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• New Oi revenues excluding

legacy grew 10.5% YoY, with Oi

Fibra expanding 15.3% YoY and

Oi Soluções, 2.8% YoY

• Efficiency measures ensured

continuous cost reduction,

even when comparing with

periods after the sale of the UPI

Mobile. When excluding fiber

growth costs (rent & insurance)

the Opex fell 22.4% YoY

• Expressive Capex reduction of

74,5% YoY supported by new fiber

operating model and more efficient

allocation

• Cash-in of the DIP loan’s first

tranche, reinforcing Oi’s cash

position

2

million

YoY

R$ billion

YoY

YoY

R$ billion

QoQ

Cover Note: the most satisfied Fiber customers among major operators. Score from respondents of 2022 Anatel's 

Perceived Quality Satisfaction Survey.
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In 2Q23, New Oi reported annual net revenue growth of 10.5%, excluding
legacy revenue. This performance was supported by Oi Fibra, which
maintained a double-digit expansion pace in the same period of comparison.

The Company continued executing important operational efficiency initiatives,
delivering significant reductions in Opex and Capex, which together fell 32.4%
YoY.

New Oi reported net revenue of R$2.2 billion in 2Q23, down by 3.1% from the
same period in 2022. The performance was the result of the accelerated decline
in legacy services revenue (-50.3% | -R$253 million), which outpaced the
expansion of core services, such as Oi Fibra (+15.3% YoY | +R$146 million) and
Oi Soluções (+2.8% YoY | +R$19 million).

Note: (1) Considers the result of UPI InfraCo (until May 2022); (2) Considers the result of UPI Mobile Assets (until 

March 2022) and UPI InfraCo (until May 2022).

Note: (1) Considers the result of UPI InfraCo (until May 2022); (2) Considers the results of UPI Mobile Assets (until

March 2022) and UPI InfraCo (until May 2022); (3) With the conclusion of the sale of UPI InfraCo, Serede's result

related to services provided for V.tal loses the intercompany effect and is no longer eliminated, being now

recognized in both Oi’s consolidated revenue and expense, therefore impacting annual comparisons.
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The total net revenue decline of the Brazilian operation (11.2% YoY) was mainly
due to the asymmetric comparison between the periods as the results of InfraCo
were consolidated until the divestment of this UPI on June 9, 2022.

Oi Fibra grew 15.3% YoY, closing 2Q23 with R$1.1 billion in net revenue,
maintaining double-digit growth, a positive performance reiterated for more than
20 consecutive quarters.

The increase in the fiber access base continued to be the main driver of New Oi’s
revenues. In 2Q23, the total number of homes connected registered +60 thousand
accesses QoQ.

This evolution reflects a progressive focus on the quality and profitability of the
customer base in a market with slowed demand due to the more challenging
macroeconomic scenario. These efforts have already delivered an improvement in
churn and indicators that reflect the quality of new additions.

The average monthly revenue per user (ARPU) also continued to positively
evolve, in parallel with the increase in customers, due to the growing offer of plans
with higher speeds, resulting in an expansion of 2.4% YoY in this indicator.

With customer-centric approach, the Company also launched a new portfolio for
Oi Fibra this quarter, aiming to increase gross additions. The new products offer a
variety of customized fiber connectivity packages to meet customer’s specific
demands.

4

Note: (1) Oi's market share in fiber broadband in its coverage area, excluding São Paulo. Source: Anatel.
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Oi Soluções reported net revenue of R$705 million in 2Q23, a YoY growth of
2.8%. ICT services accounted for 24.3% of revenues and grew 38.4%, leading to
another quarter of annual growth in this business unit. Oi Soluções’ operations are
structured in the following areas: (i) Legacy; (ii) Unified communication and
collaboration; (iii) Software-based Networking Technologies (SD-WAN); (iv)
Security; (v) Managed services; (vi) Cloud; and (vii) Digital products.

In 2Q23, the higher share of ICT applications over the revenue mix had a strong
contribution from unified communication and collaboration services, which doubled
their relevance in the annual comparison, in addition to the significant acceleration
of IoT and Cloud services.

The new Oi Fibra portfolio brings tailored solutions and 

customer-centered value proposition

Basic internet consumption, with a speed of 100mbps and fully digital

support

Core offer with high-speed connections for streaming content consumption

Oi FibraX with a speed of 1gbps

Plans for small businesses with broadband and wireline, with special

customer service and a partnership with PagSeguro

Solution for small businesses with high-performance level and exclusive

Internet Protocol (IP)

Offer providing enhanced connectivity throughout the residence and

differentiated customer support
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In July 2023, Oi Soluções announced an important partnership with the
government of Mato Grosso, after winning a public auction for the deployment and
management of a dedicated optical network in that state, with approximately 2,300
points.

Legacy services reported revenues of R$250 million, down 50.3% YoY. This
was caused by the proportional reduction in copper-based services customer
base, due to the structural transformation of the sector and the obsolescence
perceived by customers of wireline voice and xDSL broadband. The challenge for
this segment continues to be the implementation of efficiency measures given the
need for regulatory flexibility in the concession contract.

Net revenue from subsidiaries totaled R$109 million in 2Q23. The result was
mostly driven by Serede’s performance, with the drop in the quarterly comparison
due to lower maintenance services in V.tal’s plant. YoY, the positive performance
reflects the differences between the comparative bases given that Serede’s
revenues with V.tal only impact the Company’s results after the conclusion of the
sale of the fiber infrastructure operation in June 2022.

Revenues from discontinued operations or held for sale reached R$267
million in the quarter. The segment was impacted by the change in the operating
model, with the sale of the fiber infrastructure in 2Q22, and the reduction in DTH
TV revenue. Similarly to the legacy’s dynamic, the 14.6% YoY drop in DTH TV
revenue was driven by the reduced customer base, as a result of sector
transformations, such as the replacement of traditional TV services with content
streaming services.
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Note: (1) Considers the result of UPI InfraCo (until May 2022); (2) Considers the resultS of UPI Mobile Assets (until

Mar 2022) and UPI InfraCo (until May 2022); (3) With the conclusion of the sale of UPI InfraCo, Serede's result

related to services provided for V.tal loses the intercompany effect and is no longer eliminated, being now

recognized in both Oi’s consolidated revenue and expense, therefore impacting annual comparisons.
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Routine opex totaled R$2.3 billion in 2Q23, down by 2.1% YoY and by 0.3%
QoQ. Excluding the impact of the new fiber model, reflected in the increase in
rental and insurance costs – which was more than offset by the reduction in capex
– opex would have decrease 22.4% YoY in 2Q23. This evolution was the result of
the continuity of efficiency measures that have been implemented.

Personnel expenses totaled R$496 million in the quarter, down 2.1% YoY and
0.9% QoQ. The reduction was explained by the restructuring of the Company's
staff, resulting in a 4.2% decrease in recurring salaries and benefits expenses.
There was also a negative impact in the quarter due to the inflation adjustment,
resulting from the collective agreement, with an impact on the related balance
sheet accounts.

Interconnection costs totaled R$19 million in 2Q23, dropped 64.4% YoY and
1.9% QoQ. The YoY decline was mainly due to lower traffic resulting from the
reduction in the copper base.

Third-party services totaled R$821 million in 2Q23, down 18.0% YoY and
15.7% QoQ. The YoY drop was caused by (i) a 64.4% decrease in the energy line,
positively impacted by efficiency initiatives; (ii) a 35.2% reduction in costs related
to specialized services, resulting from contractual revisions of outsourced
services; and (iii) a 15.6% decrease in content acquisitions, due to the reduction of
DTH TV customer base and contractual renegotiations.
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Note: (1) Considers the result of UPI InfraCo (until May 2022); (2) Considers the result of UPI Mobile Assets (until

March 2022) and UPI InfraCo (until May 2022).
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Network Maintenance Services closed the quarter at R$120 million, down
13.5% YoY and by 14.4% QoQ. The YoY decline was due to lower costs in
network management, stemming from the asset sales in the period.

Advertising and marketing expenses ended 2Q23 at R$68 million, 26.7%
decrease YoY and up 9.9% QoQ. The YoY reduction is a result of efficiency
measures intensified after the sale of the mobility operation. The current dynamics
were directed towards institutional campaign advertising on TV, which reinforces
the high satisfaction of Oi Fibra customers.

Rental and insurance totaled R$976 million, up 51.8% YoY and 13.3% QoQ.
The growth is related to the evolution of the fiber base along with the transition to
the new operating model based on the rental of the V.tal network, positively
compensated for the reduction in Capex and better profile of operating cash
generation. Regarding the YoY comparison, it is worth noting that 2Q22 was
impacted by only one month under this new operational model.

Bad debt provisions reached R$75 million in 2Q23, increasing in both the YoY
and QoQ comparisons. The result was due to the growth of the fiber customer
base combined with a worse macroeconomic scenario. The company continues to
implement reinforcement measures to reduce bad debt, through its credit models,
and remains qualifying the incoming base, which contributes to the mitigation of
delinquency. In 2Q23, the bad debt provision represented 2.3% of total gross
revenues. The comparison was also affected by the positive impact of one-off
recoveries that occurred in the previous period. Bad debt ended the first half
representing 1.7% of total gross revenue (-0.2 p.p. YoY).

Contingencies, taxes, and others totaled a positive amount of R$269 million.
In 2Q22, the positive dynamics of this line were impacted by the appropriation of
Fundação Sistel receivable, resulting from the Company's share in the distribution
of the pension fund's surplus.
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-22.4% YoY
excluding rental 

and insurance

YoY cost reduction ensured 

by intensive efficiency 

initiatives, offsetting the 

higher volume of expenses 
for Fiber expansion.

-2.1% YoY
reduction in total 

costs
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In 2Q23, routine EBITDA of Brazilian operations totaled R$129 million, down
posting reductions in the annual and quarterly comparisons, impacted by the
sale of UPI InfraCo in June 2022, reflecting the growth in network rental costs that
support the growth of the fiber operation. The result was also affected by rising
expenses to maintain the legacy operation, whose revenues have been
decelerating faster than its costs, due to limitations on efficiency actions stemming
from regulatory obligations.

Non-routine items reached R$91 million in 2Q23 and primarily refer to the net
impact of revenues and expenses associated with operations related to the
migration of mobile SPEs to their respective buyers.

Depreciation and Amortization

Depreciation and amortization expenses totaled R$308 million in the quarter,
down 70.3% YoY and 3.5% QoQ. The YoY variation was due to the reduction of
the asset base given the impairment associated with legacy services in 4Q22.
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Note: (1) Considers the result of UPI InfraCo (until May 2022); (2) Considers the result of UPI Mobile Assets (until

March 2022) and UPI InfraCo (until May 2022).

1 2

Note: In 2Q22, the Company recorded a capital gain from the sale of assets – UPI Mobile and InfraCo – affecting the lines of non-

routine items, EBITDA and Income Tax. The latter has no cash effect, being offset by tax loss credits.
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Financial Result

The net financial result came in as an expense of R$565 million in 2Q23. In
the annual comparison, despite the accrual of interest related to the first tranche of
the debtor-in-possession (DIP) financing received in early June 2023, net interest
expenses fell because of lower indebtedness, due to prepayments made in early
2Q22 after the conclusion of asset sales. Other lines were positively impacted by
the exchange rate variation, due to the appreciation of the real against the dollar in
2Q23 (5.14%), compared to the strong depreciation of the real in 2Q22 (10.6%).

In the QoQ comparison, the reduction in expenses was driven by the exchange
rate results and other lines, both benefiting from a more favorable exchange rate
variation, with the appreciation of the Brazilian real, which in turn contributed to
higher financial revenues and lower onerous liabilities linked to the U.S. dollar.

Operating Cash Flow

In the YoY comparison, operating cash flow had a lower consumption level,
leveraged by the significant drop in Capex, closing the quarter at R$134
million. Year-to-date, the reduction in Operating Cash Flow consumption reached
R$923 million. The Company continues to implement efficiency measures to
optimize operating cash flow.
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Note: (1) Considers the result of UPI InfraCo (until May 2022); (2) Considers the result of UPI Mobile Assets (until

March 2022) and UPI InfraCo (until May 2022).

Note: (1) Considers the result of UPI InfraCo (until May 2022); (2) Considers the result of UPI Mobile Assets (until

March 2022) and UPI InfraCo (until May 2022).
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Capex

Capex reached R$263 million in 2Q23, with core operations accounting for more
than 80% of the total. In the YoY comparison, the significant reduction was due to
the implementation of the new operational model in the fiber segment and
continuous improvements in the investment allocation model, enabling even more
efficient consumption. The sequential increase was due to the typical seasonality
of the 1Q, which usually registers lower investment levels. This increase was
mainly concentrated in the fiber segment, with almost half of this growth attributed
to a higher volume of ONTs to support the positive evolution of homes connected.

Debt and Liquidity

Gross debt reached a balance of R$23.7 billion in 2Q23, up by 12.3% YoY and
by 4.4% QoQ. The increase in both periods was mainly due to the receipt of the
first tranche of the debtor-in-possession (DIP) financing, totaling US$200 million,
partially offset by the positive impact of the exchange rate variation in the annual
comparison. In 2Q23, foreign currency-denominated debt accounted for 67.1% of
the total.

11

Note: (1) The face value of debt is recorded at amortized cost – the Fair Value Adjustment recorded at the time of

debt restructuring (in February 2018) is amortized in equal installments over the debt’s life. Discount rates vary

between 12% and 15%; (2) Cash and debt consider continued and discontinued operations (the total of assets and

liabilities from these operations are accounted under operations for sale in a consolidated manner).

(2T23)
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Debt by Instrument

Cash Balance

(R$ million)

The Company ended the quarter with a consolidated cash balance of R$2.6
billion, up by 41% over 1Q23. Working capital was positive, totaling R$400
million in 2Q23, positively impacted by the retention of payments resulting from the
court-supervised reorganization process, as well as lower personnel expenses,
partially offset by non-cash effects on EBITDA. Leases (IFRS 16), mainly related
to the concession’s infrastructure, totaled R$193 million in 2Q23, in line with the
previous quarter. Onerous liabilities, related to satellite contracts, represented a
total expense of R$136 million in the quarter, slightly lower than in the previous
period.

Fees and Judicial Deposits did not present a cash impact in the period, benefiting
from the judicial reorganization process.

Financial operations contributed R$929 million to the final balance, due to the
cash inflow from the first tranche of the debtor-in-possession (DIP) financing,
totaling US$200 million.

Non-core operations resulted in a consumption of R$122 million in 2Q23, mostly
impacted by the amortization of the debt with Anatel (R$91 million), which, until
1Q23, had been offset by judicial deposits.

12Note: To learn more about the debt amortization schedule with Anatel access https://ri.oi.com.br/transacao-da-anatel/.

https://ri.oi.com.br/transacao-da-anatel/
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Complementary Information (Oi S.A. Consolidated)
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Note: (1) Considers the result of UPI InfraCo (until May 2022); (2) Considers the result of UPI Mobile Assets (until March 2022)

and UPI InfraCo (until May 2022).
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Complementary Information (Oi S.A. Consolidated)
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Note: (1) Considers the result of UPI InfraCo (until May 2022); (2) Considers the result of UPI Mobile Assets (until March 2022) and UPI InfraCo

(until May 2022).
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Sale of SPE Towers 2 – Telecom Infrastructure Sites of Fixed Operations

On June 12, 2023, the Company informed its shareholders and the market in
general that, after the compliance (or temporary waiver) of all contractual
precedent conditions and the conditionings established by the Agência
Nacional de Telecomunicações – ANATEL, the sale of all shares representing
the entire capital stock of Lemvig RJ Infraestrutura e Redes de
Telecomunicações S.A. (“SPE Torres 2”), owner of part of the infrastructure of
reversible and non-reversible towers of Oi, to NK 108 Empreendimentos e
Participações S.A. (“NK 108” and “Operation”), the winner of the competitive
procedure carried out on August 22, 2022 within the scope of the first judicial
reorganization of the Oi Group. The sale to NK 108 was authorized by the
judge of the first judicial reorganization that was terminated in regard of the
Brazilian Bankruptcy Law 11.101/05 and in accordance with the Amendment
to the Judicial Reorganization Plan confirmed by the 7th Business Court of
the Capital of the State of Rio de Janeiro on October 5, 2020.

With the closing of the Operation, NK 108 has paid in cash, on this date, an
installment in the amount of BRL 905,106,874.26 to the Company,
corresponding the Preliminary Purchase Price subtracted from the deductions
and withholdings provided for in Sale and Purchase of Shares Agreement and
Other Arrangements referred to the sale of shares representing the capital
stock of SPE Torres 2 entered into on December 7, 2022, as amended on this
date.

The conclusion of the Operation represents the implementation of another
stage of its restructuring process, aiming to ensure a greater financial
efficiency and long-term sustainability to the Company, focusing on the
execution of its core, aiming at increasing revenues with the expansion of
services through the optical fiber, and, in the corporate market, offering
innovative IT solutions through Oi Soluções.

For more information, click here.
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Consolidated Information and Results

This report includes consolidated financial and operating information for Oi S.A. -
Under Judicial Reorganization (“Oi S.A.” or “Oi” or “Company”) and its subsidiaries
as of June 30, 2023. In compliance with CVM instructions, the information is
presented in accordance with International Financial Reporting Standards (IFRS).

This report contains projections and/or estimates of future events. The projections
contained herein were compiled with due care, taking into account the current
situation, based on work in progress and its corresponding estimates. The use of
terms such as “projects”, “estimates”, “anticipates”, “predicts”, “plans”, “hopes” and
so on is intended to indicate possible trends and forward-looking statements,
which clearly involve uncertainty and risk, so that future results may differ from
current expectations. These statements are based on various assumptions and
factors, including economic, market, industry conditions, and operational factors.
Any changes to these assumptions and factors may lead to practical results that
differ from current expectations. Excessive reliance should not be placed on these
statements.

Forward-looking statements only relate to the date on which they were made, and
the Company is not obliged to update them as new information or future
developments arise. Oi takes no responsibility for transactions carried out or
investment decisions taken on the basis of these projections or estimates. The
financial information contained herein is unaudited and may therefore differ from
the final results.
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https://tenmeetings.com.br/ten-events/#/webinar?evento=OI-2T23_913
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