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Nature's Miracle Holding Inc. 

(OTCPK: NMHI) 

Starting off 2025 with Strong Footing with Diversification and 

Accretive Growth Opportunities 

◼ NMHI is undergoing a transformative phase, strategically diversifying into 

high-growth markets while addressing regulatory headwinds. More 

specifically, we believe the Company’s proactive entry into Bitcoin 

mining and its acquisition of Pangea Global Technologies signal a 

true dual focus that will equate to enhanced near term profitability 

and create longer term strategic and shareholder value.  

◼ Bitcoin Mining Expansion: NMHI, through NM Data Inc., is advancing 

its Bitcoin mining operations with a 50MW facility in Ohio and a 14MW 

facility in Toronto, which will position the company to capitalize on the 

sector’s robust economics and accelerated growth rate, with ~3x margins 

in 2025. Further, we believe this investment offers diversification from 

NMHI's core vertical farming business and aligns with growing 

industry trends such as artificial intelligence (AI)-driven computing 

demand. Favorable electricity rates and scalable infrastructure further 

strengthen NMHI’s competitive positioning in this high-margin sector. 

◼ Accretive Pangea Acquisition: The proposed acquisition of Pangea 

Global Technologies, generating ~$38M & ~$2M in 23’ revs & adjusted 

EBITDA, is poised to be earnings-accretive. More specifically, we believe 

Pangea strengthens NMHI’s vertical farming capabilities, expands its 

product offerings, and incorporates their U.S. distribution network 

of 48 agencies and 600 sales representatives, driving a substantial 

expansion in market reach and accelerating product adoption across 

strategic regions. Additionally, the acquisition integrates Pangea’s SaaS 

platform, enabling NMHI to offer advanced energy management solutions 

while optimizing its supply chain via Pangea’s manufacturing facilities in 

Mexico. 

◼ Regulatory Mitigation: NMHI’s recent Nasdaq delisting represents a 

short-term challenge. However, strategic initiatives such as the $29.7M 

convertible preferred stock agreement and reverse stock split signal a 

clear commitment to regulatory / listing compliance and balance sheet 

enhancement. We have confidence in the Company’s external growth 

opportunities, which will mitigate near-term risks and ultimately 

preserve and creating long-term shareholder value. 

◼ In Q3:24, NMHI achieved a 13.5% y/y revenue growth, reaching $3.1 

million, driven by increased demand and an expanded customer 

base. Gross profit improved to $228,113, with gross margins rising to 

7.5% from 5.9% in the previous year. However, the net loss widened to 

$2.8 million, compared to $0.4 million in 3Q23. The company also reported 

a 40% increase in its average revenue per user (ARPU), reflecting its 

strong market position. Overall, we believe that with timely funding 

initiatives, operational improvements, and strategic diversification, 

NMHI is poised to enhance its financial stability and capitalize on 

growth opportunities. While we are not formally updating our 

financial model and estimates today, we have a clear upside bias and 

confidence level.
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Unlocking $38.5 Million In Revenue: NMHI’s Strategic Acquisition of Pangea  

◼ On January 21, 2025, NMHI announced signing a non-binding letter of intent (LOI) to acquire 100% of Pangea 

Global Technologies, Inc. (Pangea), a prominent manufacturer of LED lighting and technology solutions provider. 

This strategic move is poised to accelerate growth through synergies, and we believe it is a 

transformative milestone for NMHI, enabling the company to capitalize on Pangea's extensive U.S. 

distribution network and over two decades of experience in its core business of LED lighting and 

technology.  The proposed transaction, pending the execution of definitive agreements, includes a total 

consideration of 3,500,000 shares and $2.0 million in working capital to Pangea. We expect this to strengthen the 

combined entity’s balance sheet, create synergies, and position NMHI for accelerated growth. 

◼ We believe the acquisition of Pangea represents a strategic fit for NMHI, enhancing its product offerings 

and bolstering its position in the vertical farming infrastructure market. Pangea’s diverse portfolio, including 

Visionaire Lighting, LLC, RapidGrow LED Technologies, and Pangea Software Inc., aligns seamlessly with 

NMHI’s existing vertical farming technology and infrastructure, enabling the combined entity to deliver a more 

comprehensive suite of technologically advanced solutions to customers. Further, access to Pangea’s PANGEA 

SaaS platform, which features advanced lighting controls and energy management solutions, would further 

enhance NMHI’s capabilities in the technology solutions sector. 

 
Chart 1: Pangea’s RapidGrow LED Product Offerings 

 

 

 

 

Source: Pangea Company Website 

◼ Additionally, Pangea’s extensive sales network—comprising 48 agencies and over 600 sales representatives 

across the U.S.—would significantly expand NMHI’s distribution capabilities, broadening its customer reach and 

strengthening market share.  With Pangea reporting audited revenues of $38.5 million and adjusted EBITDA of 

$2 million for 2023, we believe the acquisition would be accretive to NMHI’s earnings while driving its 

growth trajectory. 

◼ By leveraging Pangea’s vertically integrated and expansive manufacturing facilities in Mexico—spanning 

over 350,000 square feet of R&D, testing, and manufacturing space— we believe NMHI would gain the 

ability to optimize its supply chain, reduce costs, and enhance its overall market competitiveness. 

Notably, Pangea’s impressive customer base, which includes major retailers like Walmart, Target, Best Buy, and 

Lowe’s, alongside government agencies such as NASA, would significantly expand NMHI’s customer reach and 

diversify its revenue streams. Further, Pangea’s software solutions, utilized by clients such as Toyota, Vance 

Airforce Base, and Central Florida Express Authority, would strengthen NMHI’s technology solution capabilities, 

allowing the company to deliver a more comprehensive suite of offerings to its customers. Overall, we believe 

this acquisition will act as a strong catalyst for NMHI’s stock and shareholder value creation. 
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NMHI Entering into a Lucrative and Profitable BTC Mining Business Opportunity with ~3x 

Margins  

◼ The Bitcoin mining industry experienced significant economic shifts in 2024, highlighted by the 4th halving event, 

which drove hash prices to record lows. This spurred M&A activity as large miners consolidated for scale and 

began allocating capacity to emerging AI and high-performance computing (HPC) demand, enabling some to 

achieve threefold profitability margins. With the cost to mine one Bitcoin estimated at $33,900 and the price at 

$105,578 (as of January 21), miners holding their Bitcoin reflects confidence in its long-term value. We believe 

NMHI’s move into this high-growth sector could align with its strategic vision, reduce reliance on 

traditional vertical farming solutions, and provide an early-mover advantage in a rapidly evolving 

industry. 

◼ The Bitcoin mining industry is expected to remain stable and profitable in 2025, according to a report by 

Canaccord Genuity, with miners increasingly diversifying into HPC and AI to boost earnings. We believe this 

stability, coupled with rising demand for Bitcoin mining and data centers, offers NMHI a prime opportunity 

to expand and gain market share. Further, access to 50MW of low-cost electricity in Ohio gives NMHI a 

competitive edge by lowering operational costs. Additionally, co-hosting opportunities, like Core Scientific’s deal 

with AI hyperscaler CoreWeave, could unlock new revenue streams and further solidify NMHI’s market position. 

◼ NMHI's recent spin-off of NM Data Inc., a 100% subsidiary, marks a strategic step in the right direction for its foray 

into the segment. Moreover, its $3 million investment in Ohio-based Future Tech Inc. to develop a 50MW Bitcoin 

mining facility demonstrates a calculated move to capitalize on U.S. market demand. The investment structure, 

including an initial $200,000 payment and a conditional $2.8 million subject to execution of agreements, ensures 

a stable operating environment, with NM Data set to own 51% upon completion. We note that the company's 

ability to negotiate a favorable electricity supply rate will be crucial in determining the project's profitability and 

competitiveness in the Bitcoin mining market. We believe this investment is particularly attractive due to its 

timing, aligning with the expected growth of crypto mining in the U.S. under the new Trump 

administration.   

◼ Additionally, NMHI’s strategic decision of acquiring a 90% equity interest in Toronto-based J&Y Marigold - through 

the former’s subsidiary NM Data, Inc. - for an aggregate purchase price of up to $5.32 million, is another strategic 

initiative to solidify its position in this emerging segment. J&Y is currently developing a Bitcoin mining facility with 

an anticipated power load of 14 megawatts and is expected to be operational in H1 2025. We believe this 

timeline is aggressive, yet achievable, given the company's stated ambitions and the growing demand 

for cryptocurrency mining infrastructure. Further, we believe this acquisition will empower NMHI to 

capitalize on advanced infrastructure, thereby delivering highly efficient and scalable mining capabilities 

that will significantly enhance its competitive edge in the market. 

 

Pursuing Growth Opportunities Amid Navigating Regulatory Challenges  

◼ NMHI is navigating a critical juncture in its corporate trajectory, marked by the recent delisting notice from The 

Nasdaq Stock Market LLC due to non-compliance with the minimum shareholder's equity requirement under 

Nasdaq Listing Rule 5550(b)(1). The company's common stock and warrants were subsequently suspended from 

trading on Nasdaq, effective January 15, 2025, and have since been relegated to the OTC Pink Sheet. Despite 

this setback, we believe NMHI remains committed to restoring its Nasdaq listing and enhancing 

shareholder value, as evidenced by its proactive engagement with legal counsel to ensure regulatory 

compliance and transparent communication of material developments. The company's recent entry into 

a Securities Purchase Agreement (SPA) with an institutional investor on January 10, 2025, although met 

with a ~40% decline in stock price, is a potential way to address the deficiency issue. 

◼ This ~40% decline in stock price, while pronounced, believe should be viewed within the context of the 

broader market's risk appetite and the inherent uncertainties associated with regulatory notices and 

provides a strong entry point for long-term oriented investors. It is crucial for investors to distinguish between 

the company's operational performance and the transient impacts of regulatory actions. We believe NMHI's core 

business in vertical farming technology and infrastructure remains a compelling growth story, 

underpinned by increasing demand for sustainable and efficient agricultural practices. The company's 
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dedication to its strategic objectives, including the exploration of mergers, acquisitions, and partnerships to bolster 

its financial position and operational capabilities, underscores its commitment to creating long-term value for 

shareholders. 

◼ From a financial perspective, we believe NMHI's ability to navigate this challenging period will depend on 

its capacity to secure additional funding, reduce costs, and drive revenue growth. A proactive measure 

taken in anticipation of the delisting was the announcement of a 1-for-30 reverse stock split on November 19, 

2024, effective November 21, 2024. This strategic decision was primarily intended to increase the bid price of the 

company's common stock, thereby enabling NMHI to regain compliance with the minimum bid price requirement 

of $1.00 per share for continued listing on The Nasdaq Global Market. The split, which affected all holders of 

common stock uniformly, did not alter the fundamental value of the company but rather recalibrated its capital 

structure to meet the listing requirements. We expect the company to undertake further such measures in 

the near future. 

◼ We believe NMHI's recent announcement of a SPA with an institutional investor highlights the company's 

efforts to secure funding to support its growth initiatives. The agreement allows NMHI to sell up to $29.7 

million in convertible preferred stock, with the initial tranche of $2,700,000 to be funded in two parts: $1,800,000 

within one business day of closing and the remaining $900,000 after the registration of common stock for resale. 

We believe this financing arrangement provides NMHI with the necessary capital to invest in its vertical 

farming and horticultural LED lighting solutions, potentially driving expansion and increasing its market 

presence.  

◼ Further, the funding of subsequent tranches is critical for NMHI to execute its growth strategy and meet specific 

conditions, including an average daily trading volume exceeding $500,000 and a daily volume-weighted average 

price above $1.50. These requirements indicate that NMHI must demonstrate consistent trading activity and a 

stable stock price to access the remaining funds. How this plays out, especially given the current delisting of the 

company from Nasdaq, remains to be seen. Overall, we believe the registration of common stock for resale, 

a prerequisite for funding subsequent tranches, will also be an important milestone for NMHI, as it will 

provide liquidity to the investor and potentially attract new investors to the company. 
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Analyst Certification 

PartnerCap Securities, LLC (hereinafter “PartnerCap”) maintains and takes steps to enforce its written policies and procedures which are reasonably 

designed to ensure compliance with the relevant regulations concerning content in research reports. PartnerCap has reason to believe that the 

purported facts presented in this research report are based on reliable information and any recommendation, rating or price target has a reasonable 

basis. 

I, Paul Penney, on behalf of PartnerCap, hereby certify that the views expressed in this research report accurately reflect my personal views about 

the subject securities and issuers. I also certify that although I did receive compensation for this report, no part of my compensation over the last 12 

months was, is, or will be, directly or indirectly, related to the specific recommendations or view expressed in this research report. PartnerCap and its 

analysts do not possess any conflict of interest with the company mentioned in this research report. 

Our valuation methodology is primarily based on current year and forward year EV/Sales and EV/EBITDA multiples, as well as current year and 

forward P/E multiples, total return/PE ratio, market cap/free cash flow metrics, and dividend yield comps. 

Content in this research report is AI-generated. PartnerCap employs its proprietary AI research system for content-generation, based on a universe 

of credible and authentic source documents. The system functions under an overall manual supervision, and thus the creative control over the content 

generated by the system lies with its human authors. The AI content is not mere “mechanical reproduction” and instead is the result of the human 

author’s “own original mental conception, to which [the author] gave visible form.” The AI-generated content from the system is sufficiently modified 

so as to meet the standards for copyright protection. PartnerCap thus claims that the work as a whole constitutes an original work of human authorship, 

and the content in this research report has sufficient human authorship to support a copyright claim, according to the Copyright Registration Guidance, 

published by the U.S. Copyright Office on 03/16/2023. 

 

Meaning of Ratings 

PartnerCap rating system categorically articulates the investment thesis of the company with four categories being the primary reasons why an investor 

would be attracted to a specific stock. Below are the explanations for each of PartnerCap ratings: 

Fundamental Buy: The Fundamental Buy is the rating assigned to an issuer when the analyst feels that the most compelling information for investors 

to consider for the next 12 months from the date of publication of the said research report is the issuer’s improving, or better than peer fundamental 

metrics. Primary fundamental metrics that are considered include, but are not limited to: sales growth, margins and capital efficiency metrics. 

Sentiment Buy: The Sentiment Buy is the rating assigned to an issuer when the analyst feels that the most compelling information for investors to 

consider for the next 12 months from the date of publication of the said research report is an upcoming trading catalyst. Examples of catalysts to 

consider include, but are not limited to: upcoming data released from trials, new product launches, changes in management and synergies from recent 

inorganic activities.  

Valuation Buy: The Valuation Buy is the rating assigned to an issuer when the analyst feels that the most compelling information for investors to 

consider is a discounted valuation that is expected to re-rate higher in the next 12 months from the date of publication of the said research report. 

Examples that support a valuation buy rating include, but are not limited to: discounted trading multiples (including PE, EV/Sales, EV/EBITDA and 

P/Book) relative to an issuers’ traditional multiples, or peer group; a change to the corporate structure, for example deleveraging, which would warrant 

a re-rating; or increased cash generation that would drive a higher intrinsic value than the current market valuation supports in the coming 12 months. 

Restricted: This is the rating that will be assigned to any issuer that PartnerCap is restricted from writing about, at least in the next 12 months from 

the date of publication of the said research report. This is most often a self-imposed rating that is designed to be temporary in nature and designates 

no recommendation given a conflict of interest (i.e. pending placement activity or advisory work). 

 

Rating Distribution 

 FUNDAMENTAL BUY SENTIMENT BUY VALUATION BUY RESTRICTED 

Research Clients 2 0 3 0 

Research Clients with Investment Banking Services 1 0 0 0 

PartnerCap believes this research report includes a fair presentation of the risks that may impede achievement of the recommendation, rating or 

price target. 
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Stock Price Chart with Target Prices  

Target price was initiated on November 07, 2024 at $0.70. 

Target price was reduced on November 18, 2024 to $0.52. 

 

Note: The close prices in the chart above are split-adjusted, following the 30:1 reverse stock split undertaken by the company on November 21, 2024, 

as noted on pg. 04. 

 

Compensation or Securities Ownership 

The analyst(s) responsible for covering the securities in this report receives compensation based upon, among other factors, the overall profitability of 

PartnerCap. including profits derived from investment banking revenue and related advisory services. Unless noted in the Company Specific 

Disclosures section above, neither the analyst(s) responsible for covering the securities in this report, nor members of the analyst(s’) household, has 

a financial interest in the Company, but in the future may from time to time engage in transactions with respect to the Company or other companies 

mentioned in the report. For compendium reports (a research report covering six or more subject companies) please see the latest published research 

to view company specific disclosures. Any material conflict of interest between PartnerCap and any other party are listed in the Firm’s ADV when 

required. 

The research analyst who prepared this report is Paul Penney (hereinafter “Analyst”). The Analyst hereby discloses that the Analyst or a member of 

the Analyst’s family has no financial interest in the debt or equity securities of the subject company. 

 

General Disclaimer and Copyright   

This report has been issued by PartnerCap in consideration of a fee payable. Fees are paid in cash and or equity without recourse. PartnerCap 

Securities, LLC may seek additional fees for the assistance with investor targeting, access and further investor preparation services, but does not get 

remunerated for any specific investment recommendations. 

This report is provided for informational purposes only. It is not to be construed as an offer to buy or sell, a solicitation of an offer to buy or sell any 

financial instruments, or to particular trading strategy in any jurisdiction. The information and opinions in this report were prepared by registered 

employees of PartnerCap. The information herein is believed by PartnerCap to be reliable and has been obtained from public sources believed to be 

reliable, but PartnerCap makes no representation as to the accuracy or completeness of such information.  Forward-looking information or statements 

in this report contain information that is based on assumptions, forecasts of future results and estimates of amounts not yet determinable and therefore 

involve known and unknown risks, uncertainties and other factors that may cause the actual results, performance, or achievements of their subject 

matter to be materially different from current expectations. 

PartnerCap is regulated by the United States Securities and Exchange Commission, FINRA and various other self-regulatory organizations. This report 

has been prepared in accordance with the laws and regulations governing United States broker-dealers. This report has not been submitted to FINRA 

for review, registration with the SEC or FINRA does not indicate endorsement or approval of this report. To the fullest extent allowed by law, PartnerCap 

shall not be liable for any direct, indirect, or consequential losses, loss of profits, damages, or costs or expenses incurred or suffered by you arising 

out of or in connection with the access to, use of, or reliance on any information contained in this note. 

Opinions, estimates and projections in this report constitute the current judgment of the author as of the date of this report. They do not necessarily 

reflect the opinions of PartnerCap and are subject to change without notice. In addition, opinions, estimates and projections in this report may differ 
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from or be contrary to those expressed by other business areas or representatives of PartnerCap and its affiliates. PartnerCap has no obligation to 

update, modify or amend this report or to otherwise notify a reader thereof if any matter stated herein, or any opinion, projection, forecast or estimate 

set forth herein, changes or subsequently becomes inaccurate. 

PartnerCap does not provide individually tailored investment advice in research reports. This report has been prepared without regard to the 

investments and circumstances of the recipient. The securities discussed in this report may not be suitable for all investors and investors must make 

their own investment decisions using their own independent advisors as they believe necessary and based upon their specific financial situations and 

investment objectives. Estimates of future performance are based on assumptions that may not be realized. Furthermore, past performance is not 

necessarily indicative of future performance. Investment involves risk. You are advised to exercise caution in relation to the research report. If you are 

in any doubt about any of the contents of this document, you should obtain independent professional advice.  

PartnerCap salespeople and other professionals may provide oral or written market commentary or trading strategies to our clients that reflect opinions 

that are contrary to the opinions expressed in this research. PartnerCap may seek to offer investment banking services to all companies under research 

coverage. PartnerCap and/or its affiliates have not received any investment-banking related compensation from the company or companies mentioned 

in this report over the past 12 months, but expect to receive the same within the next three months. 

This research report (the "Report") is investment research, which has been prepared on an independent basis by PartnerCap, a member of FINRA 

and SIPC, with offices at 25 Thurmond Way, Bluffton, SC 29910. Electronic research is simultaneously available to all clients. This research report is 

provided to PartnerCap clients and others and may not be redistributed, retransmitted, disclosed, copied, photocopied, or duplicated, in whole or in 

part, or in any form or manner, without the express written consent of PartnerCap. In the event that this research report is sent to you by a party other 

than PartnerCap, please note that the contents may have been altered from the original, or comments may have been added, which may not be the 

opinions of PartnerCap. In such case, neither PartnerCap, nor its affiliates or associated persons, are responsible for the altered research report.  

This report and any recommendation contained herein speak only as of the date of this report and are subject to change without notice. PartnerCap 

and its affiliated companies and employees shall have no obligation to update or amend any information or opinion contained in this report and the 

frequency of subsequent reports, if any, remain in the discretion of the author and PartnerCap.  

All intellectual property rights in the research report belong to PartnerCap. Any and all matters related to this research report shall be governed by and 

construed in accordance with the laws of the State of New York.  

This report is not directed at, or intended for distribution to or use by, any person or entity who is a citizen or resident of, or located in any locality, 

state, country, or other jurisdiction where such distribution, publication, availability, or use would be contrary to law or regulation or which would subject 

PartnerCap and its affiliates to any registration or licensing requirements within such jurisdictions.  

Over the past 12 months, PartnerCap has not managed or co-managed a public offering of securities from the companies mentioned in this research 

report ('subject' companies henceforth), but may affect transactions in the securities on a placement agent basis in the coming months. 

The subject company has not been a client of PartnerCap in the previous 12 months preceding the date of publication of this research report, and 

PartnerCap has not provided the company any services of any sort. Moreover, PartnerCap did not engage in any investment banking activity for the 

said companies over the past 12 months, and there is no current investment banking activity ongoing and PartnerCap does not anticipate any such 

activities over the next 12 months for any subject companies mentioned in this report.   

PartnerCap has not received compensation for banking services from the subject company in the past 12 months. PartnerCap does not beneficially 

own 1% or more of any class of common equity securities of the subject company. 

In addition, PartnerCap assumes no warranty, liability or guarantee for the current relevance, correctness or completeness of any information provided. 

Furthermore, PartnerCap assumes no liability for any direct or indirect loss or damage or, in particular, for lost profit, which you may incur as a result 

of the use and existence of the information, provided within the report.  
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