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This presentation contains forward-looking statements as pertains to Arco Platform Limited (the “Company”) within the meaning of the Private Securities Litigation Reform Act of
1995, which statements involve substantial risks and uncertainties. All statements other than statements of historical fact could be deemed forward looking, including risks and
uncertainties related to statements about our competition; our ability to attract, upsell and retain customers; our ability to increase the price of our solutions; our ability to expand
our sales and marketing capabilities; general market, political, economic, and business conditions, and our financial targets such as revenue, share count and IFRS and non-IFRS
financial measures including gross margin, operating margin, net income (loss) per diluted share, and free cash flow.

We undertake no obligation to update any forward-looking statements made in this presentation to reflect events or circumstances after the date of this press release or to reflect
new information or the occurrence of unanticipated events, except as required by law.

The achievement or success of the matters covered by such forward-looking statements involves known and unknown risks, uncertainties and assumptions. If any such risks or
uncertainties materialize or if any of the assumptions prove incorrect, our results could differ materially from the results expressed or implied by the forward-looking statements
we make. You should not rely upon forward-looking statements as predictions of future events. Forward-looking statements represent our management’s beliefs and assumptions
only as of the date such statements are made. Further information on these and other factors that could affect our financial results is included in filings we make with the
Securities and Exchange Commission from time to time, including the section titled “Risk Factors” in our most recent Forms 20-F, 6-K and our Rule 424(b) prospectus. These
documents are available on the SEC Filings section of the Investor Relations section of our website at: https://investor.arcoplatform.com/.

We prepared this presentation solely for informational purposes. The information in this presentation does not constitute or form part of, and should not be construed as, an offer
or invitation to subscribe for, underwrite or otherwise acquire, any of our securities or securities of our subsidiaries or affiliates, nor should it or any part of it form the basis of, or
be relied on in connection with any contract to purchase or subscribe for any of our securities or any of our subsidiaries or affiliates nor shall it or any part of it form the basis of or
be relied on in connection with any contract or commitment whatsoever.

We have included in this presentation our Adjusted EBITDA, Adjusted EBITDA Margin, Adjusted Net Income, Adjusted Net Income Margin, Free Cash Flow and Adjusted Free Cash
Flow, which are non-GAAP financial measures, together with their reconciliations, for the periods indicated. We understand that, although Adjusted EBITDA, Adjusted EBITDA
Margin, Adjusted Net Income, Adjusted Net Income Margin, Free Cash Flow and Adjusted Free Cash Flow are used by investors and securities analysts in their evaluation of
companies, these measures have limitations as analytical tools, and you should not consider them in isolation or as substitutes for analysis of our results of operations as reported
under IFRS. Additionally, our calculations of Adjusted EBITDA, Adjusted EBITDA Margin, Adjusted Net Income, Adjusted Net Income Margin, Free Cash Flow and Adjusted Free Cash
Flow may be different from the calculation used by other companies, including our competitors in the education services industry, and therefore, our measures may not be
comparable to those of other companies.

Disclaimer
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KEY MESSAGES

H I G H E R  R E V E N U E  

R E C O G N I T I O N  A N D  

I M P O R TA N T  

E F F I C I E N C Y  R E S U LT S

• Net revenues were R$412.1 million in 2Q22 (+61% YoY), reflecting high level of late orders 

placed by schools, leading to R$842.2 million in 6M22 (+43% YoY or +31% YoY excluding 

M&As¹) and ~83% of ACV recognition cycle-to-date

• Positive effects of integration and efficiency agenda were crucial to offset non-recurring 

increase in operating costs resulted from late orders

• Adj. EBITDA margin was 26.9% in 2Q22 (vs 28.2% in 2Q21) and 30.6% in 6M22 (vs 32.4% 

in 6M21)

• Excluding one-off impact from late orders², margin was 31.4% in 2Q22 (+316bps 

YoY) and 33.2% in 6M22 (+80bps YoY)

• 2022 adj. EBITDA margin guidance range of 36.5% and 38.5% reaffirmed

S I G N I F I C A N T  

I M P R O V E M E N T  O N  

C A S H  G E N E R AT I O N  

P R O F I L E

• Strong cash collection, reduced DSO, lower delinquency and reduced CAPEX as a 

percentage of revenue led to an adj. free cash flow³ generation of R$90 million in Q2

• New issuance of Debentures aims to strengthen our cash position and extend our debt 

maturity profile

V E R Y  P R O M I S I N G

2 0 2 3  C O M M E R C I A L  

C Y C L E

• Promising commercial cycle for 2023 school year as we resume in-person interactions 

with schools

• Despite early in the cycle, schools’ enthusiasm leads to encouraging preliminary results

1) Businesses acquired in 2021 (Me Salva, Eduqo, Edupass, COC, Dom Bosco) and 2022 (PGS, Mentes). 2) One-off impact on margin from late orders from partner schools, including increased printing and freight costs. 3) Please see reconciliation of adjusted free cash flow on 
page 25. 



2 Q 2 1  A N D  6 M 2 1  

R E S U L T S
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In R$, mm

Higher revenue recognit ion in Q2 as a  result  of  
h igher enrol lments  and consequent late orders  f rom 
schools

Net  Revenues

200,2
367,3

44.8

56.1

2Q21 2Q22

256.3

412.1

+61%

841.1
160.6

S T R O N G  A C V  

R E C O G N I T I O N

C Y C L E - T O - D A T E

26.4% of 2022 ACV 
recognized in 2Q22

vs 22.0% of 2021 ACV
recognized in 2Q21

ex-M&A¹

+47%

464,8
713,5

123,2

128,7

6M21 6M22

588.0

842.2

+43%

ex-M&A¹

+31%

CTD 2020

83.2%CTD 2022

75.3%

85.2%

CTD 2021

74.0%

CTD 2019

Our business operates through annual 

contracts; therefore, we recommend 

investors to analyze our numbers on an 

annual basis

A C V  r e c o g n i t i o n  c y c l e  t o  d a t e ²
( O c t o b e r  t h r u  J u n e )

51) Businesses acquired in 2021 (Me Salva, Eduqo, Edupass, COC, Dom Bosco) and 2022 (PGS, Mentes). 2) Cycle to date figures include 4Q revenues from previous year (excluding 
content from previous cycle delivered after Sep 30) and six-month revenue for the year.

Sup.Core

684,6

1.031,0

191,0

267,6

CTD³ 2022CTD³ 2021

875.6

1,298.5

+48%

ex-M&A¹

+35%
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In R$, mm

Posit ive effects  of integration and eff ic iency 
agenda were cruc ia l  to of fset  non-recurr ing increase 
in  operat ing costs  resulted f rom late orders

6M22 Cash  G ro ss  Marg in ¹

841.1
160.6

296.1

M A I N  I M P A C T S  O F

L A T E  O R D E R S

Higher content providing costs: rush 

printing costs ~25% above regular printing 

costs

Higher freight costs: books were shipped 

under express tariffs and using more 

expensive methods (air, dedicated trucks)

E x c l u d i n g  n o n - r e c u r r i n g  

i m p a c t ,  w e  h a d  a  m o r e  

e f f i c i e n t  o p e r a t i o n  i n  6 M 2 2

6

Cash Gross 
Margin 6M22

Impact on 
Content 

Providing

Cash Gross 
Margin 6M21

M&As²

0.8% 1.3%

Impact on 
Freight

Cash Gross 
Margin 6M22 

before 
efficiency gains

1.4% 2.4%

Efficiency 
gains

75.0%78.4% 77.4%

1) Excludes depreciation & amortization. 2) Businesses acquired in 2021 (Me Salva, Eduqo, Edupass, COC, Dom Bosco) and 2022 (PGS, Mentes).

Co st  
of  sa le s ¹

56,1 99,9

2Q21

76.2%

75.8%78.1%

2Q22

+78%

126,8
190,5

78.4%

6M226M21

77.4%

78.2%

+50%

Cost of sales (Ex-D&A)

Cash Gross Margin (ex-D&A)

Cash Gross Margin (ex-M&A)²
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In R$, mm

Investments in sel l ing remain a  pr ior i ty  as  we take 
advantage of  the upbeat  momentum for  our  par tner  
schools

89,0
147,8

-0.4

6.6

2Q21 2Q22

95.6
147.4

+54%

Selling expenses ex-allowance for doubtful accounts Allowance for doubtful accounts

S E L L I N G  

H I G H L I G H T S

Increase in selling expenses mainly reflect 

higher investments in commercial 

activities, crucial to foster the strong 

growth potential opportunities and to 

capture more market share over time 

Due to the diligent cash collection process 

and close relationship with partner schools 

Arco was able to improve the quality of its 

receivables, resulting in a consistent 

reduction of allowance for doubtful 

accounts

1) Excludes depreciation & amortization. 2) Excluding businesses acquired in 2021 (Me Salva, Eduqo, 
Edupass, COC, Dom Bosco) and 2022 (PGS, Mentes).

36%37%

179,3

291,9

6M21

10.5

-6.6

6M22

189.8

285.3

+50%

34%32%

As % of revenues

Se l l ing  Exp enses ¹
E xc l u d i n g  

A c q u i r e d  b u s i n e s s ²

87,8
140,3

6.7

2Q22
ex-M&A²

2Q21
ex-M&A²

142.2
2.094.5

+50%

177,8
275,2

10.5

6M21
ex-M&A²

-4.2

6M22
ex-M&A²

188.3

271.0

+44%

38%37%

35%32%
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In R$, mm

C O N T I N O U S  G & A  D I L U T I O N  O N  

T H E  B A C K  O F  E F F I C I E N C Y  A G E N D A

Main drivers in our efficiency roadmap for G&A 

continue to contribute to our FY savings:

(i) Third party services, 

(ii) Corporate personnel 

(iii) Software & Others

G&A over Revenues continues to show the results  
of a  h igher sca le and a more integrated back -off ice 
strategy

1) Excludes depreciation & amortization. 2) ) Excludes businesses acquired in 2021 (Me Salva, Eduqo, Edupass, COC, Dom 
Bosco) and 2022 (PGS, Mentes). 3) As part of Geekie’s acquisition, Arco acquired management future stake in Geekie, 
resulting from the exercise of their existing SOP. The fair value of SOP is calculated using the same valuation method as 
the accounts payable to selling shareholders for the acquisition of the remaining interest, resulting in the final 
transaction price, which are updated quarterly for Geekie’s most recent fair value, until its effective settlement in 
Jun/2022. As a result of Geekie’s recent strong commercial performance, its updated fair value impacted both SOP and 
accounts payable to selling shareholders. 

As % of revenuesFY22

R$40 M
in savings 

expected for FY22

R$30 M   
in savings

as of June

6M22

45,2 59,3

2Q22

6.4

2Q21

6.6
51.7 66.0

+28%

G&A expenses ex-share-based compensation plan Share-based compensation plan (excluding Geekie’s SOP³)

44,1 53,8

2Q21
ex-M&A²

6.4 9.1

2Q22
ex-M&A²

50.5 62.9

+25%

101,7 116,6

18.1

6M21

22.0

6M22

119.8 138.6

+16%

100,1 104,5

18.1

6M21
ex-M&A²

22.0

6M22
ex-M&A²

118.2 126.5

+7%

G & A Exp enses ¹

16%20% 17%20%

17%20% 16%20%

E xc l u d i n g  
A c q u i r e d  B u s i n e s s ²
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In R$, mm

Adj .  EBITDA margin (exc luding late orders³ )  of  31 .4% 
in  2Q22,  +300bps YoY;  FY22 margin guidance 
maintained

28.2%

2Q21 2Q22

26.9%

31.4%

72.3 110.7

+53%
Ad ju sted  
EBITDA¹

1) Please see the reconciliation of adjusted EBITDA on slide 22. 2) Please see the reconciliation of adjusted net income on slide 23. Additionally, 2Q21 and 6M21 adjusted net income presented in this chart exclude the adjustments excluded from this metric since 4Q21 for 
comparison purposes only. For further details please see slide 23 of this presentation. 3) Excludes the one-off impact on margin from late orders from partner schools, including increased printing and freight costs. 4) According to slide 23.

-23.221.3
8.3%

Pro-forma
2Q21

2Q22

-5.6%

Ad ju sted  
Net  In come²

Adj. Net Income Adj. Net Margin

Higher financial costs YoY reflect hawkish 

macroeconomic scenario

Higher D&A reflects continuous product 
investment and revamp of recent acquisitions

32.4%

6M21

30.6%

33.2%

6M22

190.6
257.3

+35%

Despite temporarily lower cash gross margin in 

2Q22 (-2.3 p.p. YoY), adj. EBTIDA was positively 

impacted by G&A efficiencies (+4.1 p.p. YoY)

Excluding one-off impact from late orders³, adj. 

EBITDA margin was 31.4% in 2Q22 and

33.2% in 6M22

4

Adj. EBITDA¹ Adj. EBITDA Margin Adj. EBITDA Margin (ex-late orders)³

1.0%
13.0%

6M22Pro-forma
6M21

8.1
76.2

-89%

4
4
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In R$, mm

Profitabi l i ty improvement in the 2022 business 
cycle with 52% adj .  EBITDA growth YoY

2Q22

256,3
412,1

2Q21 2Q22

+61%

588,0
842,1

6M21 4M22

+43%

1) Cycle to date figures include 4Q revenues from previous year (excluding content from previous cycle delivered after Sep 30) and six-month revenue for the year. 2) Excludes one-off impact on margin from late orders from partner schools, including increased printing and freight 
costs.

72,3 110,7

2Q22

28.2%

2Q21

26.9%

31.4%

+53%

190,6 257,3

32.4%

6M21 6M22

30.6%

33.2%
+35%

6  Mo nths Cyc le  to  D ate ¹
(Oct - Jun)

875,6

1.298,5

CTD 2021 CTD 2022

+48%

Net  
Revenues

Ad j .  
EBITDA

316,5
481,7
37.1%

CTD 2022

36.1%

CTD 2021

38.8%

+52%

Adj. EBITDA¹

Adj. EBITDA Margin

Adj. EBITDA Margin 
(ex-late orders)²



C A P I T A L  

A L L O C A T I O N

&  C A S H  

G E N E R A T I O N
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In R$, mm

C A P E X ²  F O R  2 Q 2 2

D O W N  4 9 0  B P S  Yo Y  

T O  1 0 . 5 %  O F  R E V E N U E S

Solid cash col lect ion process leads to reduced DSO 
and del inquency ,  whi le  6M22 CAPEX remains with in 
guidance range

6.7
17.1

1) DSO is calculated considering net revenues for the last twelve months added to the pro forma revenues from businesses acquired in the period to accurately reflect the 
Company’s operations. 2) Excludes R$14.2 million related to M&A payments (PGS’ and Mentes’ acquisition, being R$5.5 million in 1Q22 and R$8.7 million in 2Q22) from 
the accounting CAPEX of R$52 million for 2Q22 and R$104.4 million for 6M22. 

69,5 81,8

8.4

10.7%

12.8%

5.5

6M21 6M22

75.1 90.2

CAPEX²/Net Revenue

Acquisition of intangible assets

Acquisition of property and equipment

12

2022 CAPEX
Guidance

12%

10%

133

163

212

0

50

100

150

200

250

246.7
(65%)

567.5
(83%)

2Q21

357.2
(75%)

135.6
(35%)

680.4
107.9
(12%)

120.4
(25%)

104

3Q21

112.9
(17%)

4Q21

477.7
779.2
(88%)

1Q22

141

548.9
(80%)

138.6
(20%)

2Q22

382.3

887.1

687.6

Trad e  re c e ivables
DSO¹

Neither past due nor impaired

Past due

10.0%                    6.1%                   4.5%                      7.2% 5.6%Delinquency 

rate

R$519 million collected in 2Q22, or 30% above the R$400 million 
estimated at 1Q22 earnings result

36,8 41,5

15.4%

1.7

10.5%

2.5

2Q21 2Q22

39.4 43.2
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In R$, mm

Cash f rom operat ions for  6M22 indicates a  better 
cash generation profi le

Wo rking  
Cap i ta l

52,6
0

10

20

30

6M21

20.5%

17.1

9.0%

6M22

Cash  f ro m 
o p erat ions

150

0

50

100

106,2%

202,4

114,4%

6M21 6M22

294,3

Ad j .
Fre e  Cash  

F lo w¹ 10

0

20

30

40

6M21

33,2%32,5%

6M22

62,0 85,4

%  of Adj. EBITDA C A S H  G E N E R AT I O N  H I G H L I G H T S

Positive variation on working capital and 

cash from operations reflects the 

improvement in trade receivables

Despite 870 bps YoY increase in the average 

interest rate in Brazil (11.41% in 6M22 vs 

2.72% in 6M21), adj. free cash flow 

positively impacted by: 

(i) improvement in effective tax rate 

(10% in 6M22 from 19% in 6M21)

(ii) improvement in CAPEX² (10% of net 

revenues in 6M22 from 13% in 6M21)

1) Please see reconciliation of adjusted free cash flow on page 24.  2) Excludes R$14.2 million related to M&A 
payments (PGS’ and Mentes’ acquisition, being R$5.5 million in 1Q22 and R$8.7 million in 2Q22) from the 
accounting CAPEX of R$52 million for 2Q22 and R$104.4 million for 6M22. 
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In R$, mm

As par t  of  Arco’s  balance sheet  management strategy,  
we concluded in August  an issuance of Debentures

1) Sum of cash and cash equivalents and short-term investments. 2) On November 30, 2021, the Company issued convertible 
senior notes in the amount of US$150 million with a value per share of $1.00, equivalent to R$ 825,285. These notes mature 
in 7 years, on November 15, 2028, and bear interest at 8% per year fixed in Brazilian reais. For the purposes of the chart 
above such convertible were not consider a future disbursement (considering the actual conversion into shares).

754

858

307 319

981

19

Cash position¹ 
as of June 30, 

2022

16

29

2022 2023 2024 2025

887

1,288

338

16

P r o c e e d s  o f  t h e  n e w  D e b e n t u r e s  w e r e  u s e d  

t o  p r e p a y  t h e  d e b e n t u r e s  i s s u e d  i n  

A u g / 2 0 2 1 ,  s t r e n g t h e n  o u r  c a s h  p o s i t i o n ,  

a n d  e x t e n d  o u r  d e b t  m a t u r i t y  p r o f i l e

944

858

307 319

Pro forma 
cash position¹ 
post issuance

2023 2027

29

2022

1

16

19

2024

400

2025

400

338

2026

400

887

308 416

Accounts payable to selling shareholders New Debenture

Debt²

C a s h  p o s i t i o n  a n d  c u r r e n t  

o b l i g a t i o n s  a s  o f  J u n e  3 0 ,  2 0 2 2
(prior to the new Debentures issuance)

N E W  D E B E N T U R E S  T E R M S :

• Size: R$1,200 million
• Maturity: Aug 2027 (principal amortized in Aug 2025, Aug 2026 and Aug 2027)
• Interest: CDI +2.30% per annum, payable semi-annually on Feb and Aug



U P D A T E  O N  

C O M M E R C I A L  

C Y C L E
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Promising commercial  cycle for 2023 school year 
as we resume in-person interact ions with schools

163 
In-person

Events

75
On-line 

events

M A Y  2 0 2 2

T h e  l a r g e s t  e d u c a t i o n  a n d  

t e c h n o l o g y  e v e n t  i n  L a t i n  

A m e r i c a

11 stands 

showcased our 

solutions
(versus 3 in 2019, last in-

person edition)
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CROSS-SELL
N E W  S C H O O L  

I N TA K E  &  U P S E L L

Despite ear ly  in  the cyc le ,  schools’  enthusiasm leads 
to encouraging prel iminar y results

Renewal process started later 

than usual in 2022 as priority 

was to deliver books related to 

late enrollments, but is now in 

line with last year’s YTD pace

New school intake & Upsell is 

in line with 2021 growth pace 

YTD, with Supplemental 

solutions gaining traction in 

recent months 

Relevant improvement in the 

number of cross-sell contracts 

originated by referral from our 

commercial consultants as we 

further adjust incentives and 

training 

JulMay AugJun

Cycle 22 YTD Cycle 23 YTD

May Jun AugJul

Cycle 23 YTDCycle 22 YTD

R E N E WA L

100

140

0

50

100

150

200

Cycle 22 
YTD

Cycle 23 
YTD

CROSS-SELL CONTRACTS ORIGINATED BY 

REFERRAL FROM ARCO’S COMMERCIAL TEAMS
(100 BASE)

ORGANIC GROWTHRENEWAL CURVE
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APPENDIX
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NEXT EVENTS 1Q Call 2Q Call 3Q Call 4Q Call

2023 ACV guidance 

2023 ACV confirmation 

% of ACV recognition for next quarter    

Next fiscal year EBITDA margin guidance 

Guidance & next  events

CALENDAR YEAR GUIDANCE

2022 adjusted EBITDA margin guidance 36.5% – 38.5%

CAPEX as a percentage of Revenues 10% – 12%
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1. How does Arco recognize revenue?

We recognize our revenue when the content is made available to our clients.

2. When is Arco’s content usually made available to partner schools?

We typically deliver our Core Curriculum content four times a year, in December - prior to the beginning of the school
year – then in March, June and August. We typically deliver our Supplemental Solutions twice a year, in December and
June. In both cases, we deliver content two to three months prior to the start of each school quarter.

3. What is Annual Contract Value (ACV) Bookings?

We define it as the revenue we would contractually expect to recognize from a client in each year pursuant to the terms
of our contract with such client, assuming no further additions or reductions in the number of customers in that specific
year. We calculate ACV Bookings by multiplying the number of customers at each client with the average ticket per
customer per year, net of discounts or courtesies.

Revenue recognit ion and annual  contract  va lue 
bookings
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In R$, mm

Ongoing corporate restructur ing wi l l  fur ther  
contr ibute to future cash generat ion

Expected incorporation schedule³: Geekie (2022), SAE Digital (2023), Escola da Inteligência (2023) and Pleno (2023)

As we incorporate other businesses into CBE we expect to capture additional tax benefits and therefore further reduce our effective tax 
rate, currently at 10.3% for 6M22 (details on taxable income on slide 25)

60 69 67 65

177
23 25 25 25

152

2026 +2024

83

2022

94

2023 2025 Undefined²

275

92 90

328

Other intangible assets Goodwill

Cu rre nt  tax  b e nef i t  f ro m  
b u s iness  co mbinat ions

1) Companhia Brasileira de Educação e Sistemas de Ensino S.A., entity incorporating acquired businesses. 2) Business not yet incorporated. 3) Subject to change.

Co rp orate  re st ructur ing

CBE¹

To be incorporated into CBE ArcoTech & Other solutions
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In R$, ‘000

Adjusted EBITDA reconci l iat ion

Adjusted EBITDA Reconciliation 2Q22 2Q21

Profit (loss) for the period/year (13,341) (20,019)

(+/-) Income taxes 1,227 (6,815)

(+/-) Finance result 24,103 33,564

(+) Depreciation and amortization 74,302 45,423

(+/-) Share of loss of equity-accounted investees 14,294 1,728

EBITDA 100,585 53,881

(+) Share-based compensation plan (RSU - restricted stock units) 3,726 9,324
(+) Share-based compensation plan and restricted stock units 1,810 6,319

(+) Provision for payroll taxes (restricted stock units). 1,916 3,005

(+) Effects related to COVID-19 pandemic - 523

Adjusted EBITDA 110,680 72,264

Adjusted EBITDA Margin 26.9% 28.2%

EBITDA Margin 24.4% 21.0%

Net revenue 412,137 256,301

(unaudited)

1) Refers to (gains) losses related to capital contribution from others on investees leading to an increase in equity of the investee, and non-recurring expenses related to acquisitions. 2) Non-recurring expenses mainly relate to SOx implementation in acquired businesses.

(+) M&A expenses 7,714 8,452

(+) Non-recurring expenses² - 84

(-) Other changes to equity accounted investees¹ (1,345) -

6M22 6M21

89,318 (8,208)

7,458 3,785

(10,029) 62,238

140,083 93,475

19,936 2,751

246,766 154,041

19,149 21,048
9,830 15,685

9,319 5,363

9,186 13,756

(17,758) -

- 652

- 1,152

257,343 190,649

842,174 587,973

29.3% 26.2%

30.6% 32.4%
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In R$, ‘000

Adjusted net  income reconci l iat ion

Adjusted Net Income Reconciliation
2Q22 2Q21

Pro-forma¹
Profit (loss) for the period (13,341) (20,019)
(+/-) Adjustments related to business combination 8,134 44,665

(+) Amortization of intangible assets from business combinations 29,142 24,890

(+) Interest expenses, net (adjusted by fair value) 12,340 17,098
(+/-) Interest on acquisition of investments, net (linked to a fixed rate)¹ - -

(+) Share-based compensation plan 3,726 9,324

(+) Provision for payroll taxes (restricted stock units) 1,916 3,005

(+/-) Non-cash adj. related to derivative instruments and convertible notes² (19,571) -
(+) M&A expenses 7,714 8,452

(+/-) Share of profit (loss) of equity-accounted investees¹ - -

1) Excludes the following adjustments: (i) Interest on acquisition of investments, net (linked to a fixed rate); (ii) Foreign exchange on cash and cash equivalents; and (iii) Share of loss of equity-accounted investees. Such adjustments will be no longer consider in the net income 
reconciliation from 4Q21 onwards and are presented for comparison purposes only in the “Reported” column. 2) Adjustment previously named “(+/−) Changes in fair value of derivative instruments”. 3) Refers to (gains) losses related to capital contribution from others on 
investees leading to an increase in equity of the investee. 4) Non-recurring expenses mainly relate to SOx implementation in acquired businesses.

2Q21
Reported

(20,019)
54,210

24,890

17,098
9,545

9,324

3,005

-
3,853

1,728

(+/-) Changes in accounts payable to selling shareholders (33,348) 2,677 2,677

(+/-) Foreign exchange on cash and cash equivalents¹ - - 3,813

(unaudited)

(+) Share-based compensation plan and restricted stock units 1,810 6,319 6,319

(-) Other changes to equity accounted investees³ (1,345) - -

(+) Effects related to Covid-19 pandemic - 523 523
(+/-) Tax effects (8,500) (21,733) (21,733)

Adjusted net income (23,183) 21,296 36,382
Net Revenue 412,137 256,301 256,301
Adjusted Net Income Margin -5.6% 8.3% 14.2%

(+) Non-recurring expenses - 84 4,683

6M22 6M21
Pro-forma¹

6M21
Reported

89,318 (8,208) (8,208)
58,037 89,813 104,265

57,599 49,752 49,752
(26,320) 489 489
26,758 39,572 39,572

- - 14,452

19,149 21,048 21,048
9,830 15,685 15,685
9,319 5,363 5,363

(125,220) - -
9,186 13,756 7,850

(17,758) - -
- 652 6,558
- 1,152 1,152

(24,640) (42,055) (42,055)
- - 4,092

- - 2,751

8,072 76,158 97,453
842,174 587,973 587,973

1.0% 13.0% 16.6%

4

Weighted-average shares 55,917 57,020 57,020 56,008 57,214 57,214
Adjusted EPS -0.41 0.37 0.64 0.14 1.33 1.70
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In R$, ‘000

Adjusted f ree cash f low reconci l iat ion

Adj. free cash flow reconciliation 2Q22 2Q21

(Loss) profit before income taxes (12,114) (26,834)

(+/-) Adj. to reconcile profit (loss) before income taxes to cash from operations 128,366 98,824

75,310 41,167

Cash from operations 191,562 113,157

(-) Income taxes paid (4,792) (4,529)

(-) Interest paid on loans and financing & lease liabilities (17,451) (5,121)

(unaudited)

(-) Interest paid on accounts payable to selling shareholders (36,536) (70)

% of Adj. EBITDA 173.1% 156.6%

Adjusted net cash flows from operating activities¹ 132,783 103,437

1) Excludes R$75 million related to M&A payment (Geekie employees’ SOP) and R$70 million of contingent consideration related to M&A payment (difference between amount in the PPA and the final transaction amount calculated by the earn-out multiple, related to Geekie’s
acquisition) from the accounting cash flows from operating activities of –R$13.3 million for 2Q22 and R$29.5 million for 6M22. 2) Excludes R$14.2 million related to M&A payments (PGS’ and Mentes’ acquisition, being R$5.5 million in 1Q22 and R$8.7 million in 2Q22) from the 
accounting CAPEX of R$52 million for 2Q22 and R$104.5 million for 6M22. 3) Excludes M&A payments described in notes 1 and 2. 4) Sum of cash and cash equivalents and short-term investments.

6M22 6M21

96,776 (4,423)

144,943 189,691

52,629 17,117

294,348 202,385

114.4% 106.2%

(47,474) (51,517)

(34,338) (9,548)

(36,914) (4,223)

175,622 137,097

% of Adj. EBITDA 120.0% 143.1% 68.2% 71.9%

Adjusted Free cash flow³ 89,517 64,061 85,379 62,022

(-) CAPEX² (43,266) (39,376) (90,243) (75,075)

% of Adj. EBITDA 80.9% 88.6% 33.2% 32.5%

(-) M&A related payments (274,113) (142,312) (281,615) (201,049)

(-) Repurchase of shares & foreign cash (15,150) (60,524) (51,901) (113,829)

(-) Loans and financing payments (15,993) (4,707) (228,146) (9,797)

(+/-) Financial investments (net) 11,993 (8,594) 45,733 (8,774)

Change in cash position (203,746) (152,076) (430,550) (271,427)

Cash position  at the beginning of the period 957,633 1,017,704 1,184,437 1,137,055

Cash position  at the end of the period 753,887 865,628 753,887 865,628

4

4

4

(+/-) Working Capital (changes in assets and liabilities)
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In R$, ‘000

Taxable income reconci l iat ion

Taxable income 2Q22 2Q21

Profit before income taxes (12,114)

(+) Share-based compensation plan, RSU and provision for payroll taxes (19,763)

(+) Amortization of intangible assets from business combinations before incorporation 6,094

(+/-) Changes in accounts payable to selling shareholders¹ (6,269)

(+/-) Share of profit (loss) of equity-accounted investees 14,294

(+) Net income from Arco Platform (Cayman) 5,007

(+) Fiscal loss without deferred 6,694

(+/-) Provisions booked in the period 19,770

(+) Tax loss carryforward 3,588

(+) Others 5,094

Taxable income 22,395

% Tax rate under actual profit method 34%

(+) Effect of presumed profit benefit -

Effective current income tax (7,614)

% Effective tax rate 34%

(+) Recognition of tax-deductible amortization of goodwill and added value² 15,546

(+/-) Other additions (exclusions) 106

Effective current income tax accounted for goodwill benefit 8,038

% Effective tax rate accounting for goodwill benefit -35.9%

(26,834)

466

4,859

21,765

(587)

8,151

3,383

8,854

74,312

4,756

99,125

34%

2,774

(30,929)

31%

11,097

1,287

(18,545)

18.7%

1) Temporary differences between the carrying amount of an asset or liability in the balance sheet and its tax base that will yield amounts that can be deducted in the future when determining taxable profit or loss. 2) Added value refers to the fair value of intangible from 
business combinations.

(unaudited)

Current income tax under actual profit method (7,614) (33,703)

6M22 6M21

96,776 (4,423)

(18,814) 9,036

13,846 9,760

23,604 39,411

19,936 (935)

(104,508) 13,800

11,846 4,767

44,119 13,327

37,023 91,366

10,172 8,519

134,000 184,628

(45,560) (62,774)

34% 34%

- 3,266

(45,560) (59,508)

34% 32%

26,868 21,935

4,882 1,675

(13,810) (35,898)

10.3% 19.4%
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