Q22 4Q22 1Q23 Proforma 2023 2024 2025 2026 2027 2028+

post-offer

« Theincrease in net debt vs. 4Q22 was partly due to seasonality of working capital in the first quarter (revenue growth and higher
CAPEX payment in 4Q, unusually high) and to a higher cash flow consumption explained by the receivable terms from costumers

with a good payers historical

Notes: 7) Net Debt in March 31,2023, including the inflow of R$1, 7 billion as a result of the public offering, concluded in April 2023, (2) Leverage for the purposes of financial covenants considers EBITDA in the last 12 months, which 10
includes the EBITDALTM generated by the acquisitions on an annual basis, ex-Stock Options, and includes an inflow of R$1, 7 billion related to the Company’s public offering, completedin April 2023, (3) Does not include derivative

instruments
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Capital Structure

Execution of opportunities to optimize the current capital structure in line with the plan
1 Strategic opportunities as structural solutions to the company’s leverage

«  Public Offering: concluded in April 2023, a total of R$1.7 billion, strengthening the balance sheet and focused on reducing
the leverage

Possibilities of selling hospital real estate

3 CAPEX: prioritization of projects with high returns and monetization of investments already made

(R$ million)
G —78% - Reduction of 17% YoY in CAPEX in 1Q23
562
- « Total CAPEX as a proportion of consolidated gross
244 revenue reached 3.3%, representing efficiency gain of 1.2
152 126
p.p.vs.1Q22

1Q22 2Q22 3Q22 4Q22 1Q23

4 Continued execution of the SG&A efficiency project

5 Opportunities to optimize working capital

1
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