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Disclaimer

The statements contained in this document related to business prospects,
projections on operating and financial results and those related to LWSA S/A's
growth perspectives are merely projections and, as such, are based exclusively on
the expectations of the Board about the future of the business. These expectations
depend materially on market conditions, the performance of the Brazilian economy,
the sector and international markets and, therefore, are subject to changes without
notice. All variations presented here are calculated based on numbers in millions of
reais (unless otherwise stated), as well as rounding. This performance report
includes accounting and non-accounting data such as operational, organic and pro
forma financial data and projections based on the expectations of the Company's
Management. The non-accounting data have not been reviewed by the Company's
independent auditors
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Messages from the last earnings call (about
2025)

Growth reacceleration

« Continued focus on profitability

* Product strategy focused on the
customer journey

« Cash generation and shareholder
returns
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Solid operational fundamentals (1/2)

GMV Ecosystem (R$ bi) Subscriber Base (thousand)

+14.5% +6.8%

=2 =2

18.2

195.9

15.9 183.4

1Q24 1Q25 1Q24 1Q25

Platform Subscription Revenue
A (+15.5%)
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Solid operational fundamentals (2/2)

Own Stores GMV (R$ bi) TPV (RS bi)

+14.1% +15.7%

2

1Q24 1Q25 1Q24 1Q25
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Net Revenue reaccelerating

Net Revenue Growth (YoY)

8.8%
71%
6.3%
5.8%
l )
1Q24 2Q24 3Q24 4Q24 1Q25

Impact of Squid's restructuring
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Profitability Expansion

Adjusted EBITDA (R$ mm) and Margin

+15.1%

=2

70.2

1Q22 1Q23 1Q24 1Q25

mmm Adjusted EBITDA  =——Adjusted EBITDA Margin



lwsa

Product strategy focused on the customer journey

How to be How to sell How do | manage How do | deliver  How do | manage
online? more? my finances? my products? my business?

Hosting E-commerce Financial Logistics
Platform Services Platform

&

How do | serve
my client?

9 O

Conversational
Tools
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Logistics in the Bling customer journey
(launched in Mar/25)

o Meu Negocio # Acesse agora Cadastros Vendas Estoque Financeira

Nome Novo canal da Bling News (©) FﬂC\|itE.sut?5 ::obr(?n(;as Comace a vender

plingteste@hotmail. com Receba as novidat e \ com o € Pix do Bling! agara com
Unified customer journey in | Bing direta no WhattApp! i (SHEIN]
logistics — including —— (segurocanl ) Seiba mais > Cadstre-se
relationship management marketplaces

Gerencia
0 Erenciar #A Visao geral & Eventos @ B Conta Digital €

Automated generation and
printing of shipping labels R Atalhos favoritos

Resumo didrio

Adicione novos atalhos ou clique no botdo

abaixo para retornar aos atalhos padrao. Pedidos de venda 4 0 Contas a receber

T 0O Contas a pagar
Retornar atalhes padrio

Native integration with
unified customer

Total de vendas

Novos
database Em andamento Notas Fiscais
Cancelados + O Novas NF-es
Integration with 10

logistics partners and
significant cost savings

12M @ Customizado

Ticket Médio @ Quantidade de pedidos de venda

R$ 1.017,86 4 pedidos

MacBook Air
TS .
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Al in the Customer Journey:

(launch in Mar/25)

o Meu Negécio # Aczsse agora Cadastros

.. > Dashboard Estoque de Produtos

Pesauisar @
@ Dashboard

Mensal
Diario
W Vendas
Produtos
Estoque de Produtos

Sugestdo de Compras

Todas Nome do Empresa

Vendas Estoque

oL Tabela de Estoques - Todos

Sem Movimentagdo
Clientes
POF &,
@ Desempenho
Bling Chat
Codigo
Ajustes
>g ! CRFS009
AGDO1
CAMMASC
PRO02
MLB5267556350
Sublime25

MLB2865478908

Cami

10

XSX [l | CSV [

Descrigio

Financeiro

Fornecedor @

Pesquisar por @

Cédgo

+ Adicionar Bling

Variagées + Simples + Composicdes

Estoque

CAMISETA REGATA FEMININA IRON ASYLUM SMOKEY 0

Agenda Bling
Camisata Masculina Basica

PRODUTO DE TESTE

15

72

29

Fone De Ouvido Sem Fio Samsung Galaxy Buds Fe, Grafite 4

Caneca Branca De Porcelana Para Sublimagéo 325m| Aaa

Kit 5 Shorts Calgdo Futebol Academia Treino Corrida Titanio

Camiseta Variagéo

MacBook Air

Tipo de Estoque (composicdes) @

Todos

Produtos

Custo @
R$ 0,00
R§ 0,00
RS 0,00
R$ 0,00
R§ 0,00
RS 0,00
RS 0,00

RS 0,00

Intelligence and Automation

Valor @

R$ 0,00

RS 300,00
RS 24.452,80
RS 58,00
R$10.102,56
RS 3.779,64
RS 0,00

RS 0,00

Depésito @

2 o 2 .’uame

| & comofunciona |

K3 Estoque por Depésito @

Nome Estoque
Amazon Onsite 0

Amazon FBA 0
Fulfiliment

Filial 551

Amazon FBA M
Classic

Matriz
FBA Logistica

Geral - Nome da
Empresa

Geral - GROWTH
FORCE

Filial 01

Custo @
RS 0,00

RS 0,00

R$ 925,00

RS 75,00

RS 0,00
RS 0,00

RS 1.568,56

RS 11.555,00

RS 1.250,00

Valor @
R$ 0,00

R$0,00

RS 16.274,25

RS 888,40

RS 2.261,00
RS 22.928,50

RS 198.856,28

R$ 56.306,00

RS 3.750,00

Automated product suggestions based on sales
history and customer behavior

Revenue and demand projections based on
historical data and market trends

Identification of slow-moving products and
restocking suggestions using predictive
algorithms
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Al in the Customer Journey: Intelligence and Automation

(launch in Mar/25)

€2 Bling Meu Negdcio

eS¢ &6 0oe M
e B o & & @
24 B34 (44 [N ROl Ml FON K94 (O
WA RET FRY BIE YA FO1 §iN (G §2

Al BS1 I BB (G R PN S Bl

& 'Z X € [ViB N M ¢

2123 (®) PT+ES-EN ‘

"

Track business performance by messaging Bling
directly on WhatsApp, simplifying the entrepreneur’s
daily routine

Stay up to date with sales and salesperson
performance across different channels, even when
you're away from your business

Easily monitor best-selling products and stock levels

Get daily performance insights — by product and sales
channel
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Return to Shareholders

(i) R$192.6 million in 2024
(ii) New Buyback Program in 2025

Share Buyback 2025

* R$ 152.6 million in shares

repurchased between January

and October 2024 (+ R$40 million in
dividends paid in November 2024)

* R$ 26 million in shares
repurchased between January
and March 2025 (9.0 mm
shares)

* New 38-_8 MM share buyback - Buyback of R$ 4.0 mm shares
program in 2025 in April 2025 (1.5 mm shares)

12



André Kubota
CFO
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Net Revenue in 1Q25

R$ mm
CONSOLIDATED COMMERCE BEONLINE / SAAS
+8.8% YoY +12.6% YoY +0.9% YoY
-4.2% QoQ -6.0% QoQ +0.3% QoQ
364.1 348.9 259 7

244.2 103.8 104.4 104.7

216.8 I I I I

1Q24 4Q24 1Q25 1Q24 4Q24 1Q25 1Q24 4Q24 1Q25

320.6
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Adjusted‘ EBITDA 1Q25 vs 1Q24

R$ mm and Adjusted EBITDA Margin (%)

CONSOLIDATED COMMERCE

+15.1% vs 1Q24 +29.0% vs 1Q24
70.2 421
61.0 .
I .
1Q24 1025 1024 1Q25
19.0% 20.1% 15.1% 17.2%

15 ' Adjusted for Stock Options and Non-Recurring Expenses

BEONLINE / SAAS

28.4 28.1

1Q24
27.3%

-0.9% vs 1Q24

1Q25
26.8%
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Cash Generation: Adjusted EBITDA, Capex and Financial Expenses

+46% YoY
36.8

34.7 34.6

2Q22 3Q22 4Q22 1Q23 2Q23 3Q23 4Q23 1Q24 2Q24 3Q24 4Q24 1Q25

mmm Adjusted EBITDA - Capex - Fin. Expenses

% of Net Revenue

16
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Cash Flow

Consolidated (R$ mm)
73.6

|
- -1 0.0 485.9
250 N 429

447.4

-50.6 5.6 3993
-30.4
CFO' Capex A Working Capital -... Cash Before Buyback... Ending Cash Balance
Beginning Cash Balance Income Tax Paid Cash After Capex Leasing Buyback + Earnout

' CFO excluding cash usage in the payment operation

7" 2 Calculated based on Accounts Receivable minus Funds to Be Transferred and Restricted Cash
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