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• New Oi’s revenue increased 4.8%

YoY, driven by solid growth in core

services (Oi Fibra and Oi Soluções)

• Recurring double-digit reduction in

Opex YoY, due to the implementation of

post-M&A efficiency initiatives

• New Oi’s Capex reduced 86.8%

YoY, resulting from the new operating

model and a more efficient allocation,

based on profitability

• Net financial debt, down 33.3%

YoY, financed by M&As transactions

• Cash inflow from the first tranche

of the DIP loan, in the amount of

US$200 million, to finance short-term

obligations
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In 1Q23, New Oi continued to execute its Strategic Transformation Plan, with
a net revenue growth of 4.8% YoY, leveraged by the performance of Oi Fibra.
In terms of efficiency, the Company continued to adapt its structure to the new
operating model, delivering relevant reductions in Opex and Capex, down by
26.9% and 86.8% YoY, respectively.

Oi also advanced in yet another negotiation stage for the adjustment of its capital
structure. In April, the Company signed a Note Purchase Agreement for a credit in
the Debtor in Possession (DIP) modality with the group of financial creditors with
whom it has been negotiating support for its restructuring agreement. The first
tranche of the DIP loan was received in June, in the amount of US$200 million,
which will be used for the short-term financing of the operation, as detailed in the
blow out material of April 21.

Note: (1) Considers the result of Mobile Assets UPI (until Mar-22) and InfraCo UPI (until May-22).

Note: (1) Considers the results of UPI Mobile Assets (until Mar-22) and UPI InfraCo (until May-22); (2) Includes new

revenue; (3) With the conclusion of the sale of UPI InfraCo, results from Serede operation (services related to the

maintenance of V.tal’s plant) loses the intercompany effect and is no longer eliminated, being now recognized in

Oi's revenue and expense and therefore impacting annual comparisons.
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New Oi had a net revenue of R$2.2 billion in 1Q23, up 4.8% over the same
period in 2022. This was leveraged by the performance of core services, such as
Oi Fibra (+20.8% YoY | +R$190 million) and Oi Soluções (+12.9% YoY | +R$80
million).

The drop in consolidated net revenue of the Brazilian operation, down 42.9% over
1Q22, was due to the conclusion of sales of discontinued operations, which
included the mobility segment and UPI InfraCo, as foreseen in the Company's
Strategic Transformation Plan.

Oi Fibra’s net revenue grew 20.8% YoY, ending 1Q23 at R$1.1 billion and
maintaining the accelerated expansion pace since its launch 5 years ago, in 2018.
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Note: (1) Includes new revenue; (2) Oi's market share in fiber broadband in its coverage area, excluding São Paulo.

Source: Anatel.

“Pergunta pra quem tem” (“Ask those who have it”)

This campaign from our “bora-bora” platform brought a more provocative tone, 

reinforcing the high quality and reputation attributes of Oi Fibra.

(2) Anatel’s 2022 Satisfaction and Perceived Quality Survey.
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“Oi has the most satisfied fiber customers, according to Anatel. Ask those who have and come.”
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Company continues to ensure relevant net addition
volumes per quarter, even with the downturn in the
fiber market in the country, since 2021, due to the
worsening in the macroeconomic environment. In
1Q23, the total number of homes connected
increased by 89 thousand accesses compared to
the previous quarter. The expansion strategy in the
segment has been focused on increasing
penetration in the current footprint and neighboring
locations

The growth in homes connected has been the main driver for net revenue. The
Company

locations, combined with the prioritization of channels that guarantee a higher
quality profile of incoming clients and a credit policy that results in lower churn
levels.

Managing the profitability of the customer base is also relevant, as it contributes to
maintaining the segment's positive performance, especially in a scenario with
pressured household income and, consequently, increased default rates in the
sector. Therefore, the 5.0% YoY expansion in average monthly revenue per user
(ARPU) was mainly guaranteed by the evolution of the Company's credit policy
and customer’s base loyalty through upgrades in speed connections – currently
more than 60% of homes connected with Oi Fibra have speeds starting at 400
mbps.

Oi Soluções’ net revenue totaled R$701 million in 1Q23, up 12.9% YoY.
IT services accounted for 22.0% of revenues in this business unit and has been
driving the positive annual growth in the segment.

Currently, the B2B segment is subdivided into 6 business lines: (i) Legacy; (ii)
Unified communication and collaboration; (iii) Software-based networking
technologies (SD-WAN); (iv) Security; (v) Managed services; (vi) Cloud; and (vii)
Digital products. The growth of IT services in the revenue mix has been leveraged
by the customer base for traditional connectivity services, as well as the
Company's competitive differential, experience and specialization in serving the
corporate customers.

5(1) Anatel’s 2022 Satisfaction and Perceived Quality Survey.

Leader 
in Fiber 
Functioning 
Quality in 13 states in 
Brazil, according to a 
survey conducted by 
Anatel1.
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Additionally, Oi Soluções has worked in partnership with several players to enrich
its digital solutions portfolio, thus becoming the preferred service provider for large
companies in Brazil.

Legacy services contributed R$312 million to net revenue in the quarter,
down 47.2% YoY. This reflects the proportional reduction of the customer base,
especially in fixed telephony, due to the sector's structural transformation, which is
prioritizing mobility and usage of Internet applications for communication. The
challenge for this segment continues to be the implementation of efficiency
measures given the need for regulatory flexibility in the concession contract.

Net revenue from subsidiaries totaled R$112 million in 1Q23. The
performance of this line was determined by Serede’s results and the drop in the
quarterly comparison was a consequence of lower maintenance services for this
operation in V.tal’s plants, arising from contractual revisions.

Operations that have been discontinued or are held for sale totaled R$278
million in the quarter. In addition to the sale of mobility and infrastructure
operations, this line was also impacted by the reduction in DTH TV revenue. Just
as in legacy, the 16.0% drop in the annual comparison was driven by the reduction
in customer base due to transformations in the sector, as traditional TV services
have been replaced by content on demand based on internet services.
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Note: (1) With the conclusion of the sale of InfraCo UPI, results from the Serede operation (services related to the

maintenance of V.tal’s plant) loses the intercompany effect and is no longer eliminated, being now recognized in

Oi's revenue and expense and therefore impacting annual comparisons.
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Routine Opex totaled R$2.3 billion in 1Q23, down 26.9% YoY and up 1.7%
QoQ. The annual reduction, in the amount of R$851 million, resulted from the
recurring implementation of the Company's efficiency measures, in line with its
Strategic Transformation Plan, aiming for a lighter and more agile corporate
structure. The sale of the mobility operation and the fiber infrastructure also
contributed to this result. Excluding the impact from the new fiber operating model,
which is reflected in the increase in the rent and insurance line, routine Opex in
1Q23 would have reduced by 42.1% YoY.

Personnel expenses totaled R$500 million, down 3.2% YoY and up 7.1%
QoQ. The annual reduction in personnel expenses is mainly explained by the
restructuring of the Company's workforce, which decreased by 38.2% YoY in
number of employees. The cost increase over the previous quarter was due to
higher layoff expenses. The number of employees reduced by 2,600 in relation to
the previous quarter, of which 1,100 was at Oi S.A. and the remaining at
subsidiaries. The quarterly comparison was also partially affected by the migration
of costs with employee, who had been previously allocated to the migration efforts
for the mobile operation (non-routine items) but are currently working on projects
related to adjustments for the New Oi operation. It is important to emphasize that
the Company's execution continues in line with its Strategic Transformation Plan.

Interconnection costs totaled R$19 million, down 77.6% YoY and 26.8% QoQ.
This was directly linked to the sale of the mobility operation.

Third-party services ended the quarter at R$974 million, down 24.8% YoY
and up 5.8% QoQ. The reduction in the annual comparison was mainly due to the
(i) 45.0% in sales commissions; (ii) 30.3% decrease in the acquisition of content,
arising from contractual renegotiations for the TV service; and (iii) 27.9% decrease
in energy expenses, in line with the structural adjustments carried out by the
Company. The quarterly increase was mainly due to a one-off event in the energy
line which reduced the costs in 4Q22.
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Note: (1) Considers the result of Mobile Assets UPI (until Mar-22) and InfraCo UPI (until May-22).
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Network maintenance services ended the quarter at R$140 million, down by
29.8% YoY and by 4.1% QoQ. This was mainly due to lower network
management costs due to the sale of the mobility operation.

Expenses with publicity and advertising ended 1Q23 at R$62 million, down
11.5% YoY and up 57.8% QoQ. The annual reduction was in line with the strong
cost control positioning for New Oi, in addition to the sale of the mobility operation.
Quarterly results were mostly associated with evolution of campaigns for Oi Fibra.

Rent and insurance expenses totaled R$861 million, up 31.0% YoY and down
18.9% QoQ. As mentioned in the previous quarter, the annual growth was mainly
due to our transition to the new fiber operating model based on Opex, with higher
leasing costs for V.tal’s FTTH network, generating margin dilution but positively
offset with the reduction in Capex, mainly from network construction, creating a
more sustainable cash generation model. The performance of this line was directly
influenced by new connections and maintenance of the fiber installed base.

Provisions for doubtful accounts totaled R$39 million in 1Q23. In the QoQ
comparison, this line was affected by recoveries of one-off losses from the
previous quarter. It is worth noting that the reinforcement of our credit policy,
implemented at the end of 2022, has increased the quality of the incoming
customer base, thus contributing to reducing impacts from defaults.

Contingencies, taxes and others totaled a credit of R$284 million. The
positive performance of this line was impacted by revenue from the sale of scrap
from the copper operation, in addition to the reversal of the result of the payment
of the first installment to Fundação Atlântico, provided for in the Judicial
Reorganization Plan, carried out through the deduction of cash from Oi's co-
participation fund. In the annual comparison, expenses with Anatel taxes also
reduced with the sale of the mobility operation.
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>R$1.2 Bn YoY
reduction in costs

- 42% YoY 
excluding 

rentals and 

insurance

Cost reduction was accelerated by 

efficiency initiatives and leveraged by the 

sale of operations, despite the increase 

in expenses arising from the growth 
in Fiber operations.
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In 1Q23, routine EBITDA from the Brazil operations totaled R$193 million,
down 84.2% YoY. This reflects the conclusion of the sale of the mobility operation,
which had a positive contribution, and the fiber infrastructure, in line with Oi's
Strategic Transformation Plan. In the quarterly comparison, routine EBITDA for the
Brazil operation decreased by 44.0%, with margin reaching 7.7%, due to
seasonally higher profitability in 4Q22. Since the beginning of 2Q22, the Company
has been transitioning into a lighter and more flexible corporate structure, aimed at
meeting the growing demand for digital services in the country, while gaining scale
and maturing the new fiber operation model.

Non-routine items totaled R$17 million in the quarter and refer to the net impact of
revenue and expenses associated with the migration of the mobile operation.

Depreciation and Amortization

Depreciation and amortization expenses totaled approximately R$319 million
in the quarter, down by 67.5% YoY and by 70.1% QoQ. This was due to a
reduction in asset base arising from impairment of legacy services, carried out in
4Q22.
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Note: (1) Considers the result of Mobile Assets UPI (until Mar-22) and InfraCo UPI (until May-22).
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Financial Result

The net financial result came in as an expense of R$1,148 million in the
quarter. The result for the YoY comparison was due to the financial income, in
1Q22, which impacted all lines, except net interest, arising from the strong 15.1%
appreciation of the Real versus the U.S. Dollar. In the QoQ comparison, the
increase in expenses was due to other financial income and expenses, mainly for:
(i) monetary restatements on contingencies; and (ii) higher interest expense on
other liabilities. Net interest increased slightly in 1Q23. Despite the appreciation in
the Real, interest rates were negatively impacted by the higher CDI rate in the
period. The reduction in interest in the YoY comparison was due to prepayments
made at the beginning of 2Q22.

Operating Cash Flow

Operating cash flow had a lower consumption level in the QoQ comparison,
leveraged by the significant drop in Capex, ending the quarter at R$26
million. With the maturing of the fiber model, combined with cost efficiency
initiatives, we expect a gradual and progressive improvement in operating cash
flow generation.
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Note: (1) Considers the result of UPI Mobile Assets (until Mar-22) and UPI InfraCo (until May-22).

For more information, please access: (3) 2022 Reference Form, item 5.3 (d); (4) Notes 2 (d.i.) and 5 of the 2022 Financial Statements.

Note: (1) Considers the result of Mobile Assets UPI (until Mar-22) and InfraCo UPI (until May-22).
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Capex

New Oi’s investments totaled R$219 million in the quarter, reducing
significantly in both the YoY and QoQ comparison periods, which already
consider the new fiber operating model. This was achieved due to improvements
in the allocation model, which is based on profitability and allowed an even more
efficient consumption. Core operations accounted for approximately 80% of this
amount.

Indebtedness & Liquidity

Gross debt totaled R$22.7 billion in 1Q23, down 31.9% YoY and up 2.0% QoQ.
Net debt in foreign currency represented 67.2% of total debt at fair value and the
average consolidated maturity was 5.5 years at the end of the quarter.

The increase in debt in the quarter was due to the higher interest in the period and
was weakened with the 2.6% appreciation of the Real versus the U.S. Dollar. The
YoY reduction was mainly due to the conclusion of the sale of Mobile Assets UPI
and the partial sale of InfraCo UPI, both in 2022, from which we prepaid
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Note: (1) The face value of debt is recorded at amortized cost – the Present Value Adjustment recorded at the time

of debt restructuring (in February 2018) is amortized in equal installments over the debt’s useful life. Discount rates

vary between 12% and 15%; (2) Cash and debt consider continuing and discontinued operations (assets and

liabilities from these operations are accounted under operations for sale).

(1Q23)
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approximately R$15 billion in debt. This annual reduction was offset by the
variation in expenses from exchange rate variations, resulting from the 7.2%
devaluation of the Real versus the U.S. Dollar in the period, plus the accrual of
interest and the amortization of the adjustment to present value.

Debt by Instrument

Cash Balance

(R$ million)

The Company ended the quarter with a consolidated cash balance of R$1.8
billion, down 44% QoQ. Working capital was the key reason for cash
consumption, totaling R$894 million in 1Q23, mainly due to (i) lower collections
resulting from a lower number of business days in the period; (ii) seasonality of
payments to suppliers, particularly for Capex recognized in the previous quarter;
(iii) severance payments; and (iv) non-cash effect on EBITDA.

Leases (IFRS 16) were mainly associated with rentals for the concession’s
infrastructure and totaled R$191 million in 1Q23, in line with the previous quarter.
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Onerous liabilities represented a total expense of R$140 million in the quarter, up
56.3% QoQ. This increase is related to the recognition of other satellite capacity
contracts as onerous liabilities, carried out in the previous quarter. In January, we
received the 3rd secondary installment for the partial sale of V.tal, in the amount of
R$2.7 billion, which offset the monthly installments in 2023 and 2024 for capacity
contract for submarine cables.

Legal expenses consumed R$67 million in 1Q23. This was impacted by lower
volumes in recoveries and releases, mainly due to (i) a smaller number of
business days in the period – court recess and the Carnival holiday; and (ii) a
natural reduction in productivity for cases related to PEX, since the Company has
been working on this front for a long time and has already concluded the most
relevant cases.

Financial operations consumed R$61 million. This was due to lower financial
income arising from the reduction in the average cash balance in the quarter.

Non-core operations were negative by R$38 million in the quarter, impacted by a
lower volume of property sales, which were more than compensated with the
payment of guaranteed contractual obligations arising from the sale of the mobile
operation.
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Complementary Information (Oi S.A. Consolidated)
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Note: (1) Considers the result of Mobile Assets UPI (until Mar-22) and InfraCo UPI (until May-22); (2) Reflects accounts receivable

adjustments made in 4Q22 (Note to the Financial Statements, 2.d).
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Complementary Information (Oi S.A. Consolidated)
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Note: (1) Considers the result of Mobile Assets UPI (until Mar-22) and InfraCo UPI (until May-22); (2) Reflects accounts receivable

adjustments made in 4Q22 (Note to the Financial Statements, 2.d).
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Complementary Information (Oi S.A. Consolidated)
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Note: Income statement reflects quarterly breakdown of accounts receivable adjustments made in 4Q22 (Note to the Financial

Statements, 2.d) (1) Considers the result of Mobile Assets UPI (until Mar-22) and InfraCo UPI (until May-22).
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Complementary Information (Oi S.A. Consolidated)
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Note: Balance sheet reflects quarterly breakdown of accounts receivable adjustments made in 4Q22 (Note to the Financial Statements,

2.d) (1) Considers the result of Mobile Assets UPI (until Mar-22) and InfraCo UPI (until May-22).
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Disbursement of the 1st Tranche of the DIP Loan

In June 07, 2023, after complying with the applicable conditions precedent to
closing provided for in the Note Purchase Agreement entered into, on April
21, 2023 (the “Note Purchase Agreement” or “DIP Financing”), with a group of
financial creditors, representing the majority of (i) holders of 10%/12% Senior
PIK Toggle Notes due in 2025 (the "Noteholders") and (ii) lenders of loans to
the Company deriving from Export Credit Agencies agreements ("ECA
Holders" and, with the Noteholders, the “Financial Creditors”), the Financial
Creditors have disbursed to the Company, on this date, the first tranche
provided for in the Note Purchase Agreement , in the total amount of US$ 200
million.

The Company reinforces that, in accordance with the terms and conditions of
the Note Purchase Agreement, will continue to work to comply with the
applicable conditions precedent to enable the disbursement of the second
tranche provided for in the DIP Financing in the remaining amount of US$ 75
million, as well as it continues to negotiate the definitive documentation of the
restructuring support and lock-up agreement agreed in principal with the
majority of the Financial Creditors, as informed in the Company’s Material
Facts disclosed on March 2, 2023 and on April 21, 2023, to facilitate the
implementation of a long-term financial restructuring proposal and to enable
the approval in an efficient manner of the judicial reorganization plan
presented by the Company in the context of the process of judicial
reorganization of the Company and its subsidiaries PTIF and Oi Coop, filed
on March 1, 2023 before the 7th Corporate Court of Justice of the Capital of
the State of Rio de Janeiro.

For more information, click here.
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https://api.mziq.com/mzfilemanager/v2/d/6aebbd40-9373-4b5a-8461-9839bd41cbbb/16c4088b-4d58-dcdc-24ba-e710ef8be267?origin=1
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Consolidated Information and Results

This report includes consolidated financial and operating information for Oi S.A. -
Under Judicial Reorganization (“Oi S.A.” or “Oi” or “Company”) and its subsidiaries
as of March 31, 2023. In compliance with CVM instructions, the information is
presented in accordance with International Financial Reporting Standards (IFRS).

This report contains projections and/or estimates of future events. The projections
contained herein were compiled with due care, taking into account the current
situation, based on work in progress and its corresponding estimates. The use of
terms such as “projects”, “estimates”, “anticipates”, “predicts”, “plans”, “hopes” and
so on is intended to indicate possible trends and forward-looking statements,
which clearly involve uncertainty and risk, so that future results may differ from
current expectations. These statements are based on various assumptions and
factors, including economic, market, industry conditions, and operational factors.
Any changes to these assumptions and factors may lead to practical results that
differ from current expectations. Excessive reliance should not be placed on these
statements.

Forward-looking statements only relate to the date on which they were made, and
the Company is not obliged to update them as new information or future
developments arise. Oi takes no responsibility for transactions carried out or
investment decisions taken on the basis of these projections or estimates. The
financial information contained herein is unaudited and may therefore differ from
the final results.
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Oi – Investor Relations
www.oi.com.br/ri 
invest@oi.net.br 

Click here

Click here

https://ri.oi.com.br/en/financial-information/results/
https://ri.oi.com.br/en/financial-information/results/
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