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DISCLAIMER

This presentation was prepared by VAMOS and may include forward-looking statements that

consist of expectations about future events or results. This information is based on beliefs and

assumptions of the Company's Management, as well as information currently available.

Future considerations mainly depend on market conditions, government regulations, industry

performance, and the Brazilian economy, among other factors. Operating data may affect

VAMOS's future performance, leading to results that are materially different from those expressed

in such forward-looking statements. This presentation was summarized and is not intended to be

complete.

The Company's shareholders and potential investors must read this presentation jointly with the

Financial Statements and the Earnings Release.



Unique and innovative business model with scale in assets and wide capillarity allows the 
EXPANSION and RENEWAL of fleets - trucks, machinery and equipment - in an agile way with rental 

services, used car stores, dealerships and distributors
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FINANCIAL RESULTS MARKET RECOGNITION 

(ESG)

Now listed in B3’s 

ISE and ICO2 indices

Our CDP (Carbon 
Disclosure Project) score 

increased to ‘B’, reflecting 
a score above the average 
for the sector in which the 

Company operates, for 
Latin America and the 

global average; 

DEALERSHIPS

VAMOS GROUP - CONSOLIDATED
2022: growth with value generation in all business segments ensures continuity of expansion

PROFITABILITYRENTAL

+72.4%
4Q22/4Q21

+191.4% 
4Q22/4Q21

R$1,391 bn

R$566.8 mm

R$254.3 mm

+66.0% 
4Q22/4Q21

R$1,009 bn

R$1,476 bn

Contracted CAPEX

Implemented CAPEX

Backlog

+97.9% 
4Q22/4Q21

R$13,726 bn

Fleet (#)
+65.5% 

4Q22/4Q2143,829

+88.7% 
4Q22/4Q21

+116.0% 
4Q22/4Q21

+41.2%
4Q22/4Q21

R$676.1 mm

+58.2%
4Q22/4Q21

R$65,1 mm

+4.8 p.p
4Q22/4Q21

19.0%
4Q22 LTM

ROIC

+5.5 p.p
4Q22/4Q21

23.0%
4Q22 Annualized

ROE

Net Revenue

EBITDA

Net Profit

Net Revenue

EBIT

5 brands and 43 stores
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402.4

668.6

2021 2022

EBITDA |  R$ million

Net Revenue  |  R$ million EBIT |  R$ million

Net Income |  R$ million

Net Revenue from services Net Revenue from assets sold

+66.2%

Consistent and sustainable results transformation
CONSOLIDATED - 4Q22 and 2022

Consistency in the evolution of indicators and profitability gains reflect the change in the Company’s baseline

772.7
1,263.6

34.6

127.8
807.2

1,391.4

4T21 4T22

+72.4%

2,687.7

4,592.4

135.8

321.1

2,823.5

4,913.5

2021 2022

+74.0%

236.3

465.7

4T21 4T22

97.1%

753.6

1,611.2

2021 2022

113.8%

1,863.0

4T22 Anualizado

300.5

566.8

4T21 4T22

+88.7%
1,049.7

1,933.1

2021 2022

+84.2%

2,267.4

4T22 Anualizado

117.7

254.3

4T21 4T22

+116.0%

1,017.1

4T22 Anualizado

5,054.5

511.2

5,565.7

4T22 Anualizado

* In 4Q22, we recognized the effect of the ICMS tax subsidy on the income tax calculation basis, at the concessionaires, which totaled R$57 million. The amount represents the effect of the entire year of 2022 (R$15 million in 4Q22).

*

*

4Q22 Annualized

4Q21 4Q22 4Q22 Annualized

4Q22 Annualized

4Q22 Annualized4Q21 4Q22

4Q21 4Q22 4Q21 4Q22
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ROIC |  %

Net Income | R$ million

Change in the level of ROIC and Net Income

92.6 116.3 141.8
179.2

402.4

668.6

2017 2018 2019 2020 2021 2022

CAGR: 48.5%

11.0% 11.3% 11.6% 11.4%

14.2%

19,0%*

2017 2018 2019 2020 2021 2022

Gain in profitability with increased scale 
and focus on executing strategic 

planning

*The ROIC for the year 2022 considers the effect of the ICMS tax subsidy benefit. If we exclude this effect from the calculation basis, the Company's ROIC was 17.3%.
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Net Revenue | R$ million Net Revenue with and without Maintenance Services | R$ million

EBIT |  R$ million EBITDA |  R$ million

Net Revenue from services Net Revenue from assets sold Net Revenue without service Net Revenues from services

Transformation of revenue and operating profit
RENTAL in 4Q22 and 2022

Continuous growth with gain in profitability ensures new Revenue and EBITDA transformation cycles 

278.7

511.034.6

127.8
313.2

638.9

4T21 4T22

+83.4%

+103.9%

953.8

1,636.5
135.8

321.1

1,089.6

1,957.6

2021 2022

+79.7%

+71.6% 2,044.2

511.2

2,555.4

4T22 Anualizado4Q22 Annualized

197.6

387.1

4T21 4T22

+95.9% 575.8

1,238.7

2021 2022

+115.1%

1,548.5

4T22 Anualizado

253.9

477.1

4T21 4T22

+87.9%

854.6

1,529.7

2021 2022

+79.0%

1,908.3

4T22 Anualizado

201.7
363.7

77.0

147.4278.7

511.0

4T21 4T22

+80.3%

+91.5%

675.7

1,163.9

278.1

472.6

953.8

1,636.5

2021 2022

+69.9%

+72.3% 1,454.6

589.6

2,044.2

4T22 Anualizado

4Q21 4Q22

4Q21 4Q22 4Q21 4Q22 4Q22 Annualized

4Q22 Annualized 4Q22 Annualized4Q21 4Q22
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12,589.7
13,725.8*

3T22 4T22

608.0

1,009.1

4T21 4T22

+66.0%
6,935.0

13,725.8*

4T21 4T22

3,428.0

5,555.1

2021 2022

Indicators
R$ million

4Q22 4Q21
Chg. (%)

4Q22 vs 4Q21

Contracted Capex 1,009.1 608.0 66.0%
Monthly Revenue 29.1 16.6 75.3%

Average Term 
Revenue (months)

57.1 67.7 -15.7%

Contracted CAPEX | R$ million Backlog | R$ million

+97.9%

+9.0%

+62.1%

Acceleration of contracted Capex transforms the Company's scale level
RENTAL in 4Q22 and 2022

Investments guarantee the growth and continuity of results for the coming periods

*Considers the sale of receivables in the amount of R$1.3 billion carried out in 3Q22. The recognition in our results (Income
Statement) will continue normally throughout the term of the contracts.

4Q21 4Q22
4Q21 4Q22 3Q22 4Q22
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30,614
34,998

7,947
8,831

3Q21 4Q22

Trucks Machines

20,403

34,998
3,224

8,831

4Q21 4Q22

Trucks Machines

2,079.7

4,845.0

2021 2022

506.6

1,476.0

4T21 4T22

Implemented CAPEX | R$ million

Total Fleet  |  #

+191.4%

+133.0%

CAPEX and total fleet expansion accelerate rental revenue
RENTAL in 4Q22 and 2022 Growth in the volume of Capex implemented brings acceleration in rental 

revenue

+13.7%

38,561
43,829

26,481

43,829+65.5%

4Q21 4Q22

3Q22 4Q22
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9,136¹

3,458

Gross Fixed Assets

2,816

641

Trucks and Machineries
in inventory for rental

+45.0%

3,458

¹ Potential gain from the appreciation of assets in recent years can be seen in the gross margin realized on the sale of assets
² FIPE table value of trucks and market value of implements and machines based on the secondary market

Rented Trucks and Machineries Trucks and Machineries in inventory for rental

12,593

Strategic positioning: inventory of new assets

• Market value 45.0% higher than the acquisition 
value
• Improved profitability in new contracts of assets in 

inventory

• Competitive market advantage
• “Off-the-shelf” products

• Inventory accounts for 6.1 months of monthly 

contracted CAPEX

• Low capital allocation (85% of the value covered in the 

suppliers’ line)

• Operational improvement – reduced implementation 

and revenue recognition period

• Inventory ensures future implementation 
regardless of dealership availability

Strategic scale and inventory allows agile 
service and unique differentials for 

customers and contribute to the 
generation of value in the business 

model

Rented asstes
under

implementation

81% in supplier
payment
deadline

5,012

FIPE Table/Maket Value²

Gross Fixed Assets –
rental assets 
(R$ million) Market value vs. value of acquisition of assets in 

inventory for rental

We decided to make strategic acquisitions in the 
right time 



SALE OF ASSETS 
IN 4Q22
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Assets Sold|  # Inventory |  R$ million

Net Revenue (R$ million) and Gross Margin (%)

28.5% 21,0%

24.7

100.9
9.9

26.9

34.6

127.8

4T21 4T22
Cost Profit

Revenue

Revenue

Gross Margin

27.5% 26.9%

98.4

234.837.4

86.3

135.8

321.1

2021 2022

Cost Profit

Revenue

Revenue

Gross Margin

343 

668 

4T21 4T22

42.0

171.1

 4T21  4T22

+94.8%
+307.3%

+269.8%

+136.5%

SALE OF ASSETS in 4Q22 and 2022

Gross margin from the sale of assets demonstrates the transformation in the value of 
assets

14 used vehicle stores

1

1

6

2

2

1

14
3

9

2

4

3 5

1

2

1

We also have 43 points of sale 
through our dealerships

4Q21 4Q22

4Q21 4Q22 4Q21
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DEALERSHIPS IN 4Q22
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Net Revenue  |  R$ million

EBIT |  R$ million

EBITDA  |  R$ million

2

5
1

1
21

2
7

2
93

3

4
3

3

6

16

15

Base date 12/31/2022

Transformation in the scale and results of Dealerships
DEALERSHIPS IN 4Q22 and 2022

Complete portfolio of products and brands in 
different areas to serve our customers in a 

customized way

1

Store History | #

479.0
676.1

4T21 4T22

+41.2%
1,696.4

2,779.1

2021 2022

+63.8%

41.2
65.1

4T21 4T22

+58.2%
175.3

346.5

2021 2022

+97.7%

46.1
70.6

4T21 4T22

+53.2% 189.3

365.8

2021 2022

+93.2%

4Q21 4Q22

4Q21 4Q22

4Q21 4Q22

32
43

56

jan/21 dec/22 Total forecast for the
next 12 months
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2,20x
2,68x

3,03x
2,61x

4T21 3T22 4T22

Net debt and leverage 

Solid and prepared capital structure supports an accelerated growth cycle

Leverage 
Indicators

4Q21 3Q22 4Q22 Covenants

Net Debt / EBITDA 2.20x 2.68x 3.07x Max 3.75 x

EBITDA/Net 
Financial Expense

6.04x 2.77x 2.54x Min. 2.0x

Loans and 
Financing 

(R$ million)
4Q21 3Q22 4Q22

Q/Q 
Chg. (%)

YoY 
Chg. (%)

Gross Debt 6.143.4 7,616.6 7,667.3 0.7% 24.8%

Cash and 
Investments

3,832.1 3,143.9 1,742.2 -44.6% -54.5%

Net Debt 2,311.3 4,472.7 5,925.1 32.5% 156.4%

Leverage (Net Debt / EBITDA)

Net 
Debt/annualized 
4Q22 EBITDA

Net Debt  |  R$ million

2,331.3

4,472.7

5,925.1

4Q21 3Q22 4Q22

2,20x
2,68x

3,07x
2,61x

4T21 3T22 4T224Q21 3Q22 4Q22
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1.742 582 497

1404

949
827 749 806 800 666

102
285

650

Cash Short
Term

2024 2025 2026 2027 2028 2029 2030 2031 2032 > 2033

Indebtedness 
GROSS DEBT AMORTIZATION SCHEDULE 

‘AAA(bra)’ by

Average Net Debt Maturity of 

6.2 years
Long-termShort-term

Current cash position to cover 

gross debt until mid-2025

Hedge of R$1.5Bn with 
contracted average cap of 12.38%, in 

addition to R$1.3Bn with 
prefixed rate

Committed lines available: 

R$645M

Gross Debt Amortization Schedule | R$ million

Average cost of debt after taxes (p.a.) - CDI rate, end of period

8,3%
10,4% 11,6% 11.8% 11,8%

4T21 1T22 2T22 3T22 4T22

2,392*

3.0x
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EASG IN 4Q22

Evolution of ESG market indices and metrics:
• We are now listed in B3’s ISE and ICO² indices;
• Our CSA score increased to 56 and our CDP score increased to B.

2021 Integrated Report

“Create opportunities for the development of the Brazilian fleet, naturally contributing to the 
reduction of polluting gases and to healthy, safe and efficient business.”

Realization of 300 hours of Corporate Volunteering work, as a goal
proposed in the 2021 Integrated Report.

Reaffirmation of the commitment to mitigating emissions - one of the
largest electric forklift fleets in Brazil.

Incorporation of climate change risks in the Sustainability Risk
Matrix.
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History in the relationship with automakers and extensive knowledge of the market 
contribute to the acquisition of trucks and machines in more favorable conditions -
a competitive advantage for Vamos that generates value for the Company and 
Clients.

Competitive differentials are increasingly consolidated and allow the 
continuity of strategic planning with sustainable growth through a unique 
business model (buy, sell, exchange and rent).

Focus on the expansion plan, with a lot of discipline in the 
allocation of capital. Discretionary Capex allows you to define the 
speed of the growth trajectory.

VAMOS GROUP - CONSOLIDATED
CLOSING REMARKS

We ended 2022 with strong growth and increased profitability in all business segments, which also 
signals positive prospects for the coming quarters.

Development of digital platforms accelerate growth and capillarity
efficiently.
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THANK YOU 
VERY MUCH

Investor Relations

ri.grupovamos.com.br

ri@grupovamos.com.br

+55 11 2388-5336

+55 11 3154-40652,827 employees


