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Disclaimer slinter&co

This report may contain forward-looking statements regarding Inter, anticipated synergies, growth plans, projected results and future strategies. While these forward-looking statements reflect our
Management’'s good faith beliefs, they involve known and unknown risks and uncertainties that could cause the company’s results or accrued results to differ materially from those anticipated and
discussed herein. These statements are not guarantees of future performance. These risks and uncertainties include, but are not limited to, our ability to realize the amount of projected synergies and
the projected schedule, in addition to economic, competitive, governmental and technological factors affecting Inter, the markets, products and prices and other factors. In addition, this presentation
contains managerial numbers that may differ from those presented in our financial statements. The calculation methodology for these managerial numbers is presented in Inter's quarterly earnings
release.

Statements contained in this report that are not fact or historical information may be forward-looking statements under the terms of the Private Securities Litigation Reform Act of 1995. These forward-
looking statements may, among other things, beliefs related to the creation of value and any other statements regarding Inter. In some cases, terms such as “estimate”, “project”, “predict”, “plan”,

nou n o« noa ”ou n o u

“believe”, “can”, “expectation”, “anticipate”, “intend”, “aimed”, “potential”, “may”, “will/shall” and similar terms, or the negative of these expressions, may identify forward looking statements.

These forward-looking statements are based on Inter's expectations and beliefs about future events and involve risks and uncertainties that could cause actual results to differ materially from current
ones. Any forward-looking statement made by us in this document is based only on information currently available to us and speaks only as of the date on which it is made. We undertake no obligation
to publicly update any forward-looking statement, whether written or oral, that may be made from time to time, whether as a result of new information, future developments or otherwise. For
additional information that about factors that may lead to results that are different from our estimates, please refer to sections “Cautionary Statement Concerning Forward-Looking Statements” and
“Risk Factors” of Inter&Co Annual Report on Form 20-F.

The numbers for our key metrics (Unit Economics), which include active users, as average revenue per active client (ARPAC), cost to serve (CTS), are calculated using Inter’s internal data. Although we
believe these metrics are based on reasonable estimates, there are challenges inherent in measuring the use of our business. In addition, we continually seek to improve our estimates, which may
change due to improvements or changes in methodology, in processes for calculating these metrics and, from time to time, we may discover inaccuracies and make adjustments to improve accuracy,
including adjustments that may result in recalculating our historical metrics.

About Non-IFRS Financial Measures

To supplement the financial measures presented in this press release and related conference call, presentation, or webcast in accordance with IFRS, Inter&Co also presents non-IFRS measures of
financial performance, as highlighted throughout the documents. The non-IFRS Financial Measures include, among others: Adjusted Net Income, Cost to Serve, Cost of Funding, Efficiency Ratio,
Underwriting, NPL > 90 days, NPL 15 to 90 days, NPL and Stage 3 Formation, Cost of Risk, Coverage Ratio, Funding, All-in Cost of Funding, Gross Merchandise Volume (GMV), Premium, Net Inflows,
Global Services Deposits and Investments, Fee Income Ratio, Client Acquisition Cost, Cards+PIX TPV, Gross ARPAC, Net ARPAC, Marginal NIM 1.0, Marginal NIM 2.0, Net Interest Margin IEP + Non-int.
CC Receivables (1.0), Net Interest Margin IEP (2.0), Cost-to-Serve, Risk-Adjusted Net Interest Margin IEP + Non-int. CC Receivables (1.0), Risk Adjusted Net Interest Margin IEP (2.0), Risk
Adjusted Efficiency Ratio.

A “non-IFRS financial measure” refers to a numerical measure of Inter&Co’s historical or financial position that either excludes or includes amounts that are not normally excluded or included in the most
directly comparable measure calculated and presented in accordance with IFRS in Inter&Co’s financial statements.

Inter&Co provides certain non-IFRS measures as additional information relating to its operating results as a complement to results provided in accordance with IFRS. The non-IFRS financial information
presented herein should be considered together with, and not as a substitute for or superior to, the financial information presented in accordance with IFRS. There are significant limitations associated
with the use of non-IFRS financial measures. Further, these measures may differ from the non-IFRS information, even where similarly titled, used by other companies and therefore should not be used
to compare Inter&Co’s performance to that of other companies.
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Inter&Co’s 2024 highlights

36.1 Total

Clients

Net
Income

R$973mm net income (2024 3 6+

%
11.7% roe (2024) million clients

R$] Ob“ gross revenue (2024) Simplifying
financial lives

R$4] bN 5565 loan portfolio (2024)

8.3% Pix market share (4Q24)

60/30/30

RS‘I ° 5t run-rate TPV (4Q24)

-29 -30
1022 2Q22 3Q22 4Q22 1Q23 2Q23 3Q23 4Q23 1Q24 2Q24 3Q24 4Q24

Note: Definitions are in the Glossary section of this Institutional Presentation.
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Our journey
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D o inter s
INTERMEDIUM A ? dtvm D €/ I n te r
® @ @ @ @ ® ® @
1994 2007 2008 2012 2013 2015 2016 2017
Intermedium Financeira Beginning of Real Estate  Granting of multiple Inter Seguros Inter DTVM Digital Account Beginning of foreign Banco Intermedium
foundation loans operations bank License Foundation Foundation Launch exchange operations and

Mastercard credit card

rebranding to Banco Inter

[B] % inter @ P Nasdaq o =

@ @ @ @ @ @ @

2018 2019 2020 2021 2022 2023 2024
+IMM clients +4MM clients +8MM clients +16MM clients +24MM clients +30MM clients +36MM clients

Infrastructure migration
to cloud

IPO on B3

Marketplace launch
R$ 1.2 Bn follow-on

Banco Inter rebranding
to Inter

R$ 1.2 Bn follow-on

Global Account launch
USEND acquisition

Migration of shareholder
base to Nasdaq

R$ 5.5 Bn follow-on

YellowFi acquisition

Foundation of
Inter&Co Securities

Loop launch, our
reward program

USD 162 MM follow-on
Inter Pag Acquisition

Consumer Finance 2.0
launch



How we disrupted the market

The banking system before: obsolete and expensive

Overcharged Customers

Branch-Based Distribution

wha o,

A
it
Bank Statement

Substantial Carbon
Emission Fees

High Distribution

Inter: innovative and cost-effective banking proposition
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Legacy Technology
Multiple Apps
h - -
—>
i =
Wire
Transfer Fees Banking Credit Trading &
Account Card Investments
J*
P .
High Loans No No Pushing
Rates Cashback E-commerce Bad Products

Win-Win Model

Fair Pricing

Costs Emissions
n l
Travel Costs To Long Waiting Investments
Costumers Lines Fees
100% Digital
-95%
o,
Emissions’
Environmentally Free Digital
Account

Reaching Many

Communities Friendly
Digital Costumer Cloud Based Commission
Servers Free Trading

Service

Single App

’
%
s

No Transfer

Fees
:EZ’ oo (e
Cashback Rewards Strong Client Centric
E-commerce Approach
Loans
Rates
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How we combine innovation and traditional bank strengths

Empower people to manage their A powerful platform uniquely
finances & daily activities positioned in the market
f ) Traditional Tech
- = _oo9) °
| @ Brasil @ Global © Loop
v Engaging GERd  REatm | lepem genbiE
v Innovative s & = & | | -
o SO anevse Underwriting on UX Cuture e
100% Digital

uuuuuuuuuuuuuu

v/ Seamlessly UX

R$1.234,00
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A strong and complete financial super app with 7 verticals...

9

9
J

Inter

il 56 \ ﬁ:u; il 4G &)

Shopping = l “ slinter -~ @

[ r Antecipagéo FGTS

© rs Q3 uss & Loop ‘ Simulador Area do clier,

Investimentos

Seguros @
Quss O Loop

| +
‘ oo | 1 [ Q_ 0 que vocé procura? ¢ w [
3 | Todos os seguros. Meus Seguros T =] @ 9 a [
(o] | USs$ 0,00 >

Tansteric  Comprar  Misstes  Cashback  Meu
Pontos "aconta  porduinho

R$ 435,99 > ‘

(f :’
I | ® ) S) [©] o (14 = | \ o |

Melhores A 13% de Ofertast cuponst D1
Seguroix vida Sortezinha Vertodos olortasl @ cashback |

@ camegar @ Transferir

@ Px M P B Condes

1amigo +200 pontos
indicado ganhados

=3 & ~ i & ~ o @ v o

. o WP ‘ oo matonat "*B6ar”" vl

|
1
Pix no Gift Card Invest  Duo Gourmet Meu ‘ | | ‘Planeje agora 5
crédito Porquinh | e N | = ;/; -
| | I Il
| || - i [ I [ —— Il
L2 LD L Dinheiro para o que vocé [ [ Cvaga, e e semros ¢ sem I Seusakdo da Gobal Accourt em 50
: ) Laliter9 meses
[ — precisar,pra jal ‘ i . -1 Do & oot Americano s000
I [ I ua reserva que rende [ | € .
| & el Brasieio ”s 000
R$ 70.000,00 > || Antecipe seu FGTS a partir de R$ 100 agora mesmo e | Garsntido pelo FGG  coma alta o diar ° ‘ - i T ‘
’ ||| receba o valor em até um dia til. I s +0 extra no Shopping do Inter & Peso Chieno $000
(e } Prota seus bens  Prasua famiia ® o <000

Casas Bahia Casas Bahia

simular agora

I i s
@ \ala © Ssmin Saiba como autorizar I I g:::;i;o Seguro paraAzul = Nao perca
el Renda Fixa Isenta Renda Fixa Pré Re| oY g qUeda
U estudorecente ealizado pela ilsen BookData it Comprelai: Cardy ! dodoélar!

Sorteios mensais

da populagdo brasileira acima de 18 anos comprou pelo

70 1Q

Vence em 08/07/2025 Vence em 1 ano Vel

Apple iPhone 16 Pro Smartphone Samsung
126G - Titanio-deserto  Galaxy AOS Verde Claro.

A partcde Apart do
RS1,90 /més RS 6,51/ més

Vantagens da Antecipagao
de FGTS

heiro sem ti

@ ~ S =)

shop Todos

[=)

\ O sobreoloop >

da do seu bolso!

BANKING CREDIT INVESTMENTS INSURANCE SHOPPING LOYALTY GLOBAL

TTRACTING INCREASING GROWING

clients & funding monetization & activation market share
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.. generating a powerful network effects to drive growth & profitability

Net income
Capltal & ROE

NETWORK EFFECTS
® v ]e e

Continved
growth

&

Sustainable
profitability
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Strength of our ecosystem validated by accelerating product adoption

Active Clients per Products

In millions
.0
*
-

15.8 MM+,
Pix g% & 11.3MM
& Inter Loop

&

3.1MM
Piggy Bank

Active Clients (in millions)
w

1.4MM O

FGTS Insurance3

[ 13

Quarters of Relationship

19.0 MM
Deposits’ @

17

8.2MM
Debit
Card!

19

Older Newer
Funding Products ————mmmi

Lending Products

Transactional Products ——————m

6.7MM

Bill Payment (Boleto)? il

4.1 MM

CDB'2 \’3

2.6 MM
/ Top_Ups1 @

2.0 MM
Savings Dep.’ @

1.4 MM
Cards Insurance'? Eg

23

Note 1: Existing products before 1Q19, however the actual number of active clients starts only from 1Q20 in order to fit the graph. Note 2: Excluding clients that has only “CDB Meu Porquinho” linked products. Note 3: Number of active contracts in the end of the period. -Io
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We are consistently reaching new highs in market share in several products

Market Share

In %
é_ 803%
. T 8.0% . g
~ 2
5 T
5 4.0%
E 8 3.8%
© 0
0\0 £ 206%
m. +
N
R
™
AN
Pix FX Home Equity FGTS Investing: Cards
Transactions' Transactions? PF3 Loans* Tesouro Direto® TPV

*55 bps

T 2.4%

1.9%

Shopping:
GMV~7

Banking / Transactional
Platform Products
1 Year Ago - Banking / Transactional

1Year Ago - Platform Products

5 1A% 2 oo

Time + Demand
Deposits®

0.8%

Real Estate

Note 1: Total number PIX transactions in 4Q24 and 4Q23 excluding transactions made outside de SPI. Market data from Banco Central do Brasil. Note 2: Amount of FX Transfers to Abroad from 4Q24 and 4Q23 Data from Banco Central do Brasil. Note 3: Total Home Equity PF Portfolio in December/2024 and
December/2023. Market data from ABECIP. Note 4: Total FGTS portfolio estimated by multiplying Inter's share in payments received of FGTS Withdraws (60-F — Saque Aniversario — Alienag&do ou Cessao Fiducidria) from 4Q24 by Inter's Decmeber/2024 FGTS loans portfolio. Note 5: Tesouro Direto Balance. Market data

from Market: December 2024 and December 2023. Data from Tesouro Transparente. Note 6: Total cards TPV in 3Q24 and 3Q23. Market data from ABECS. Note 7: Total e-comerce GMV from 2024 and 2023. Market data from Abcomm. Note 8: Total demand and time deposits. Data data from Banco Central do Brasil

from December 2024.
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At the same time, we still have significant growth potential

Market Share/Penetration

In%
Transaction-Based
Individuals Accounts Market
PIX
Total Individuals Total Payroll Portfolio'? . Intertoday
with Banking Accounts' Total PIX Transactions® BE
n
200 mm 16.0 bn
Total CC Portfolio'’
Cards TPV
595 bn
Total Cards Volume®
1,036 bn Business Accounts

Total Business®

22.0 mm
Total FGTS Portfolio'®
~76 bn
Total HE PF Portfolio?!
25bn
. 25.4%/5.6mm’
0,
16.8% /2.7 bn 6.9% /69 bn? :
16.8% / 33.6 mm? 5.3%/36.1bn™ 11.7%/76.9bn 16.2% /12.3 bn?°
12.8% /3.2 bn?

9.9% /2.2 mm'®

8.3%/1.3bn* 2.6% /25 bn’

Note: Estimates. Complete notes are in the Appendix section of this Institutional Presentation.

0.7% /4.5 bn™ 1.8% /11.8 bn'6 4.0% /3.0 bn® 7.9% /1.9 bn2
12
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The )30 plan, our 5-year north star

Revenue Growth Cost Efficiencies = Profit Generation

From 2022 to 2027

Million clients Efficiency Ratio ROE

From 12.6MM in Dec. 2022 From 72% in Dec. 2022 From 1% in Dec. 2022

~30
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How's the )30 execution so far

Where we started What we achieved so far Our 5-year north star
3022 3y 2027
YearO Year?2 Year5
5 Total
o ~60
g Clients 23um 36um MM
2 Efficienc
- SENEY g o 307
¢ Ratio =
&
2
;‘;3 Retgrn on 2% = o
s Equity :
o

~30

Note: Definitions are in the Glossary section of this Institutional Presentation. 14



INSTITUTIONAL PRESENTATION | 4Q24

A strong team that's ready to deliver the plan

b /I

Jodo Vitor Menin

Global CEO
Alexandre Riccio Santiago Stel
Brazil CEO N : Sr. Vice President & CFO
Guilherme Ximenes Marco Antonio AraGjo Antonio Cassio Segura Andrea Nocciolini Rodrigo Teodoro Thais Lemos
Chief Information Officer Global Chief Legal Officer International Business Officer Marketing & Branding Officer Inter Shop CEO People & Culture Officer

e

Priscila Salles Eduardo Valadares Paulo Vitor Padilha Mauro Rangel ‘(J Rui Leandro Marcelo Dantas Rafaela Vitoria
(X & Retail Banking Officer ~ Operations Officer Inter Seguros CEO Credit Officer Tax Officer Finance Officer Chief Economist & IRO
A
= Henrique Capdeville
4 Inter Pag CEO
\ N \
AT ‘ "
1 &Y v N
Marco Tilio Guimaraes Fernando Bacchin Ménica Saccarelli Flavio Queijo Thiago Garrides Leonardo Paixao Pierre Carvalho
Wholesale & IBVP  Transactional Products Officer  Investments Officer Real Estate & Payroll Loans Officer Chief Risk Officer Treasury Officer Internal Audit Officer

Note: This organizational chart does not represent legal obligations and has no effect before regulatory bodies. 15
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Using technology as the bedrock of everything we do

P\ 1= bank in Latin America to Technology boost our operations through 3 pillars:
One Single app | operate 100% in the cloud
~  Scalability
) - T ) Highly Scalable and Extensible
]7 mi I I 10N logins per day1 Deployment across Markets & Products

@) Acceleration

+31400 microservices Data-Based Business Model
Providing Deeper and Faster Insights

7=
+ Hundreds @ Focus

of Millions Combining Growth And Profitability
. . Driven By Cost Efficiency
of interactions

Note 1: The login volume used in this calculation is based on the average between December 15t, 2024 to December 315, 2024. '|6
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Stock overview: ownership & performance

Ownership breakdown

Costellis International Softbank (SBLA Holding) Hottaire International
Class B: 117,037,105 Class A: 64,506,636 Class A: 16,500,000 _ 9 Buy
(26.63%) (14.68%) (3.75%)

Research analysts

Free Float g I nter & co

Class A: 241,655,780
(54.96%)

INTR | Nasdaq Listed

We're listed on Nasdaq (INTR) )
and B3 (INBR32) Total Shares: 439,699,521

Share performance since Nasdaq listing

"“,3-
200 P pr /\\; v
150 “\
00 o W\W W’ o

\'\ s
50 d
6/23/22 8/23/22 10/23/22 12/23/22 2/23/23 4/23/23 6/23/23 8/23/23 10/23/23 12/23/23 2/23/24 4/23/24 6/23/24 8/23/24 10/23/24 12/23/24

Note: As of December 30", 2024.

17
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Accelerating client acquisition and improving the activity rate

Total Clients Business Clients

Total Number of Clients

Business Accounts

In millions +4.2 In thousands
+38 Focus on SMBs
S 400 410 410 410 +09 410 410 11 +1.0
34.9 36.1
33.3 '
VL 2190 2249
27 8 29.4 07 2,058
247 203 ogn 1798 1854
1,406 71
15.5 16.4 Lo
13.5 14.5 ‘
12.6 +286 bps
+300 bps
55.3% [l 55-9% 1 °6-9%
4Q22 1Q23 2Q23 3Q23 4Q23 1Q24 2Q24 3Q24 4Q24

4Q23

3Q23

1Q23 2Q23

4Q22

4Q24

3Q24

1Q24 2Q24

m Active Clients

Note: Definitions are in the Glossary section of this Institutional Presentation.
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Banking: Robust growth in TPV improving across cohorts

Bankin
o GIED 1.5 tillion 8.3% traomecco

4Q24 Run Rate PIX transactions Market Share

Cards + PIX TPV! Yoy Cards + PIX TPV per Active Client
In RS billions In RS thousand, monthly
0 %YoY
1231 H45% .
364 +44% "
320 =
290
851 | 1am 253 257 g
337
294
578 266 6
768 230 234
512
4 4Q24
+13% I
43.3 . 11.3 2
39.8 70 1.9 +20% 1218
0
2022 2023 2024 4Q23 1Q24 2Q24 3Q24 4Q24 1 3 5 7 9 M 13 15 17 19 21 23 25 27
B Credit mDebit © Pix Quarters of relationship

20

Note: Definitions are in the Glossary section of this Institutional Presentation. Note 1: Scale of PIX volume was reduced to fit on page.



Credit: evolving the Consumer Finance 2.0 portfolio
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Leveraging data to provide credit limits

Consumer Finance 2.0 Portfolio! e o4t

In RS millions
slinter > Q @

@ Rrs 9 uss & Loop

@ PIX Financing

R$ 1.234,00

Uy Buy Now Pay Later
°o 695 & Carregar conta com Pix

~5, Overdraft

- I

\ 4

® = =

Pix Ganhar Cartées  Mostrar mais
Limite

503

Meu Porquinho

Bora guardar
dinheiro?

* JoBo Vitor Menin @
@joaovitormenin

Lorem ipsum dolor sit amet, consectetur
adiplscmg elit. Etiam in dictum metus, non..

@ 2 Sl B

Home Invest

330

175

Todos

1Q24 2Q24 3Q24 4Q24

Note: Definitions are in the Glossary section of this Institutional Presentation. Note 1: Consumer finance portfolio 2.0 includes PIX financing, bill financing, overdraft, BNPL and other unsecured credit lines.

Gamified journey

Fast & intuitive

Increase engagement

Generate cross-sell

21



Investments: offering a wide range of products

. . ﬁm il 50 m\\
AuC & Active Clients . N o | R $4 . 5 bn

In RS billions and millions Yoy
. . Piggy Bank! AuC
6.8 +44% Active Clients

6.3

5.7 & = $
+54% Assets Under Custody

Resgate Carteira Renda Mostrar
Inteligente Fixa mais

Acessar carteira '

Isento de Impostos

Sua reserva que rende S
Garantido pelo FGC

- | Third Party Fixed Income
com a alta do délar o
Oportunidades do dia |

141
122 o |
105 I ‘

| R$S71Qbn
Renda Fixa Isenta Renda Fixa Pré Re ] 9
Vence em 08/07/2025 Vence em 1ano Vel
@ ~ g &
| Shop Todos

Inter Asset
Inicio Invest

4Q23 1Q24 2Q24 3Q24 4Q24 -

22

Note: Definitions are in the Glossary section of this Institutional Presentation. Note 1: “Meu Porquinho” in Portuguese.



Insurance: reinforcing the power of our platform

[~ Insurance

=)

&
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Auto Cards Pet
Sales and Contracts ﬁmo w56 @D
In thousands and millions <« Seguros @

YoY YoY
Todos os seguros Meus Seguros
53 +208% 5.3  +208% Active Contracts
® v
5438 +312% 2.703 +596% Policies Sold

1.3

1090 1,319

2022 2023

2024

Note: Definitions are in the Glossary section of this Institutional Presentation.

1.7

1,308

Consorcio

Seu carro, iPhone, videogame, imdvel,
viagem e muito mais sem juros e sem
entrada.

Pra vocé Proteja seus bens

r[] .

1,023 = v
Cartao + Seguro
Protegido de Vida

3Q24

389 404 I

4Q23 1Q24  2Q24 4Q24

Conte com a gente em Garanta o futu

casos de perda, roubo e quem vocé am

furto do cartdo.

Sorteios mensais Sorteios men:

ﬁ

Pra sua familia

|

»
'

ro de
a hoje!

sais

A partir de A partir de
R$ 1,90 / més R$ 6,51/ més
-

Complete product offering

@

Home &
assistance

Credit

§

Travel

®

Consortium

23



Shopping: driving engagement and monetization

=) Shopping

GMV and Net Revenue

In RS millions YoY
322 +79%

255
180 +42%

4,980

3,985
3,504

2022 2023 2024

1,050

4Q23

994

1Q24

1136

2Q24

Note: Definitions are in the Glossary section of this Institutional Presentation. Note 1: Considering 4Q24 GMV of on-us transactions.

1,381

3Q24

58.3

1,469

4Q24

YoY

+97%

+40%

Net revenue

GMV
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Shopping

¢ v

Q 0 que vocé procura?

Wt
P S, 3

& %
g Oferta %
§ dodia & O
% &

%
kY

Melhores Até 13% de Ofertas! Cupons!
ofertas! cashback

© Por tempo limitado

O Termina em 00:58:02

Casas Bahia Casas Bahia
°
ﬂ ‘.
Oferta relampago Oferta relampago
Até 11% de cashback Até 11% de cashback

Apple iPhone 16 Pro
128GB - Titanio-deserto

Smartphone Samsung
Galaxy A06 Verde Claro...

R$-10-499.606 24% OFF R$-899,66 22% OFF

R$ 699,00 a vista

\._ R$7.959,00 a vista

D¢

(sj Consumer Finance 2.0

~7%
of GMV converted
into BNPL!

+6ITIITI

active clients
during 2024

24
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Global: replicating the success of our platform abroad

Digital Account FX Gift Cards Debit Card Investments Mortgage Loop Credit Card

v/ v/ v/ v/ v/ v/ v/ v/

€][e]oF:] AuC & Deposits in US Dollars
In USD millions

1,474

f siInter

R 39 mm

R$ eccee | 1
Global Clients
O e +79%YoY P

QoQ YoY

Total
1197 229 +214%

B i & 2

|
Shopping Gift Card Pix no Invest Acd |
Crédito I 8 0/

??.iﬁwm |  FX Transactions Market Share 536

Assets under

-25% +300% Custody &
Management’

459

Fazerum Pix
nocrédito m % 3 6 4

~BRL
| mm 335
ﬂ Rafael Winalda @ emin 243
R @winalda
Amanha temos decisdo do Banco Central! Quanto | GIObaI Card TPV 4Q24 D t
A SN i PR S M AT R | eposi
a - 171 +8%  +52% posit,
| 121 123 Balance
nicio nvest Shop Todos
4Q23 1Q24 2Q24 3Q24 4Q24
Note: Definitions are in the Glossary section of this Institutional Presentation. Note 1: Assets under Inter&Co Securities custody and/or management. Note 2: Amount included in Demand Deposit and Time Deposits balance on IFRS Financial Statement. Includes securities under Inter&Co Securities custody and/or 25

management.
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Lovyalty: seizing cross-selling opportunities

O Loyalty

Clients
In millions

Improving Engagement & Driving Cross-Sell

e )
~9,8bn Qter ~ Q@ \

points burned in 2024!

'

Transferir [of Cashb Meu

Pont na Cont porquinho

&3 Transfer to friends | T '
| indicado (S

(&) Receive Cashback

e
- Invest | g

Uper P&

aibrb Troque Loop ‘
para Azul

@ Convertinto dollars Comore ot cars Wi

Cashback turbinado

Seus pontos te dao cashback
extra no Shopping do Inter

Passagens J

com pontos Loop

- 1

10.0
8.3
6.6
: I

4Q23 1Q24 2Q24 3Q24 4Q24

QY Sobre o Loop >

@ Pay forPIX Insurance \

Note: Definitions are in the Glossary section of this Institutional Presentation. Note 1: Burned points are points redeemed by customers and exchanged for Loop benefits. 26
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Solid credit growth with focus on high-ROE products

Gross Loan Portfolio

In RS billion
Total Gross
412 Loan Portfolio
5.6;
14%
31.0 | 856 5ichan
4.3;10%
1.2; 4%
29.8
245 46;15% 18
29%
1.8; 8%
22.7 9.5;
4.1;17% 30%
3.0;
7%
6.9;
28%

0.7;

2022

2023 2024

Note: Definitions are in the Glossary section of this Institutional Presentation. Note 1: Personal includes payroll deductible loans, overdraft, credit card renegotiations and other loans, excluding FGTS. Note 2: Home Equity includes both business and individuals’ portfolio. Nota 3: Excluding Home Equity.

24.5
1.8; 8%

22.7
4.1;17%

6.9;
28%

4Q22

251
1.3; 5%

23.8
3.9; 15%

7.3;
29%

26.5
1.3; 5%
25.1
3.9;15%

7.7;
29%

1.3; 5%

5.0; 2091 >-2: 20%

1Q23

2Q23

28.3
1.2; 4%
27.0
4.2;15%

8.7;
31%

1.6; 6%

3Q23

31.0
1.2; 4%
29.8
4.6;15%

9.5;
30%

1.9; 6%

4Q23

321
1.3; 4%
30.9
4.2;13%

1Q24

35.7
2.7; 8%
33.0

5.2: 15%

2Q24

38.1
4.4: 1%

33.7
4.7:12%

3Q24

41.2

5.6;14%
35.6

4.3;10%

11.8;
29%

4Q24

QoQ
+8%

+28%

+6%

+2%

+10%

+9%

YoY

+33%

+352%

+20%

+0%

+52%

+24%
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Total

Anticip. of CC Receiv.

Total Excl. Anticip. of
CC Receiv.

Personal’

Home Equity 2

Real Estate ®

28
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Loan portfolio growing faster than the market

4Q24 Gross Loan Portfolio Growth and Balance
In% YoY and in RS billions

A
< Portfolio Size
2 O
o ( :' Brazilian Market Growth
o
33%
,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,,, Total Portfolio
. 2%
/ R$7.8Bn
g A+1.5bn I
\ 1
\ 13% //'
R$ 5.2 Bn
A +0.1bn
Loan Home Equity” Real Estate3> Personal2®
RWA
Weight 30%-40% 30%-40% 50%-75%

Note 1: Home Equity includes both business and individuals’ portfolio. Note 2: Personal includes payroll deductible loans, overdraft, credit card renegotiations and other loans, excluding FGTS. Note3: Excluding Home Equity Loans. Note 4: Only Home Equity individuals’ portfolio. Note 5: Data from Banco Central do brasil.
Note 6: Total FGTS portfolio estimated by multiplying Inter's share in payments received of FGTS Withdraws (60-F — Saque Aniversario — Alienagdo ou Cess&o Fiducidria) from 4Q24 by Inter's Decmeberr/2024 FGTS loans portfolio. Note 7: Market data from ABECIP.
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Steadily improving NPLs throughout 2024

NPL 15 to 90 days!

In % Record-low

NPL 15 to 90 days

NPL > 90 days!

In%
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[s)
5 4o 4.6% 4.8% 4.7% 4.5% 4.2%
4.0% 3.9% . — /0
4Q23 1Q24 2Q24 3Q24 4Q24 4Q23 1Q24 2Q24 3Q24 4Q24
Credit Cards NPL > 90 Days per Cohort? NPL and Stage 3 Formation
In% In %
3Q24 o o,
m 1.5% 1.5% 1.7% o 8%
1.5% 1.5% 1.7% 1.7%
5 5 o
1.2%
3 4 5 6 7 8 9 10 1 12 4Q23 1Q24 2Q24 3Q24 4Q24
Months of Relationship @ N\ PL F Or mation e Stage 3 Formation
Note: Definitions are in the Glossary section of this Institutional Presentation. Note 1: Considering Gross Loan Portfolio, which includes anticipation of C.C. receivables. Note 2: Cohorts defined as the first date when the client has his limit available. NPL per cohort = NPL > 90 days balance of the cohort divided by total 30

credit card portfolio of the same cohort.
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Stable cost of risk and robust coverage ratio

Cost of Risk! Coverage Ratio?

In % In %

o,
134% 133% 130% 130% 136%

5.2% 5.2% - 0% 51%  5.0%

4Q23 1Q24 2Q24 3Q24 4Q24 4Q23 1Q24 2Q24 3Q24 4Q24

Note: Definitions are in the Glossary section of this Institutional Presentation. Note 1: Considering Gross Loan Portfolio, which includes anticipation of C.C. receivables. Note 2: Considering “Provision for expected credit losses on loan commitments”. 3]
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Increasing and diversified funding franchise

Funding & Funding per Active Client

In RS billions &in RS thousands 1.98 QoQ YoY
1.87 1.85 190 Deposits per
1.75 +4% +6% p .p :
1.98 : Active Client
1.87
1.75
/ 75% 75% 74% o 75% 76% 75% -0.9 p.p +3.5 p.p Loans to
75% 75% 71% 71% 5% — 2 PP 29 PP peposits Ratio 2
\

\710/:/

551
4.5;

551 +10% +27% Total

50.3 45,8%  +11% -3%  Other 3
47.8

8% 4.1; 8% N
435 43.8 5.3 1% +9% 49, Securities
43.5 ' Issued
' 396 47m% 48 N%
357 4.7;12%
32.5 33.5 }
: 3.9 1% o o ime
32.5 4.2-13% 4.2: 13% +9% +41% Deposits *
42, L, (]
13%

Transactional

$% +22% et

2022 2023 2024 4Q22 1Q23 2Q23 3Q23 4Q23 1Q24 2Q24 3Q24 4Q24

Note 1: Deposits per active client considers total demand deposits plus time deposits by the total number of active clients of the quarter. Note 2: Loans to deposits ratio considers total gross loan portfolio divided by total deposits. Note 3: Includes saving deposits, creditors by resources to release and liabilities with 32
financial institutions (securities sold under agreements to repurchase, interbank deposits and borrowing and onlending). Note 4: Excluding Conta com Pontos balance. Note 5: Includes Conta com Pontos correspondent balance and demand deposits.



Low cost of funding as a strong competitive edge

Cost of Funding'

In %, annualized

- ey
§~~~
-
-

-
§~~
-
-
- -

13.7% 13.7%

54.8% 59.7%
— 81%

7.5%

4Q22 1Q23

Avg. CDI of Quarter
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One of the lowest Costs
of Funding in the industry

-
——
--------—--——-——

3Q23 4Q23

Cost of Funding

Note: Definitions are in the Glossary section of this Institutional Presentation. Note 1: Average CDI daily rate during the quarter.

11%
10.4% _———
64.2%
65.4% !
o,
6.8% 71%
3Q24 4Q24

Cost of Funding as % of CDI
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Consistent growth across our diversified revenue streams

Revenue QoQ Yoy
In RS millions
e +10% +35%  Total Gross Revenue
10,342 +28%
8,079 i E
i 556'4005 +35% +10% +40%  Total Net Revenue
5,986 | o :
EF _______ E §4,753i +31% +10% +37%  Net Fee Revenue
+10% +42%  Net Interest Income
+37%
2022 2023 2024 4Q22  1Q23 2Q23  3Q23  4Q23  1Q24 2Q24  3Q24  4Q24

Note: Definitions are in the Glossary section of this Institutional Presentation. 34
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Maximizing value through economies of scale and client monetization

ARPAC and CTS Evolution QoQ voY
In RS, monthly
325 - 33.6 +4% +11% Net ARPAC
30.6 o 29.6 30.5 30.2 301 30.4/
\
171
13.8 +3% +4% Costto Serve
‘ 12.5 12.7 12.5 1.7 111 12.6 13.0

Margin per
+4%  +16%  pctive Client

(Net of Interest

Expenses)

Strong ARPAC
M trends

19.9 20.6
e 19.2
171 17.9 17.7
14.9
: I

4Q22 1Q23 2Q23 3Q23 4Q23 1Q24 2Q24 3Q24 4Q24

Note: Definitions are in the Glossary section of this Institutional Presentation. 35



Sequential improvementsin NIM

NIM
In% 9.7%
9.5% 9.6% —
- = <  92% 9.2% 9.2% - =
- -~ <. 9.0% I
-_"n - - -
8.7% » i
8.4% _
- 8.1% .
PR 7.6% I STy 8.3%
7.4% /’ -~---—-—‘ -
7.2% e
0, /5.90/
5.3% 2:5% °
51% 5.0% 5.6%
4.8%
4.4% 4.6% .
. 6, 4.8% °.0%
A4.4% 4.5% 7%
4.3%
41% o
3.8% e
4Q22 1Q23 2Q23 3Q23 4Q23 1Q24 2Q24 3Q24 4Q24

Note: Definitions are in the Glossary section of this Institutional Presentation.
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NIM 2.0

NIM 1.0

Risk-Adjusted
NIM 2.0

Risk-Adjusted
NIM 1.0

36
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Spending in strategic fronts to drive operational excellence

Expenses Breakdown' @Q Yoy
In RS millions
841 +7% +34% Total
YoY
787 .
2,916 *21% e
] 53;7%
. 685 122:
312; 660 . 14%

1% 153
e 628 628 3
2,392 2,413 7BN%E Lgg 614 o6 19%

425; 575 91; 87: 15% +13%  +47% D&A
374; 319; 15% 9 65.11% 15% 14% .
e 13% 14% 62; 11% . PP o Advertisement and
16% 63; 67; £i2 8% +132% marketing
269 +30% 92: 66: o o 13%
286; o, ! 157' o' 10% 11% 81; 10%
12% lilce 235; 8% SIS ° 1%
+22% +27% Data processing and
138; 6% information technology 3
+2%
696;
29%
. 284;
240; . 221; . 2509' 34%
-91: 938; 35% 172: 186; 21T oo, 190; 204;  33% G
1% 33% S 20 32% O T30 3%
Oo ()
2022 2023 2024 4022 1Q23  2Q23  3Q23  4Q23  1Q24  2Q24  3Q24  4Q24

Note 1: IFRS Financial Statements lines: “Personnel expenses”, “Depreciation and Amortization”, “Administrative Expenses”. Note 2: Others = rent, condominium fee and property maintenance; provisions for contingencies and Financial System services. Note 3: Data processing and information technology. Note 4: 37
Personnel Expenses including Share-based and M&A Expenses. Salaries and benefits (including Board).
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Revenue acceleration leading to stronger operating leverage

Revenue and Expenses

Efficiency Ratio
In %, index in a 100 basis In%
Net
180 revenue'
73.4%

51.4% 50.7%  50.1% Total

47.7% 47.7% 47.9%

44.3%

Personnel +
124 Adm Expenses

6.1% 5 R
34.4% 33.2% 33.3% 33.1% 34.0% 33.2% Administrative

Eff. Ratio
B
25.7%
100 18.0% 9 y
.U/ 173% 18OA) 181/) o0 o,
14.5% 14.8% 'o7% 109%  percome
4Q22 1Q23 2Q23 3Q23 4Q23 1Q24 2Q24 3Q24 4Q24 4Q22 1Q23 2Q23 3Q23 4Q23 1Q24 2Q24 3Q24 4Q24

Note: Definitions are in the Glossary section of this Institutional Presentation. Note 1: Total net revenue minus tax expanses.
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Compounding profitability: “3x higher netincome in one year

Net Income & ROE 13.2% ROE
In RS millions and in % 1.7%

ROE
Excluding Minority
Interest

Net
Income

Net Income
Excluding Minority
Interest

1.8%
1.6%
0.7% 104
91
64
49
32 29 o4
B .=
(‘|1) (14) 4Q22 1Q23 2Q23 3Q23 4Q23 1Q24 2Q24 3Q24 4Q24
2022 2023 2024

Note: Definitions are in the Glossary section of this Institutional Presentation. 39
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Appendix
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Tier-1 capital

Tier-1 Ratio - Banco Inter S.A. Reference Equity

In% In R$ billions
Significant excess capital
in the holding structure

8%
3% ee— +28%
— 6% 0 7% o RWA
29 3% o% 6% QoQ Growth
o 6.8
24.1% 0
23.0% 928% 2°7%  23.0%

20.3% .
19.3% Excess Capital?

17.0% Banco Inter S.A.

15.2% Tier-1 Ratio

Minimum Capital
Requirement3
Banco Inter S.A.

4Q22 1Q23 2Q23 3Q23 4Q23 1Q24 2Q24 3Q24 4Q24 Banco Inter Inter&Co

Source: Banco Inter Bacen GAAP Financial Statements. Note 1: Capital hold at the Inter&Co Holding level. Note 2: Additional reference equity considering minimum capital requirement of 10.5%. Note 3: Considering a Tier-1 Ratio of 10.5%. 41
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Balance Sheet nr¢mition Income Statement inre mittion)

Variation %

12/31/2024 09/30/2024 12/31/2023  A@Q@  AYoy
Balance Sheet
Assets Variation %
q 3Q24 4Q23 QoQ
Cash and cash equivalents 1,108 2274 4,259 512%  74.0% m Q Q 4Qo avoy
Income Statement
Amounts due from financial institutions 6,195 5225 3719 +18.6% +66.6% .
Interest income from loans 1,337 1,412 1279 53%  +4.5%
Compulsory deposits 5285 4,185 2,664  +263%  +98.4%
Interest expenses (941) (836) (752)  +126%  +251%
Securities . . - S
23,898 20,586 16,868 eI Income from securities and derivatives and FX 862 588 370 +467%  +1529%
DA Ve TR ST LSS ! & L D B Net interest income and income from securities and derivatives and FX 1,258 1,164 897  +81% +403%
Net loans and advances to customers 33,327 31478 27,901 +5.9%  +19.5%
Non-current assets held-for-sale 235 185 LU 2C S R S Ee s Revenues from services and commissions 514 468 376 49.9%  +36.8%
Equity accounted investees 10 10 91 0.0%  -88.5% Expenses from services and commissions (39) (38) (36)  +30%  +8.0%
Property and equipment 370 360 168 +27%  +120.8% Other revenues m 82 76 +357%  +45.6%
Intangible assets 1,836 1,71 1,345 +7.3%  +36.5% Revenue 1,844 1,676 1,313 +10.0%  +40.5%
Deferred tax assets 1,710 1,411 1,034 +2L1%  +65.4%
Other assets 2,554 2,483 2,25 129%  +20.2% Impairment losses on financial assets (496) (471) (384) +52%  +28.9%
Total assets 76,528 69,928 60,352  +9.4%  +26.8% Net result of losses 1,349 1,205 928  +120%  +453%
o Administrative expenses (496) (475) (365)  +4.5%  +359%
Liabilities
o o o Personnel expenses (284) (259) (221)  +o7%  +28.3%
Liabilities with financial institutions 1,313 10,404 9,522 +8.7%  +18.8%
Tax expenses (168) (124) (91)  +356%  +839%
Liabilities with clients 42,810 39,130 32,652 +9.4%  +311%
Depreciation and amortization (61) (53) (41)  +135%  +47.2%
Securities issued 9,890 9,048 8,095 +9.3%  +22.2% o . -
Income from equity interests in affiliates 0 - M nm. -100.0%
Derivative financial liabilities 70 9 698.0%  +365.0% . .
5o ’ Profit / (loss) before income tax 340 294 208  +158%  +63.4%
Other liabilities 2,435 1,797 1,897  +355%  +28.4%
Total Liabilitles 67,456 61,061 52,755 05K 4Z9% Income tax and social contribution (45) (34) (49)  +335% -6.7%
Profit / (loss) 295 260 160  +134%  +84.7%
Equity
Total shareholder's equity of controlling shareholders 8,895 8,707 7,472 +22%  +19.0%
Non-controlling interest 177 160 125 +10.6%  +41.8%
Total shareholder's equity 9,072 8,867 7,597 +23%  +19.4%
Total liabilities and shareholder's equity 76,528 69,928 60,352 +9.4%  +26.8%
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Note 1: Total number of individuals with active relationships with banks in Brazil, based on data from
Banco Central do Brasil (Bacen), as of December/2024.

Note 2: Total number of individual accounts in Inter Brazil (PFs) as of December/2024.

Note 3: Total number of PIX transactions made within the SPI only as of 4Q24.

Note 4: Total number of Inter’s PIX transactions made within the SPI only as of 4Q24.

Note 5: Considering the potential market share as % of penetration of individual accounts in Brazil as
of December/24.

Note 6: Total TPV of Brazil from July/2024 to September/2024 according to ABECS.

Note 7: Total TPV of Inter in Brazil for the 3Q24.

Note 8: Considers the potential within client base as the total TPV as of 3Q24 according to ABECS
divided by the total number of active cards in 1Q24 according to Bacen times the total number of
Inter’s cards as of 3Q24.

Note 9: Total number of legal entities with active relationships with banks in Brazil, data from Mapa de
Empresas form the Brazilian Government as of December/2024.

Note 10: Total number of business accounts in Inter Brazil (PJs) as of December/2024.

Note 11: Total number of business accounts in Inter Brazil (PJs) as of June/2024 summed with the
number of CNPJs of current PFs clients that don't have a business account with Inter.

Note 12: Total “crédito consignado pessoa fisica” portfolio (Payroll PF) as of December2024
according to Bacen.

INSTITUTIONAL PRESENTATION | 4Q24

Note 13: Total Inter’s payroll PF as of September/2024, excluding FGTS and cartdo consignado.

Note 14: Market Potential for Payroll Loans = (Total individuals with payroll loans by December/2023
(DataPrev) * Brazil's population according to IBGE) * (Inter's total individual accounts * Average
consignado portfolio per person in Brazil) + (Total payroll pf (Bacen) * Number of individuals with
payroll loans (DataPrev).

Note 15: Total credit card loan portfolio as of December/2024 according to Bacen (PF and PJ).

Note 16: Inter’s total credit card loan portfolio as December/2024.

Note 17: Market Potential for Credit Card Loans = (Total credit card loan portfolio / Number of active
credit cards in Brazil as ofDecember/2024 (Bacen)) * (Half the number of cards at Inter).

Note 18: Total FGTS portfolio estimated by multiplying Inter's share in payments received of FGTS
Withdraws (60-F - Saque Aniversario — Alienagdo ou Cessdo Fiduciaria) as of 3Q24 by Inter's
December/2024 FGTS loans portfolio.

Note 19: Inter's December/2024 FGTS loans portfolio.

Note 20: FGTS Balance Potential = (Brazilians with FGTS balance by December/2022 from Caixa
Econémica Federal) / (Total Brazilian population in 2022 according to IBGE) * (% of Brazilians opting
for Saque Aniversario) * (Proportion of total FGTS alienagao divided by total FGTS Saques) * (Number
of Inter's PF clients by September/2024) * (Average implied loan FGTS loan portfolio).

Note 21: Total Home Equity Portfolio in Brazil according to ABECIP as of December/2024.

Note 22: Total Home Equity PF portfolio of Inter as of December/2024.

Note 23: Potential for Home Equity (estimative) = (Number of Home Equity PF contracts according to
ABECIP) / (Number of Brazilians according to the IBGE 2022 census) * (Number of PF clients at Inter
as of December 2024) * (Average Home Equity PF contract amount according to ABECIP as of
December/2024).
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Activation Rate:

Number of active clients at the end of the quarter

Total number of clients at the end of the quarter

Active clients:

We define an active client as a customer at any given date that was the source of any amount of
revenue for us in the preceding three months, or/and a customer that used products in the
preceding three months. For Inter insurance, we calculate the number of active clients for our
insurance brokerage vertical as the number of beneficiaries of insurance policies effective as of
a particular date. For Inter Invest, we calculate the number of active clients as the number of
individual accounts that have invested on our platform over the applicable period.

Active clients per employee:

Number of active clients at the end of the quarter

Total number of employees at the end of the quarter, including interns

Administrative efficiency ratio:

Administrative expenses + Depreciation and amortization

Net Interest Income + Net result from services and comissions + Other revenue — Tax expense

Annualized interest rates:

Yearly rate calculated by multiplying the quarterly interest by four, over the average portfolio of
the last two quarters. All-in loans rate considers Real Estate, Personnal +FGTS, SMBs, Credit
Card, excluding non-interest earnings credit card receivables, and Anticipation of Credit Card
Receivables.

Anticipation of credit card receivables:

Disclosed in note 9.a of the Financial Statements, line " "Loans to financial institutions”.
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ARPAC gross of interest expenses:

(Interest income + (Revenue from services and comissions — Cashback — Inter rewards)
+ Income from securities and derivarives + Other revenue) + 3
Average of the last 2 quarters Active Clients

ARPAC net of interest expenses:
(Revenue — Interest expenses) = 3

Average of the last 2 quarters Active Clients

ARPAC per quarterly cohort:

Total Gross revenue net of interest expenses in a given cohort divided by the average number of
active clients in the current and previous periodsl. Cohort is defined as the period in which the
client started his relationship with Inter.

1- Average number of active clients in the current and previous periods: For the first period, is used the total number of active clients in the end
of the period.

Assets under custody (AuC):

We calculate assets under custody, or AUC, at a given date as the market value of all retail
clients’ assets invested through our investment platform as of that same date. We believe that
AUC, as it reflects the total volume of assets invested in our investment platform without
accounting for our operational efficiency, provides us useful insight on the appeal of our
platform. We use this metric to monitor the size of our investment platform.

Card fee revenue:

It is part of the “Revenue from services and commission” and “Other revenue” on IFRS Income
Statement.

Client acquisition cost (CAC):

The average cost to add a client to the platform, considering operating expenses for opening
an account, such as onboarding personnel, embossing and sending cards and digital marketing
expenses with a focus on client acquisition, divided by the number of accounts opened in the
quarter.
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Card+PIX TPV:
PIX, debit and credit cards and withdrawal transacted volumes of a given period. PIX is a Central Bank
of Brazil solution to bring instant payments among banks and financial institutions in Brazil.

Card+PIX TPV per active client:
Card+PIX TPV for a given period divided by the number of active clients as of the last day of the
period.

Cost of funding:

Interest expenses X 4
Average of last 2 quarters Interest bearing liabilities
(demand deposits, time deposits, savings deposits, creditors by
resources to release, securities issued, securities sold under agreements to repurchase,
interbank deposits and others)

Cost of risk:

Impairment losses on financial assets X 4

Average of last 2 quarters of Loans and advances to customers

Cost of risk excluding anticipation of credit card receivables:

Impairment losses on financial assets X 4
Average of last 2 quarters of Loans and advances to customers
excluding anticipation of credit card receivables

Cost of risk excluding credit card:

Impairment losses on financial assets X 4

Average of last 2 quarters of Loans and advances to customers excluding credit card
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Cost-to-serve (CTS):

(Personnel Expense + Administrative Expenses — Total CAC) =+ 3

Average of the last 2 quarters Active Clients

Coverage ratio:

Provision for expected credit loss + Provision for expected credit losses on loan commitments

Overdue higher than 90 days
Earning portfolio (IEP):
Earnings Portfolio includes “Amounts due from financial institutions” + “Loans and advances to

customers” + “Securities” + “Derivatives” from the IFRS Balance Sheet

Efficiency ratio:

Personnel expense + Administrative expenses + Depreciation and amortization
Net Interest Income + Net result from services and comissions + Other revenue — Tax expense

Fee income ratio:

Net result from services and commissions + Other revenue

Net Interest Income + Net result from services and comissions + Other revenue — Tax expense

Funding:

Demand Deposits + Time Deposits + Securities Issued + Savings Deposits + Creditors by Resources
to Release + Securities sold under agreements to repurchase + Interbank deposits + Borrowing and
onlending

Global Services Clients:
Includes Brazilian Global Account clients, US clients and international investors.
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Gross loan portfolio: Net take rate:

Loans and Advance to Customers + Loans to financial institutions Inter Shop net revenue
GMV

Gross merchandise volume (GMV): ) ] )
Gross merchandise value, or GMV, for a given period as the total value of all sales made or initiated NIM 1.0 - IEP + Credit Card Transactional Portfolio:

through our Inter Shop & Commerce Plus platform managed by Inter Shop & Commerce Plus.
Net interest income x 4

Gross take rate: Average of 2 Last Quarters Earning Portfolio (Loans to financial institutions + Securities +
Derivatives + Netloans and advances to customers) + Credit card transactor portfolio

Inter Shop gross revenue
GMV

NIM 2.0 - IEP Only:
Net interest income x 4

Margin per active client gross of interest expenses: Average of 2 Last Quarters Earning Portfolio (Loans to financial institutions + Securities +
Derivatives + Netloans and advances to customers)

ARPAC gross of interest expenses - Cost to Serve

NIM 1.1 - IEP + Credit Card Transactional Portfolio Incl. Income tax effect from Securities Issued
Margin per active client net of interest expenses: Abroad:

ARPAC net of interest expenses - Cost to Serve (Net interest income + Income tax effect from Securities Issued Abroad) x 4
Average of 2 Last Quarters Earning Portfolio (Loans to financial institutions + Securities +
Derivatives + Netloans and advances to customers) + Credit card transactor portfolio

Net fee income:

Net result from services and commissions + Other Revenue + Revenue foreign exchange NIM 2.1 -IEP Only Portfolio Incl. Income tax effect from Securities Issued Abroad :

(Net interest income + Income tax effect from Securities Issued Abroad) x 4
Net interest income: Average of 2 Last Quarters Earning Portfolio (Loans to financial institutions + Securities +
Derivatives + Netloans and advances to customers)

Interest Income + Interest Expenses + Income from securities + Income from derivatives

Net revenue: NPL 15 to 90 days:

Net interest income + Net fee income Overdue 15 to 90 days

Loans and Advance to Costumers + Loans to financial institutions

NPL > 90 days:
Overdue higher than 90 days

Loans and Advance to Costumers + Loans to financial institutions
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NPL formation:

Overdue balance higher than 90 days in the current quarter - Overdue balance higher than 90 days inthe
previous quarter + Write — off change in the current quarter
Total loans and advance to customers in the previous quarter

Personal efficiency ratio:

Personnel expense
Net Interest Income + Net result from services and comissions + Other revenue — Tax expense

Primary Banking Relationship:
A client who has 50% or more of their income after tax for that period flowing to their bank account
with us during the month.

Return on average equity (ROE):

(Profit / (loss) for the quarter)x 4
Average of last 2 quarters of total shareholder’s equity

Risk-adjusted efficiency ratio:

Personnel expense + Administrative expenses + Depreciation and amortization
Net Interest Income + Net result from services and comissions + Other revenue — Tax expense
— Impairment losses on financial assets

Risk-adjusted NIM 1.0

(Net interest income — Impairment losses on financial assets) x 4
Average of 2 Last Quarters Earning Portfolio (Loans to financial institutions + Securities +
Derivatives + Netloans and advances to customers) + Credit card transactor portfolio

Risk-adjusted NIM 1.1 Incl. Income tax effect from Securities Issued Abroad

(Net interest income — Impairment losses on financial assets + Income tax effect from Securities Issued Abroad) x 4

Average of 2 Last Quarters Earning Portfolio (Loans to financial institutions + Securities +
Derivatives + Netloans and advances to customers) + Credit card transactor portfolio
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Risk-Adjusted NIM 2.0:

(Net interest income — Impairment losses on financial assets ) x 4
Average of 2 Last Quarters Earning Portfolio (Loans to financial institutions + Securities +
Derivatives + Netloans and advances to customers)

Risk-Adjusted NIM 2.1 Incl. Income tax effect from Securities Issued Abroad :

(Net interest income — Impairment losses on financial assetsIncome tax effect from Securities Issued Abroad) x 4
Average of 2 Last Quarters Earning Portfolio (Loans to financial institutions + Securities +
Derivatives + Netloans and advances to customers)

SG&A:
Administrative Expenses + Personnel Expenses + Depreciation and Amortization
Securities:

Income from securities and derivatives - Income from derivatives

Stage 3 formation:

Stage 3 balance in the current quarter - Stage 3 balance in the previous quarter
+Write — off change in the current quarter
Total loans and advance to customers in the previous quarter

Tier | ratio:

Tier I referential equity

Risk weighted assets

Total gross revenue:

Interest income + (Revenue from services and commissions — Cashback expenses — Inter rewards)
+ Income from securities and derivatives + Other revenue
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