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IS a leading provider of financial
S ‘ ﬂ q ‘ a technology in Brazil!
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We operate in a sophisticated and underserved financial sector..

500+ 3,000+2 150,000,000+
companies Financial institutions and fintechs Individuals and enterprises
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Highly complex, regulated and concentrated

3,000+ financial institutions and fintech...

..served by 500+ small and medium local

tech companies S | ﬂ O| | a

(1) ABES 2018 Research (2017 data) | (2) BCB (Feb 2019) 3



..which presents huge opportunities for organic  SINQId
and inorganic growth.

Organic Growth
(RS BN)

Growth rate at a 11_7%
fast double-digit pace caAGR v
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* New players (fintech, retailers, industrials) investing in
technology to become competitive

« Traditional players (banks) investing in technology to
remain competitive

*Source: ABES, 2019 (data for 2018), converted for R$ 4.03/US$ rate and Company analysis

Inorganic Growth
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~  market leader with

only 4.3% share*

RS 3.8 BN

» Highly fragmented market with 500+
tech companies

» Clear consolidation wave ahead due to
competition and succession issues



We have built a unique portfolio of software..

The most complete portfolio of end-to-end solutions
for the financial market in Brazil

Differentials:

» Adaptability to business needs

* Responsiveness to regulatory requirements
« Availability (SaaS) and reliability

Banks

sINQla

Outsourcing

Pension

Consortium



...provided to hundreds of financial institutions and fintech..

#Customers base 30+
disruptives
7 . _
SiNQla ‘ banks Bank BANKOFAMERICAZZ &) Santander @mpactual

Since 1997 Since 2001 Since 2001 Since 2003 Since 2006 Since 2007 bsz

J.EMorgan

sinQla | funds

siNQla | pension

SlﬂQla ‘ consortium

Largest client base
in the market
(350+)*

SINQIa

Since 1986 Since 1994 Since 1998
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Top tier local and
international clients

*50+ clientes on Services
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Diversified
revenues, with top
five clients share of
less than 25%
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Since 2003
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Highly loyal clients
(some with 30+
years relationship)
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...through a solid business model, S
combining growth and resilience.

Net revenues 2Q20

88%

Revenues
growth and

resilience .
recurring

Mission critical
products

Top notch
customers

m Subscription (Software)
m Outsorcing (Services)
Subscription Implementation & Customization (Software)

e TUES [FraelE Projects (Services)

e :
*Long-term contracts with automatic renewal and Ig ayments adjusted annually by volume and inflation (IPCA / IGP-M) 7
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long-term investorss

Shareholders?

Institutional

( , axlr:egnusms since Mar. 13
AN Seeking for Alpha

7.6% Over 80% free float
Luciano Camargo (founder) #SQIA3 #NovoMercado #SmallCap

Bernardo Gomes (founder)

+110,000 shareholders2

Others

(1) *Ref 28 Apr. 2020 | (2) Ref. 25 Aug. 2020



Board of Directors
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Rodrigo Heilberg  Bernardo Gomes Luciano Camargo Claudio Prado Edson Rigonatti Joao Bolonha Roberto Dagnoni
Chairman, indep. Co-founder Co-founder Independent Independent Independent Independent
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ASTELLA Digitais

Officers
8.0%*
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Bernardo Gomes Luciano Camargo Paulo Dutra Thiago Rocha

Co-founder & CEO Co-founder & COO Officer CFO & IRO
24 years at Singia 24 years at Singia 15 years at Singia 8 years at Singia

SINQIa

*Ref 28 Apr. 2020



We have built a strong track record of M&A... sINQla

1st CYCLE: PRIVATE EQUITY 2nd CYCLE: IPO 39 CYCLE: FOLLOW-ON
Capital increase of R$ 7 MN by R$ 40 MN IPO (Mar-13) + RS 362 MN follow-on (Sep-19)
Stratus PE and BNDESPAR (Sep-05) RS 50 MN debenture issuance (Feb-19) Note: bars used for illustrative purposes only
10x GROWTH 3x GROWTH (1 ACQUISITION)
(5 ACQUISITIONS) (2 ACQUISITIONS)

15 consecutive
years of growth*
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NetAge § pulso impactools S ETREeTA 0 S g Prens  attrs BN A,""" .4 AN ISP Severaltargets

TRABANE DRIVE G Afena SOFTRAR INFO T
(2005) (2006) (2007) (2007) (2010) (2013)  (2015) (2015) (2016) (2018) (2019) (2019) (2019) (2019) | (2020) under negotiation

*Net Revenues (R$ MN)
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..we have delivered strong value

SINQIa
and liquidity to our shareholders.. .

Daily trading volume
(RS MN)

100.0

Follow On

+42.6% +60.9% +60.9%

RS 19.9MN RS 19.6MN 80.0
70.0
60.0

Novo Mercado (B3) 50.0
40.0

30.0

227 20.0
100 Base

169
H T 10.0
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Mar-13 NOV 13 Jul 14 Mar 15 Nov 15 Jul 16 Mar 17 Nov 17 Jul 18 Mar 19  Nov-19  Jul-20
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*LTM ended on 31 August 2020



...but there is much more to comel

RS 362 MN Follow-

on and 4 acquisitions __-=~

Migration to
Novo Mercado
segment

RS 40 MN IPO
(2nd cycle)

Start of the
consolidation strategy
(1st cycle)

Entrance in the
software market

Beginning with
IT services

@

-~ Capitalized
to grow via M&A
(37 cycle)

We just started
the 3rd cycle...

On August we announced
the acquisition* of “ISP”!
Expanding the pension
products and customer
portfolio

of RS 820 MN
representing a multiple EV/Gross
revs of 1.6x!

with RS 33.6 MN
(41%) in cash and RS 48.4 MN (59%)
in installments

Post IPO
EV/Sales
multiples



... o accelerate the market consolidation...

500+ potential targets'

230+ Companies screened

85+ NDAs?

Thesis

1. Mature

companies

Increase:
*  Product

portfolio

+ Customer
portfolio

+ Segments
served

New M&A trails

2. Emerging 3. Corporate Venture
companies Capital (CVC)
Access:

* Innovative technologies
* Disruptive models

4,
Acceleration

Open
innovation
movement
through
investments in
startups

Software for:

* Banks

* Funds

* Pension

* Consortium

* Non-banks FlI
* Insurance

Software for:

* White label banking

*+ BaaS

* Open banking

* API Integration

» Artificial intelligence
» Digital transformation

Srthito ¥

6 invested in
Batch #8

(1) Total of companies selected using the M&A rationale, based on ABES 2018 Research (2017 data) considering only the number
of companies engaged in development and production multiplied by the share of the Applications and Finances segment

SINQla
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...and transform the Brazilian
financial sector through
Innovation.

Research, Development and Innovation (RD&l)
for the future of the financial market.

New Instant payments Open
Products Banking

14



SINQIa

We boost the

financial market
by connecting
companies and people

15



This material was prepared by Singia S.A. (“Company”) (SQIA3:B3) and may
contain certain statements expressing management's expectations, beliefs
and/or forecasts regarding future events or results. These statements
involve risks and uncertainties that could cause results materially different
from those projections. Such statements are based on information currently
available, from Singia and the industry in which Singia operates, and is not
intended to be complete or serve as advice to potential investors, so readers
should not rely exclusively on the contained. Investment in securities issued
by Singia involves certain risks. Before making any investment decision,
prospective investors should carefully consider all the information contained
in the Reference Form, in the financial statements with the notes and, if
applicable, in the offer documents, among others. Business, financial
condition, results of operations, cash flow, liquidity or future business could
be materially adversely affected by risk factors currently known or unknown.
This presentation does not constitute an offer to sell or a solicitation to buy
any securities of Singia.




Singia S.A. (B3: SQIA3)
Investor Relations

ri@singia.com.br
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