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Belo Horizonte, November 12, 2015 – MRV Engenharia e Participações S.A. (BM&FBovespa: MRVE3 – ADR OTCQX: 

MRVNY), announces its results for the third quarter of 2015. The financial information is presented in million Reais (R$ 

million), except where otherwise indicated, and is based on the consolidated financial statements prepared and 

presented in accordance to the International Financial Reporting Standards (IFRS), which considers Guideline CPC 04 

Application of Interpretation ICPC 02 to Brazilian Real Estate Development Entities, issued by the Accounting 

Pronouncements Committee (CPC) and approved by the Brazilian Securities and Exchange Commission (CVM) and the 

Federal Accounting Council (CFC), consistent with the standards issued by CPC. 

 

 

QUARTER HIGHLIGHTS 

 

 The company has achieved 13 consecutive quarters of cash flow generation, with a record of 
R$ 258 million in the 3Q15 and reaching R$ 559 million in the 9M15. 

 Significant reduction in the leverage reaching 15.3% of net debt to shareholder´s Equity. 

 100% of its Net Debt is indexed to the TR + 8%, resulting in 380 bps below CDI. 

 Reaffirmation of ratings AA- (br) by Fitch Ratings and brAA- by Standard & Poor’s. 

 Finished units represent only 5% of inventory. 

 

 

 
 

 

 

 

 

  

 

 Historical record in cash generation of R$ 258 million in the 

3Q15 and R$ 559 million in the 9M15 

Reaffirmation of rating by Fitch Ratings and Standard & Poors’s. 
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Message from the Management  

 

 MCMV3, greater launches and better balance of inventories 

 

During 2015 we continued to release solid operational and financial results. We are optimistic with the 

perspectives for 2016, especially after the announcement made in September of the 3rd phase of the 

government program “Minha Casa Minha Vida” (MCMV3). 

We received positively the increase of monthly family income to Groups II e III of the program, as well as 

the new price caps of units segregated by cities. For this new phase of MCMV3, we plan to increase our 

launches in order to balance the volume of inventory in different regions where we operate and has higher 

demand. 

 Even though facing an unfavorable scenario, highlighted by a greater restriction of credit, higher 

unemployment and interest rate, the segment that we operate remains balanced either by low 

competition and high demand or by the availability of credit in FGTS funding. With the parameters of the 

program already approved, we will be able to classify inventory as FGTS, increasing the SoS, and to 

promote adjustments of prices, benefiting the gross margin. 

 

 Operational Efficiency and Cost Reduction 

 

We have elected 2015 as the “Austerity Year”, in order to increase productivity and efficiency in 

operational costs and expenses structure. 

 

Our unit cost of projects has been maintained in nominal values, therefore evolving bellow INCC. This 

scenario reflects the results of renegotiation of contracts with suppliers and workforce, as well as less 

dispersion among our projects. 

 

Other important contribution for the cost reduction was a decrease of 12% of productive workforce and 

an increase of 6% on productivity index. This enhancement is a consequence of investments in training, 

recruitment of qualified workers, meccanization of construction processes and turnover reduction. 

As a result from all these actions, we reported a greater volume of production, together with an increase 

on the gross margin, contributing significantly to improve the ROE and EPS. 
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 Debt 

 

Since 2012 the Company has been reducing its leverage level, decreasing from 40.7% to 15.3% of net 

debt/equity in the 3Q15. We have R$ 1.5 billion of corporate debt indexed to CDI with comfortable cash 

position in this same amount, also indexed to CDI. 

The net debt, therefore, is indexed to TR all in costing approximately 10% yoy. This debt is related to 

construction financing. The recurrent cash generation contribute for the achievement of lower levels of 

leverage maintaining a solid financial position. 

 

 Log 

 

Despite the challenging financial scenario, the decisions made during the year related to the conduction 

of our business have proved to be very assertive, especially in our commercial performance. In 9M15 we 

commercialized 130 thousand of GLA sq.m., considering pre-renting, which stands for rentals of areas that 

have not yet been delivered. 

In September 30, 2015 LOG’s portfolio, totaled 1.3 million of GLA sq.m., with projects distributed in 25 

cities and 9 states in national territory, with a total produced GLA of 662 thousand sq.m.. 

 

 Urbamais 

 

In regard to our subsidiary Urbamais, we are confident that our business in development and 

commercialization of urban lots will contribute with excellent results in the future. This segment presents 

high margins but also has longer cycle when compared to housing activities. In this way, the positive 

impacts in MRV operations will happen gradually in medium term. 

Urbamais was founded in June of 2012 and is already considered an important player in its market and 

also presents positive operational results. 

The company has already launched 2 relevant projects with a PSV of R$ 97 million. The pre-sales in 9M15 

reached R$ 52 million and its landbank has a potential PSV of R$ 2.1 billion. The gross margins of these 2 

projects has been healthy, around 60% in the 9M15, and in this same period also presented a net income 

of R$ 2 million. 

Besides the challenging economic scenario, for 2016 we believe in a relevant growth of operation in the 

segment, with an increase on sales volume of 50%. 

 

 Prime e MRL 

 

In the 3Q15 we already noticed a positive effect from the sales strategy adopted by Prime, with an 

increase of 185% of sold units from projects located in Brasilia, compared to the 2Q15. The results of 

projects from Prime and MRL started before 2014 were lower than we have planned, releasing a gross 

margin below 20% due to higher costs and recurrent expenses related to project delays. However the 

projects initiated after 2014 has been presenting better results, positively impacting the gross margin, 

which has already reached levels higher than 30%. For 2016, the negative effect on equity income coming 

from these companies will be considerably lower due to fully completion of its less profitable projects. 
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MRV has signed unprecedented agreement that will change customer interaction 

 

Once again MRV made a significant step forward to 

improve the regulation of its business. In line with 

our strategy to have the clearest and the best 

relation with our customers, MRV has signed a 

commitment with the Associação Nacional do 

Ministério Público do Consumidor (MPCON). This 

commitment will benefit the Company and its 

customers across the country, improving their 

relations. 

This agreement is pioneer in Brazil and it reflects 

that the company will present clearer and more 

objective clauses in contracts, offering even more 

certainty to the consumer with an important 

authority of assurance to the consumers.  

 

 

 

 
 
 
 
 

 
 

 
 

This agreement reinforce the Company's pioneering 

and proactivity in following guidelines of respect in 

costumer relations and this is a breakthrough in the 

Brazilian market. The implementation of these new 

criteria will be applicable in 2016.  

As a next step the Company will work to consolidate this important action together with our clients and 

related authorities. These step will be very important for MRV, once the Company delivers more than 40 

thousand apartments per year and will have a regulation that could give us confidence to work within the 

best practices, principles and values.  
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Financial Performance - MRV 
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Operational Performance - MRV 

Land bank 

 

The company has been taking advantage from good market conditions to expand its land bank. In 3Q15 56% of land 

acquisition was acquired through swap or installment payment after project approval. 

 

Out of the R$ 30.0 billion of the land bank, R$ 1.5 billion already has incorporation permits (10.629 units), an increase 

of 27.4% compared to the same period last year.  
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Gross Launches (%MRV) 

 
In order to supply and maintain our inventory level, the Company’s launching strategy has been prioritizing regions that 

present stable demand and low competition. 

 

In 3Q15 the Company launched 100% of its units under FGTS, due to a greater resilience in this market and unaltered 

financing conditions. 
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Pre-Sales (%MRV), net of swaps 

 
 

The low-income real estate market continues to present a good demand and low competition. The good results from 

our pre-sales is a combination of geographic diversification and efficiency of our commercial team. Recently, we have 

seen a trend to higher restriction of credit from banks for housing financing, which contributed to a lower SoS in the 

3Q15. The launches in 3Q15 mostly occurred in September, which affects the sales volume in this quarter. 
 

 

 

Cancellations (%MRV) 

 

 
 

The cancellations are mainly derived from sales carried out the new process, the “vendas simultâneas”. We maintain 

our effort to reduce the volume of non transferred units, as well as its resales under the new process of “vendas 

simultâneas”. Thought this new model we have already noticed the reduction of cancellation and better performance 

on transfers, adding to a consistent cash generation. 
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Real Estate Financing 

 

The credit operations remain unchanged and normalized. The efficiency derived from “vendas simultâneas” and the 

transfer of units has been positively contributing to the cash generation. 

 

 

In our business model, sold units are transferred during the construction phase. From the units to be concluded in 2015, 

98% are already sold and 80% are already transferred. 

Production  
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The increase on the volume of production in 9M15 has positively affected the Net Revenue in 16.2%, when compared 

to 9M14.  

Inventory at Market Value (%MRV) 

 

 
 
Historical record in Cash Generation – R$ 258 million in 3Q15 

 

 

 
 

 

Historical record in cash generation reaching R$ 258 million, achieving 13 quarters of consistent cash generation and 

maintaining the pace and balance of our operations. 

 

The Company remains focused on continuously improvement of the accounts receivables’ cycle and of the mortgage 

origination process from the banks (client financing process), which will reflect in lower working capital needs optimizing 

the capital structure in the medium / long term. The increase of ROE will be the result from margin and income 

enhancement, as well as the Company’s operational cycle. 
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Net Operational Revenue  

 
 

In 2015, the Company increased its productivity in 13.2% as well as its volume of inventory sales, reflecting in a growth 

of 6.6% in net operational revenue when compared to 3Q14. 

 

The growth of 79.4% in financial results reflects the INCC seasonality for this period. 

Gross Profit  

 
 

The significant increase of 26.3% of gross profit and 240 bps of gross margin, when compared to 9M14, reflects a greater 

operational efficiency and effort from the company to manage its costs. 

Additionally, we are focused in actions that contribute to enhance those results, such as: renegotiation with suppliers, 

enhancement of productivity index (PI) and reduction of productive workforce in 11.6%. 

The reflection of those actions can be already seen through the reduction of discrepancy in financial and operational 

performance from ongoing projects, converging the results from several regions. 

 

In the table below, we demonstrate the financial charges allocated on COGS: 

 
Financial Cost recorded under COGS 

 
 
 

Selling, General and Administrative Expenses (SG&A) 
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The increase of selling expenses is due to greater effort to maintain pre-sales. In the 3Q15, the G&A expenses was hit 

by the adjustment of PLR provision according to the results. 

 Regarding other operating income/expenses, we had a negative impact from provisions for contingencies. The source 

of these discussions is already stemmed and has stopped to be generated, however in the next quarter we may maintain 

these expenses in the recurrent level. 

 

Financial Results 

 
 
The reduction on the financial expenses volume is a result from the company’s lower leverage, especially from the 
payment of R$ 250 million related to 50% of the principal from the 5th Debentures Issuance. 
 
We demonstrate below the total financial result adjusted by the financial charges allocated to COGS.  
 

 
 

EBITDA1 

 
 
 
 

Net Income  
 

 

 

                                                      
1 See EBITDA definition at the Glossary 
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Unearned Results 

 
 

 

Balance Sheet 

Cash and Cash Equivalents and Short-term Investments 

 
 

The Company maintains a solid cash position and low leverage. Considering the more challenging macroeconomic 

environment, we chose to keep the generated cash in our balance sheet. 

 

Receivables from Real Estate Development  

 
 

The “vendas simultâneas” has been contributing each quarter to the good level of receivable and its volume. This 

efficiency in our receivables cycle has been positively impacting the cash generation and reducing the need of free cash 

flow. 
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MRV’s portfolio is composed by amounts to be received from clients, which is, installments payed directly to the 

company when the mortgage given by the bank does not reach 100% of the unit’s value. In this category, the 

installments (average of 29 months) are paid essencially during construction phase, thus before keys delivery. 

 

Advances from Customers  

 
 

Real Estate for Sale and Development 

 

Total Debt  

Total debt as of September 30, 2015 was R$ 2,289 million, fully denominated in Brazilian Reais, and mainly indexed to 

the interbank deposit rate and referential rate. 

 

 
Debt Maturity Schedule 

 
 

The 12 months Corporate Debt has been amortized in an amount of R$ 250 million in July, related to the maturity of 

50% of principal from the 5th Debenture Issuance. On September 30, 2015, the duration2 of MRV’s debt was 15 months. 

 

 

 

 

 

                                                      
2 Duration – see attachment 8 - glossary 
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Debt Breakdown 

 
 

Weighted Average Debt Cost 

 

 

On September 30, 2015, the Company weighted average debt cost of 100% of our debt was in line with the Selic set up 

to the period (14.25%). 

 

Net Debt 
Consolidated MRV Net Debt 

 
 

 
MRV’s rating was affirmed by Fitch Ratings as brAA-, on July 29 maintaining MRV’s position of holding the best rating in 
the industry since 2008 and on October 13 we also had our rating affirmed by Standard & Poor’s as brAA- in national 
scale, and both with stable perspective. 
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Covenants & Corporate Risk 
 

Ratings 

 
brAA- 

 
brAA-- 

 

 

Debt Covenant3 Receivables Covenant 

  

Net Debt + Properties Payable

Equity
  <  0.65 

Receivables +  Unearned Income  +  Inventories 

Net Debt +  Properties Payable +  Unincurred Costs
> 1.6 

 
 

Repurchases 

 

 
 
Since August / 2011, we have been active in share buyback programs to hold in treasury and/or eventual cancellation 
or disposal.  
 

In 3Q15, no repurchase have occurred. 

 

 
 
  

                                                      
3 Debt and Receivables Covenants calculated in accordance to new accounting consolidation rules as of 1Q13. 
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LOG Commercial Properties 

 

LOG CP, from 3Q13 on, as LOG has requested for public company in CVM´s “B” category, started to release its detailed 

results. LOG´s earnings release is available on MRV’s website (http://ri.mrv.com.br/relatorios_trimestrais.aspx?l=2). 

Find below LOG CP’s main metrics: 

 

 
 

  

http://ri.mrv.com.br/relatorios_trimestrais.aspx?l=2
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Urbamais 

 

Landbank (R$ million) 

 

 

 

Launches (R$ million) 
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Pre-sales (R$ million) 
 

 

 

Production (R$ million) 
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Investor Relations 

Leonardo Corrêa 
Chief Financial and Investor Relations Officer 

Phone :+(55 31) 3615-7106 

E-mail :ri@mrv.com.br 

www.mrv.com.br/ri 

 

Ricardo Paixão 

Investor Relations and Financial Planning Director 

Phone. :+(55 31) 3615-7295 

E-mail :ri@mrv.com.br 

www.mrv.com.br/ri 

 

Matheus Torga 

Investor Relations Manager 

Phone.: +(55 31) 3615-8158 

E-mail: ri@mrv.com.br 

www.mrv.com.br/ri 

 

  

http://www.mrv.com.br/ri
http://www.mrv.com.br/ri
http://www.mrv.com.br/ri
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Attachment 01 – Consolidated Statement of Income (R$ million)  

 
 

EBITDA (R$ million)  
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Attachment 02 – Consolidated MRV Balance Sheet (R$ million)  
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Attachment 02 – Consolidated MRV Balance Sheet (R$ million)– continuation  
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Attachment 03 – Consolidated Statement of Cash Flow (R$ million)  
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Attachment 04 – Consolidated Income Statement LOG CP 100% (R$ thousands)         
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Attachment 05 – Consolidated Balance Sheet LOG CP 100% (R$ thousands)                
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Attachment 06 – Consolidated Statement of Cash Flow LOG CP 100% (R$ thousands)  
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Attachment 07 – Glossary  

Built Units – Recorded according to the construction’s evolution, equivalent construction.  

 

Cash Burn – cash burn as measured by the change in net debt, excluding capital increases, purchased shares held in 

treasury and dividend payments, when available. 

 

Construction financing – Units from projects that had the construction financing approved by a financial institution in 

the period 

 

Client financing – Quantity of clients (individuals) that signed their mortgages with a financial institution in the period 

 

Pre-Sales – Every contract resulting from the sale of units over a certain period, including units being launched and units 

in stock. 

 

“Crédito Associativo” – is a type of mortgage offered by Caixa Econômica Federal and Banco do Brasil to individuals that 

aim to finance their houses during the construction period. On the other hand, the homebuilders will also be paid by 

the banks according to the percentage of completion method. In this method, the cash flow is faster and more efficient 

than the traditional method where the company is financed only when the project is delivered. 

 

Duration – Weighted average time of the debt maturity. 

 

EBITDA - is equal to net income plus income tax and social contribution, net financial result, financial charges recorded 

under cost of goods sold, depreciation, amortization and minority interest. MRV believes that the reversion of the 

adjustment to present value of receivables from units sold and not yet delivered that is recorded as gross operating 

revenue is part of our operating activities and therefore we do not exclude these revenues from EBITDA’s calculation. 

EBITDA is not a Brazilian GAAP measure and should not be considered in isolation and should not be considered an 

alternative to net income, as an indicator of our operating performance or cash flows or as a measure of our liquidity. 

EBITDA does not have a standard definition and other companies may measure their EBITDA in a different way. Because 

the calculation of EBITDA does not take into consideration income tax and social contribution, net financial result, 

financial charges recorded under cost of goods sold, depreciation, amortization, minority interest, and expenses related 

to financial and legal advisory fees in connection with the entry of the selling shareholder and MRV initial public offering, 

EBITDA is an indicator of our general economic performance which is not affected by changes in interest rates, income 

tax and social contribution rates and rates of depreciation and amortization. Because EBITDA does not take into account 

certain costs related to our business which could materially affect our profits, such as financial result, taxes, 

depreciation, amortization and capital expenditures, among others, EBITDA is subject to limitations that impair its use 

as a measure of our profitability. 

 

EPS - Earnings per share - Basic earnings per share are calculated by dividing income for the period attributed to the 

holders of common shares of the parent entity by the weighted average number of common shares outstanding during 

the period, less treasury shares, if any. 

 

FFO – Funds from Operations, Net Income minus depreciation. 

 

FFO Margin – Margin calculated dividing the FFO by Net Operational Revenues. 

 

FIP M Plus – Private Equity fund managed by Bradesco BBI. 

 

Finished Units – Recorded according to the construction’s conclusion, full project at once. 

 

GLA – Gross leasable area, which corresponds to the areas available for lease. 
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INCC – Índice Nacional de Custos da Construção – inflation index associated with construction costs of residential units. 

 

Land bank – land held in stock with the estimated PSV  

 

LOG Commercial Properties – Subsidiary company, jointly controlled, in the business of industrial and commercial 

properties. 

 

LOG-CP Portfolio – contemplates the GLA of the projects in operation, in construction and the potential GLA in 

development. 

 

Minha Casa Minha Vida (My House My Life) – The Program Minha Casa Minha Vida, known as MCMV, is the national 

housing program of the Federal Government, which aims to reduce the housing deficit. The program envisages the 

construction of 3 million units for families earning up to 10 minimum wages. This program has two versions: Minha Casa 

Minha Vida, released in April 2009, with the goal of building one million houses to be contracted until 2010, and Minha 

Casa Minha Vida 2, released in 2010 with the goal of building two million additional homes, to be contracted between 

2011 and 2014. 

 

NOI - Net Operating Income, that is equal to the operating revenues less project direct expenses. 

 

Novo Mercado - Special listing segment of the BM&FBOVESPA, with differentiated corporate governance rules, in which 

the Company was included on July 23, 2007. 

 

OCPC 04 and PoC Method (Percentage of Completion) – Revenues, as well as the costs and expenses relating to the 

real estate development activity, are recognized along the real estate project’s construction period, in line with the 

evolution of the cost incurred, according to OCPC 04. Most of our sales consist of credit sales carried out through 

installments. On an overall basis, we receive the value (or part of the value, in case of credit sales) in the sales contracts 

before revenue recognition. The revenue from real estate development relative to a certain period reflects the 

recognition of sales that were previously contracted. 

 

PSV – Potential Sales Value - The PSV value is equivalent to the total number of potential launch Units, multiplied by the 

Unit’s average estimated sales price. 

 

RET – Special Tax Regime 

 

ROE – Return on Equity – ROE is defined as the ratio between net income (after interest and taxes) and the average 

shareholder’s equity. 

 

SBPE – Sistema Brasileiro de Poupança e Empréstimo – Real Estate mortgage using funds from the savings accounts’ 

deposits. 

 

SFH Funds – Funds from the National Housing System (SFH) are originated from the Governance Severance Indemnity 

Fund for Employees (FGTS) and from savings accounts deposits (SBPE). 

 

Starwood – Starwood is a private equity firm with headquarters in Greenwich, USA. Founded in 1991, Starwood has 

invested over US$ 8 billion of equity capital, representing over US$ 26 billion in assets. Starwood has approximately US$ 

16 billion of assets under management, having invested in nearly every class of real estate on a global basis, including 

offices, retail, residential, golf, hotels, resorts and industrial assets. 

 

Swap Agreements – A system in which the land-owner gets a certain number of units to be built on the land in exchange 

for the land. 
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Unearned Results – the balance of real estate sale transactions already contracted, referring to uncompleted properties, 

non-incurred budgeted costs (according to budgets), and unearned revenue from sale of properties, not reflected in the 

financial statements. 

 

Yield on cost – Defined as the Rent Revenues divided by Total investment. 

 

Disclaimer 

Unless otherwise stated, the operating data refer to MRV’s share in projects.  

 

This presentation contains forward-looking statements relating to the prospects of the business, estimates for operating 

and financial results, and those related to growth prospects of MRV. These are mere projections and, as such, are based 

exclusively on the Management’s expectations about the future of the business.  

 

These expectations are highly dependent upon required approvals and licenses for projects, market conditions, 

performance of the Brazilian economy, the sector and international markets and, therefore, are subject to changes 

without prior notice.  

 

This performance report includes accounting data and non-accounting data such as operating and financial results and 

outlooks based on the expectations of the Board of Directors. The non-accounting data such as values and units of 

Launches, Pre-Sales, amounts related to the housing program “Minha Casa Minha Vida”, Inventory at Market Value, 

Land bank, Unearned Results, cash disbursement and Guidance were not subject to review by the Company’s 

independent auditors. 

 

The EBITDA, in this report, represents the net income before income tax and social contribution, net financial result, 

financial costs recorded under cost of goods sold, depreciation, amortization and minority interest. MRV believes that 

the reversion of the adjustment to present value of receivables from units sold and not yet delivered that is recorded 

as gross operating revenue is part of our operating activities and therefore we do not exclude these revenues from 

EBITDA’s calculation. EBITDA is not a Brazilian GAAP and IFRS measure and should not be considered in isolation and 

should not be considered an alternative to net income, as an indicator of our operating performance or cash flows or 

as a measure of our liquidity. Because the calculation of EBITDA does not take into consideration income tax and social 

contribution, net financial result, financial charges recorded under cost of goods sold, depreciation, amortization and 

minority interest, EBITDA is an indicator of MRV general economic performance which is not affected by changes in 

interest rates, income tax and social contribution rates and rates of depreciation and amortization. Because EBITDA 

does not take into account certain costs related to our business which could materially affect our profits, such as 

financial result, taxes, depreciation, amortization and capital expenditures, among others, EBITDA is subject to 

limitations that impair its use as a measure of our profitability.  

Relationship with Independent Auditors  

Pursuant to CVM Instruction 381/03, we inform that the Company’s independent auditors Ernst & Young Auditores 

Independentes S/S (“Ernst & Young”) did not provide any services during the first quarter of 2014 other than those 

relating to external audit. The Company’s policy for hiring independent auditors ensures that there is no conflict of 

interest, loss of autonomy or objectiveness.  

 

About MRV 

MRV Engenharia e Participações S.A. is the largest Brazilian real estate developer and homebuilder in the lower-income 

segment, with more than 36 years of experience, active in 133 cities, in 19 Brazilian states and in the Federal District. 
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MRV is listed on the BM&FBovespa’s Novo Mercado under the ticker MRVE3. The ADRs are traded on OTCQX 

International Premier of the Over-The-Counter (OTC) Market, with ticker MRVNY. 


