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Forward Looking Statements

¢Ƙƛǎ ǇǊŜǎŜƴǘŀǘƛƻƴ Ƴŀȅ Ŏƻƴǘŀƛƴ ŎŜǊǘŀƛƴ ǎǘŀǘŜƳŜƴǘǎ ǘƘŀǘ ŜȄǇǊŜǎǎ ǘƘŜ ƳŀƴŀƎŜƳŜƴǘΩǎ ŜȄǇŜŎǘŀǘƛƻƴǎΣ ōŜƭƛŜŦǎ ŀƴŘ ŀǎǎǳƳǇǘƛƻƴǎ ŀōƻǳǘ Ŧǳtur e events or 
results. Such statements are not historical fact, being based on currently available competitive, financial and economic data , and on current 
projections about the industries B3 works in.
¢ƘŜ ǾŜǊōǎ άŀƴǘƛŎƛǇŀǘŜΣέ άōŜƭƛŜǾŜΣέ άŜǎǘƛƳŀǘŜΣέ άŜȄǇŜŎǘΣέ άŦƻǊŜŎŀǎǘΣέ άǇƭŀƴΣέ άǇǊŜŘƛŎǘΣέ άǇǊƻƧŜŎǘΣέ άǘŀǊƎŜǘέ ŀƴŘ ƻǘƘŜǊ ǎƛƳƛƭŀǊ verbs are intended to 
identify these forward - looking statements, which involve risks and uncertainties that could cause actual results to differ mater ially from those 
projected in this presentation and do not guarantee any future B3 performance.
The factors that might affect performance include, but are not limited to: ( i) market acceptance of B3 services; (ii) volatility related to (a) the 
Brazilian economy and securities markets and (b) the highly -competitive industries in which B3 operates; (iii) changes in (a) domestic and foreign 
legislation and taxation and (b) government policies related to the financial and securities markets; (iv) increasing competi tio n from new entrants to 
the Brazilian markets; (v) ability to keep up with rapid changes in technological environment, including the implementation o f enhanced 
functionality demanded by B3 customers; (vi) ability to maintain an ongoing process for introducing competitive new products and services, while 
maintaining the competitiveness of existing ones; (vii) ability to attract new customers in domestic and foreign jurisdiction s; (viii) ability to expand 
the offer of B3 products in foreign jurisdictions.
All forward - looking statements in this presentation are based on information and data available as of the date they were made, a nd B3 undertakes 
no obligation to update them in light of  new information or future development.
This presentation does not constitute an offer to sell or the solicitation of an offer to buy any securities, nor shall there  be any sale of securities 
where such offer or sale would be unlawful prior to registration or qualification under the securities law. No offering shall  be made except by means 
of a prospectus meeting the requirements of the Brazilian Securities Commission CVM Instruction 400 of 2003, as amended.
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B3 at a Glance

B3'S TECHNOLOGICAL ROBUSTNESS SUPPORTING THE MARKET

EQUITIES TRADING VOLUME 
(LTM)

R$8 TRILLION

MARKET CAP OF LISTED 
COMPANIES EQUIVALENT TO

40% OF 
BRAZILIAN GDP

OUTSTANDING BALANCE OF 
OTC INSTRUMENTS (YTD 26)

R$20 TRILLION

10 MILLION
DAILY TRADES IN EQUITIES 
AND DERIVATIVES (LTM)

+80% OF THE 
LIQUIDITY
OF LATIN AMERICA AT B3 
(YTD 26)

Source B3, WFE, IBGE. OTC instruments: debentures, bank funding and other fixed income instruments, Treasury Direct, OTC derivatives with and without CCP, and structured transactions.

6.7 MILLION
ACCOUNTS IN THE 
DEPOSITORY (YTD 26)



B3, MUCH MORE 
¢I!b .w!½L[Ω{ 
STOCK 
EXCHANGE
THE INFRASTRUCTURE THAT 
DEVELOPS THE MARKET

We work to connect, develop, and 
enable the financial and capital 
markets

²Ŝ ŀŎŎŜƭŜǊŀǘŜ ƻǳǊ ŎƭƛŜƴǘǎΩ 
performance through 
transparency, trust, and 
technology

We drive sustainable economic 

development  so that society can 
prosper



A history of evolution and 
transformation

1890

Foundation
of Bolsa Livre 1967

The Stock Exchange 
is renamed

1985

Launch of 
operations 
BM&F 1986

Launch of 
operations 
Cetip

2007

Demutualization 
and IPO 2008

Merger
between BM&F
and Bovespa

2009

Demutualization 
and IPO

2010

Acquisition of GRV 
Solutions ς
registration of financed 
vehicles2017

Merger between
BM&Fbovespa
and Cetip

2019

Acquisition of 
PDTec and BLK 
Sistemas Financeiros2021

Acquisition of 
Neoway and 
launch
of L4 Venture 
Builder

2023

Acquisition of 
Neurotech

2025

Acquisition
of Shipay

Consolidation of 
Data & Analytics

2026



7B3 DAY 2025

BUSINESS 
MODEL 

INSTITUTIONAL PRESENTATION



Diversified business model with exposure to multiple 
growth drivers

*AuCin the depository for cash equities subject to the flow and market value of the listed assets. Data of dec/2025

Procyclical revenues Recurring revenues

Derivatives

Trading and Central Counterparty (CCP)
Å Interest Rates in BRL
Å Stock Indices
Å Interest Rates in USD
Å FX
Å Cryptoassets
Å Commodities

Registration , Distribution , CCP, Maintenance and
Settlement
Å Swaps, Forward , Flexible Options and other

Equities

Trading, Central Counterparty (CCP) and Central 
Depository (CSD)
Å Equities
Å ETFs
Å BDRs
Å Listed Funds
Å Options
Å Single- stock Futures & Forwards

52% of total revenue

3
2

%
1

9
%

Capital 
Markets

Solutions

Å Market data + analytics for capital markets
Å Equities custody
Å Listing and public offering

6
%

Data 
Analytics
Solutions

Å Registration of financed vehicles (SNG)
Å Registration of real estate contracts
Å Credit, Loss Prevention, Insurance, Sales & 

Marketing, and Health

1
0

%

Fixed income 
& Credit

Registration , Distribution , Custody and Settlement
Å Fixed income instruments from banks, public and

private credit1
2

%

Technology 
and

Platforms

Å OTC Platform + Connectivity
Å Registration , distribution and custody of funds
Å Auctions , BSM fines, Banco B3 and other revenues1

7
%

48% of total revenue

Securities
Lending

Å Equities securities lending3
%



Gross revenue (R$ billion)

Businessmodel characterizedby a balance between two revenue streams with 
complementary dynamics in response to  different macroeconomic scenarios

Recurring

ÅFixed Income & Credit

ÅOTC Derivatives

ÅSecurities Lending

ÅCapital Markets Solutions

ÅData Analytics Solutions

ÅTechnology and Platforms

Procyclical

ÅEquities

ÅDerivatives
13%

CAGR

11%
CAGR

(2015- 2025) (2015- 2025)

1,6 1,9 2,1 2,3 2,5
3,1 3,5

3,9 4,2
4,6

5,4

2,1 2,1 2,3
3,1

4,1

6,2
6,8

6,2
5,7 5,8 5,7

2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 2025

Recurring Procyclical



B3 holds a unique position in the financial ecosystem value chain, generating 
proprietary data and transforming it into applied solutions

Trading + CCP¹ + SSS² + CSD³

Fixed Income & Credit

Securities Lending

National Liens System

B3 Data Powerhouses:

Å Equities (exclusive)
Å Derivatives (exclusive)

Å Fixed Income & Credit (exclusive)
Å National LiensSystem (exclusive)

Å NW and NT Data (public + third parties + exclusive)

Datalake organized , curated and cataloged

Issuers
Market 

Participants

AI Models + Applied Solutions + 
Market Data

B3 value chain
DŜƴŜǊŀǘƛƻƴ ƻŦ ŜȄŎƭǳǎƛǾŜ ǘǊŀƴǎŀŎǘƛƻƴŀƭ ŘŀǘŀΣ ŘǊƛǾŜƴ ōȅ ǘƘŜ /ƻƳǇŀƴȅΩǎ ǾŜǊǘƛŎŀƭƭȅ ƛƴǘŜƎǊŀǘŜŘ ƳƻŘŜƭ

Operational and Technological Infrastructure

Trading platform
Clearing, settlement , 
risk management 
and custody

OTC asset
registration and
custody

Middle and Back-
Office management

Datacenter and
Connectivity

¹ CCP: Central Counterparty . ² SSS: Securities Settlement System. ³ CSD:  Central 
Securities Depository .
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{ŜƎƳŜƴǘΩǎRevenueMix (2025)

Markets | Derivatives

RevenueHistory (R$ million) % of total

Strategy and Positioning

Growth through retail  advancing with 
products for the retail segment in 
derivatives

Liquidity as the main competitive 
advantage: strengthening of incentives, 
pricing and presence of HFTs and market 
makers

R$3.6 bn

32%

27%

20%

9%

6%4%
2%FX rates

Int Rates BRL

Stock indices futures

OTC Derivatives

Int Rates USD

Cryptoassets

Spot FX and commodities

Acceleration of product innovation: 
continuous portfolio expansion ς launch 
quickly, scale successful products and 
discontinue products without traction
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{ŜƎƳŜƴǘΩǎRevenueMix (2025)

Markets | Equities

RevenueHistory (R$ million) % of total

Strategy and Positioning

Early preparation: product innovation 
(BDRs, ETFs, Listed Funds) to quickly 
capture growth in the next cycle

Pro-cyclical positioning with high recovery 
potential: market highly sensitive to 
interest rate cycles

Efficient pricing: pricing model that 
incentivizes liquidity and specific 
programs for Day Traders, Large Non - Day 
Traders, HFTs and Market Makers

R$2.2 bn

18%

70%

12%Cash equities trading

Cash equities post-trading

Equity derivatives (trd. and post-trd.)

3.177 3.325 
2.801 

2.280 2.214 2.162 

35% 33% 
28% 

23% 21% 19% 
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{ŜƎƳŜƴǘΩǎRevenueMix (2025)

Markets | Fixed Income and Credit

RevenueHistory (R$ million) % of total

Strategy and Positioning

Structural and recurring growth: one of the 
main drivers of recurring revenues, with 
consistent AuC growth

Opportunity in the secondary market: 
focus on attracting liquidity to Trademate , 
with the implementation of market maker 
programs and incentives through pricing

Electronic trade receivables: building a 
complete infrastructure to capture a 
trillion - real potential market

R$1.4 bn
46%

37%

17%
Bank funding

Corporate debt

Treasury Direct

Other

636 700 
836 

971 
1.117 

1.373 

7% 7% 
8% 

10% 11% 
12% 
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{ŜƎƳŜƴǘΩǎRevenueMix (2025)

Capital Markets Solutions |Data for Capital Markets, Depository and Listing

RevenueHistory (R$ million) % of total

Strategy and Positioning

Monetization and enhancement of data 
(market data & analytics): improvement of 
pricing in market data and development of 
analytics products for the capital markets

Emerging technologies in the depository:  
advancement in DLT, tokenization 
platform and B3 stablecoin, enabling new 
trading dynamics and fungibility with 
traditional assets

Competitive positioning in IPOs: 
development of solutions for issuers and 
preparation of B3 infrastructure to enable 
opportunities under the Regime Fácil

R$0.7 bn 49%

31%

21%Data for Capital Markets

Depository for Cash Equities

Listing and Solutions for Issuers

541 
592 586 572 611 

672 

6% 6% 6% 6% 6% 6% 

0%

2%

4%
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{ŜƎƳŜƴǘΩǎRevenueMix (2025)

Data Analytics Solutions | Vehicles& Real Estate, and Platforms & Analytics

RevenueHistory (R$ million) % of total

Strategy and Positioning

Trillia : building a new culture and 
strengthening the offering of data 
analytics products

AI as a driver of scalability and 
differentiation: application of AI to 
datasets that combine proprietary data 
from different markets, creating a unique 
ecosystem, not replicable by generic 
models, and with high value for insight 
generation

Co-creation with clients:  development of 
solutions directly aligned with the needs 
of B3 clients

R$1.1 bn 51%

24%

11%

8%
7%Vehicles and Real Estate

Credit

Loss Prevention

Sales & Marketing

Insurance, Health and other

464 
528 

701 

850 

1.018 
1.124 

5% 5% 
7% 

9% 
10% 10% 

2%

4%

6%

8%

10%

12%

14%

16%

18%

20%

 -

 200

 400

 600

 800

 1.000

 1.200

2020 2021 2022 2023 2024 2025
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{ŜƎƳŜƴǘΩǎRevenueMix (2025)

Technology and Platforms | Technology and Market Support Services

RevenueHistory (R$ million) % of total

Strategy and Positioning

Technology as an enabler of the core:  
robust, resilient and low latency platforms 
to support increased liquidity and growth 
of the core markets

Co-location expansion:  increase in the 
supply of high - density racks to meet the 
growing demand from HFTs

OTC Platform: integrated with broad 
coverage of products and services, 
ŎƻƴǎƻƭƛŘŀǘƛƴƎ .оΩǎ ƻƴŜ ǎǘƻǇ ǎƘƻǇ 
characteristic

R$1.9 bn

67%

29%

4%Technology

Market Support Services

Other

1.036 
1.226 

1.413 
1.533 

1.659 
1.899 

11% 12% 
14% 

15% 16% 
17% 

5%
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15%

20%

25%
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Consistencyin 
long -term
strategic vision, 
supported by
solid pillars , is
fundamental to
B3's success

PILLARS

STRENGTHEN AND MAXIMIZE 
OUR CORE BUSINESS

Culture Governance 
& Regulation

Innovation Capital 
Allocation

DIVERSIFYINTO ACTIVITIES THAT 
LEVERAGE OUR UNIQUE FEATURES

STRATEGIC VISION



Support initiatives for growth in the next cycle, aimed at reducing frictions and
creating optimal conditions for our clients to trade on our platforms

Liquid ity / 
Price Formation

Risk

Incentives and
Pricing

Technology

Operational Excellence

Depository Modernization

Clearing

Cloud & AI

Strategic
Partnerships

General Increase (2020ς2024):

+226%
Trading

+330%
Clearing

+45%
Depository

Latency reduction

From 1.2 millisseconds to
250 microseconds

Co-location expansion

244
Racks 2025

+32%
Racks 2026E

+19%
Revenue
2025 vs. 2024



B3 is preparing itself to have a tokenized depository, connected to traditional 
rail systems, making transactions fungible

BENEFITS

Ecosystem 
of innovation
Programmable market via 
smart contracts

Coexistenceof
infrastructures
Traditional and tokenized
infrastructures operating
simultaneously , with easy
transition for participants

Fungibility
in Settlement

Tokenization at
the depository

Tokenized or
traditional
settlement in a 
fungible manner

Tokenization
via B3 Investor

Potential
24x7 token 
trading

Prepares B3 for a fully
tokenized ecosystem

Basis for future use 
cases and new 
products

Retail
Distribution

Available in private
and public network

Purchase/
Sale

Stablecoin B3 asenabler



Tokenization enters the implementat ion phase, with proprietary
infrastructure , stablecoin and new use cases expected for 2027

2026
Initiatives under development

Å Proprietary tokenization platform

Å B3RL testing phase

Å Integration between tokenized assetsand
payments

2027
Next steps

Å Regulated and interoperable infrastructure

Å Stablecoin B3RL

Å Tokenized collateral

Å Real time collateral movement

Tokenized infrastructure integrated with traditional rails, enabling assets, payments and collateral to coexist 
seamlessly for investors and market participants



The expansion aims to diversify the portfolio and increase liquidity by exploring 
new products and international markets to capture additional revenue and 
strengthen B3's global presence

DERIVATIVES EQUITIES

Financial Event Contracts ETFsand Indices

BTB

Public Offerings

RETAIL INVESTORS

New Instruments

New Benchmarks



The continuous launchof products, combined with initiatives to strengthen
existing products, supports theǎŜƎƳŜƴǘΩǎlong -term growth

* Considers the 5 most profitable products in 2019, excluding Mini Ibovespa and Mini USD (considered as initiatives from the Company).

2019 2025

Top 5* Other

R$1.9 bn R$3.3 bn

of  revenue growth 
generated by newly 
launched products

~90
products available to
the market

64%

36% 41%

59% ~16%



Advances in the product development process make it possible to increase 
the number of launches, with a robust pipeline for the coming years

Pipeline 2026 ς2027 ¹Rollouts 2025 (19 products)

ÅWeekly Options on Small
Cap Index

ÅIbovespa B3 BR+ Index

- Future Contract (Micro)

- Future Rollover (Micro)

- Options on Index

- Weekly Options on Index

ÅOffshore Interest Rates 
Futures

- F-TIIE Futures (Mexico)

- SOFR Futures (USA)

- ESTR Futures
(Euro Area)

ÅGold Futures

ÅFunctionality Implied IN in
DI1, DIF, DAP and DAF 

ÅWeekly Options on
Ibovespa with daily
expiration

ÅVIX 

- Futuro Contract

- Structured Ibovespa Rollover
Transaction

- Monthly Options

ÅFinancial Event Contracts

- Monetary Policy

United States
Mexico
Europe

ÅCryptoassets Futures

- Ethereum

- Solana

24

¹ Subject to regulatory approval

Rollouts 2026

ÅFinancial Event Contracts

- Asset Prices

Cash Bitcoin

Cash USD

Bovespa Index

- Macroeconomic Data

Monthly IPCA

Quarterly GDP

ÅBitcoin Futures in USD

ÅTreasury 2, 5 and 30 Years 
Futures

ÅFuturesand Options on HASH11 
ETF

ÅWeekly Options with Daily 
Expiration

- USD

ÅBinary Options and 0DTE 

ÅOil Futures

ÅWeekly Options of Bitcoin in USD

ÅDerivatives of Iron Ore

ÅInflation Options

ÅFinancial Event Contracts

- Asset Prices

Ethereum

Solana

ÅWeekly Options with Daily 
Expiration

- Ethereum

- Solana



The market for indicesand ETFsamong global peers issignificantly larger
than in Brazil

% of indicesrevenue in relation to the total¹ AuMof ETFs²
(US$ trillion )

¹ Quarterly and annual company's reports . ² Data from FactSet (Dec/25).

13,5 

1,6 1,5 
0,9 0,7 0,5 

0,01 

USA UK AUS GER JPN CAN BRA

11%
10% 10%

4%
4%

LSEG Nasdaq TMX DBG ICE



Initiatives in recent years have increasedliquidity in equity lending , but there
isstill muchroom for development in this market

Open Position
(R$ billion)

124

206

Intermediation Account

ÅMargin

ÅAutomatic Renewal

ÅLimits 

ÅRelationship Efforts

Liquidity Pool

Future Levers

ÅForeign Investor



B3 is strengthening the experience and services offered to listed companies, 
in a challenging market environment for advancing the IPO pipeline

Companies operating in Brazil , with
revenue > R$ 300 million and growing¹

Companies operating in Brazil , with
revenue > R$ 500 million and growing¹ 

Companies with revenue > R$ 500 million
and listing potential

Companies registered under Category A in 
CVM that have not yet conducted an IPO 
(awaiting the appropriate window)

~121 K

~3.5 K

~1.0K

54

ÅFácil Regime streamlines
compliance and reduces
listing costs for companies
with revenue up to R$500 
million

ÅDevelopment of B3 
solutions for issuers, 
aiming to strengthen the
competitive positioning in 
the IPO market

SMEs

Large 
Enterprises

IssuersPotential in Equities

¹ Source: Neoway Data Base (Filters: revenue and companies with revenue growth). FÁCIL ς Facilitation of Access to Capital and Listing Incentive s.



The Fixed Income and Credit and Data strategy seeksto strengthen recurring
revenues, leveraging B3's robust infrastructure and proprietary data to
capture new growth avenues

FIXED INCOME AND CREDIT DATA AND AI

Secondary Market for Government Bonds Leverage B3's Unique Data Assets

Intelligence Products

AI: Revenue, Operational Efficiency , and

UX

Secondary Market for Private Bonds

Electronic  Trade Receivables 



Post -TradingSecondary Trading

ÅTo increase adoption of electronic platforms

ÅTo increase adoption by the buy- side

ÅTo integrate with Selic

ÅTo attract foreign flow through international
platforms

ÅTrademate UX 
Improvements

ÅEnhancements of post -
trade workflows

ÅStrategic partnerships

ÅConnectivity and Data 
Products

SECONDARY B3 VISION AND STRATEGY

Strategy to strengthen electronic trading of Federal Government Bonds, aiming
to gain market share

~10%
trading volume via 
Trademate in the TPF 
secondary market in 
2025

~R$19MM
revenue from
Trademate in 2025

ÅMarket Makers and HFTs



Depository / RegistrationDistribution / SettlementOffering Analysis

ÅIncrease of offering and volumes 

ÅData accessdecentralization

ÅExpansion of accessfor SMEs

Post-TradingSecondary Trading

ÅTo increase adoption of electronic platforms

ÅConcentrated flow

ÅBilateral settlement process

ÅInformation Journey

ÅIssuers

B3 VISION AND STRATEGYPRIMARY

SECONDARY

ÅStrategic partnerships

ÅAdjacent initiatives

The private credit market isexpanding, but still faces structural challenges



B3 is advancing its strategy to position itself across the entire credit value chain 
and acquisitions in 2025 whichaimto reinforce  its value proposition in electronic 
trade receivables, aligned with the regulatory agenda

31

RecoverySettlement
Assignment/
Collateral

Credit Operation
Registration

ElectronicTrade 
ReceivablesFlow

Regulatory
Timeline

2018
Legal Framework for 
Electronic Trade 
Receivables

2023
Regulation of
electronic trade 
receivables by the
Central Bank of Brazil

2025
Validation and
approval tests

2026
Beginning of assisted
operations

3Q27
Obligation for companies with
annual revenue of at least
R$300 million

1Q28
Obligation for companies with
annual revenue between R$4.8 
million and R$300 million

3Q28
Obligation for companies with
annual revenue up to R$4.8 
million

FormalizationOriginationIssuance

Credit origination

Data for decision making
Solutions for credit engine /decision

Credit concession

Market infrastructure
Monitoring data

Collateral mgmt ./ receivables performance mgmt .

Settlement / Paymentmethods

Payments mgmt . and conciliation
Recovery solutions



Vehicles Listed OTC

Insurance
NW and NT

Data

External

Data

Data 
Gener.

A
I 
U

til
iz

a
tio

n
L

e
ve

l

DataLakes Governance StacksData

Open AI Gemini CloudAI Models

KYC / 
Fraud

Credit, Risk
and Recovery

Sales &
Marketing

Applied Solutions Capital
Markets

AgenticMarket Place

A broad range of products and solutions designed to meet our clients' needs

Trained and customizable models to
address our clients ' needs

Intelligence -driven products
applied to specific use cases

AI agents to solve real -
world problems

Data generation from multiple sources
ÅB3 Data
ÅPublic sources
ÅPartners

Data organized , curated and cataloged , with
governance , privacy safeguards and security



In line with its data strategy , B3 ispositioned to leverage opportunities in 
Artificial Intelligence beyond efficiency gains

Revenue
Generation

ÅOpportunities in D&A 
products using AI

ÅRisk analysis for 
profitability
improvement

ÅAnalysis of medical 
claims to improve 
reimbursement
efficiency

Customer
Experience

ÅAI embedded in UX

ÅPortfolio analysis in the
logged - in area

Å35% reduction in 
requests for the creation
of new options series

Operational
Efficiency

ÅProduct engineering

ÅOptimization of
processes

ÅSoftware development
and document analysis

ÅR$23 million captured
in 2025

1 2 3

+90
initiatives
delivered
in 2025

+80
Initiatives
delivered
in 2024
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Revenue nominal variation
(R$ million)

Recurring revenue growth breakdown 
(R$ million)

The decrease in procyclical revenues during challenging scenarios was more than 
offset by the other segments, reinforcing the robustness of B3's business model

738 

626 

461 

265 

198 

118 
115 

2.508 

Recurring

Securities Lending

Data for Capital Markets

Vehicles and Real Estate

Market Support Services

Platforms and Anaytics

Technology

Fixed Income and Credit



- M&A
- CAPEX-OPEX 

migration

Discipline in expensesmanagement, even with the continued agenda of new 
initiatives and strengthening of products

Historical adjusted expense¹
(R$ million)

Adjusted Expensesdistribution of 2025

IPCA² + 0.4%

¹ Adjusted by (i) depreciation and amortization; (ii) long - term stock-based compensation -  principal + payroll taxes; (iii) expenses related to the merger with Cetip; (iv) revenue- linked expenses; (v) provision; (vi) M&A expenses; (vii) extraordinary expenses related to 
contractual termination; and (viii ) write -off of projects; ² IPCA: National ConsumerPrice Index.

59%

29%

4%

8%

Personnel Information Technology  Third-party

services

Other

1.175 
1.346 

1.916 
2.065 

2.193 
2.345 

2020 2021 2022 2023 2024 2025
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877 

968 

8,2%
8,5%
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Mainprojects | 2016 ς2025

Å PUMA trading system: high -
capacity , low- latency multi -
asset and multi - market platform

Å B3 Clearing: unified
infrastructure with a risk/margin
model for derivatives (listed and
OTC) and equities

Å New Data Center: scalable
capacity to host proprietary and
client infrastructure (co-
location )

ÅMigration and consolidation of
Data Centers

Å IT infrastructure improvements

Å Automatic exercise of equities
and ETF options

Å RLP ςRetail Liquidity Provider

Å Retrofit of .оΩǎ main buildings

Å Depository modernization

ÅOTC modernization

Å Eletronic trading platform for 
fixed income products : 
Trademate

Å Depository modernization

Å Trademate

Å Evolution in pricing and
incentives system

ÅOTC modernization

Å Technological infrastructure and
cybersecurity update program

57

More than R$7 billion invested in the last 10 years, ensuringoperational
excellence and robustnessƻŦ .оΩǎ platforms

Investments
(R$ million)

2026 Budget

¹ Includes CAPEX and OPEX figures

¹



Strong cash generation and high payout ratio , supported by a robust business 
model and discipline in expensesmanagement

Return to shareholders
(R$ million and % of net income)
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129%
of average payout in the
period

R$34 bn
of dividends , 
IoC and buybacks in the
last 5 years

1.1 bn
of shares repurchased in 
the period
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