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Q1 F18| Business Highlights
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25% passenger growth to 7.2m passengers

Network expansion with London-Luton base, new destinations

Secured 10 additional new Airbus A321 CEO aircraft 

Total revenue up 28.6% with RASK up 3.4%

Net profit 50.4% higher year-on-year to €58m 

Customer friendly enhancements to our baggage policy

Enhancing leadership capacity - EVP, CFO and CTO

FY18 net profit guidance at top of €250m – €270m range 



Q1 F18| #1 LCC in CEE
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Source: Company information as at 30 June 2017

Note 1: On sale

7.2m
+25.2%

Passengers

1411

+17
Airports

421

+4
Countries

83 
+13 

Aircraft

28
+3

Bases

Q1 | Growth Metrics

3,000+
+400

Staff



Q1 F18| Performance Metrics
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13.1 hours
+0.1%

Utilisation

41,381
+18.2%Flights

99.9%
+0.01pptRegularity

79.9%1

+0.04ppt
Punctuality

91.2%
+1.69pptLoad factor

Source: Company information 

Note 1: Departure +15min



WIZZ | Fleet Evolution Driving Costs Lower
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Group Results Q1 FY18 Q1 FY17 Change

Revenue € 469.3 m 364.9 +28.6%

EBITDAR € 155.9 m 108.4 +43.8%

EBITDAR margin 33.2 % 29.7% +3.5ppt

Net profit € 58.1 m 38.62 +50.4%

Net profit margin 12.4 % 10.6%2 +1.8ppt

Free cash € 911.7  m 707.1 +€204.7m

Q1 F18| Record Profitability on 25% Pax Growth

+ 22.9 %
Seat 

Growth

+ 1.3 %
Stage 

Length

+ 24.5 %
ASK 

Growth

+ 25.2 %
Passenger 

Growth

Profit Margin
+1.8 ppt

RASK1

+3.4 % 
CASK1

+2.1%

Source: Company information. CASK rounded to two decimal places
Note 1: Relating to Airline performance
Note 2: FY17 figures show Underlying profits
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Source: Company information

424  

552  577  
659  

794  895  

916  

212  
265  

165  

214  
274  

353  

433  

534  

656  

153  

204  

589  

766  

851  

1,012  

1,227  

1,429  

1,571  

365  

469  

28.1% 
27.9% 

32.2% 
34.9% 35.3% 

37.4% 

41.7% 

41.9% 
43.5% 

F11 F12 F13 F14 F15 F16 F17 Q1 F17 Q1 F18
Ticket Ancillary Ancillary as % of Revenue

Q1 F18| Revenue Growth

Positive effects

Easter effect

Higher load factors

Larger aircraft

Flying further 

Revenue Development 
(€m)
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WIZZ | Growing Ancillary Revenues 

10.2 9.5

16.2 18.7

FY17 Q1 FY18 Q1

Baggage Related Value-Added Services

+ €1.8Ancillary Revenue

€26.4
€28.8

Per pax

Changing customer profiles

Passenger flying more frequently

Increased popularity of value-
added bundle fares

30+ revenues streams

Improved conversion continues

More leisure routes 

Four year decline in bag fees

Growing Value-Add Fees 
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Game changers
- Larger aircraft 
- Fuel efficiencies 

Improving ownership costs

Economies of Scale

Inflationary pressures

Infrastructure costs

Currency weakness

2.32 2.25 2.29 2.25 2.27 2.27 2.25 2.23 2.29

1.19
1.49

1.58
1.48 1.36

1.15
0.90 0.93 0.93

3.51
3.74

3.88
3.72 3.62

3.42

3.15 3.16 3.23

F11 F12 F13 F14 F15 F16 F17 Q1 F17 Q1 F18

CASK ex-fuel Fuel per ASK

€ cents

CASK and ex-fuel CASK development 1 Opportunities

Challenges

Source: Company information
Note 1: Relating to Airline performance

Q1 F18| Cost Discipline 



Q1 F18| Ultra Low Cost Carrier

Fuel CASK
0.93 cent

Ex-Fuel 
CASK

2.29 cent

€ cent

Q1 F18 CASK 1

Q1 F18 Q1 F17 Change

Total CASK (cent) 3.23 3.16 2.1%

Fuel CASK 0.93 0.93 0.3%

Ex-Fuel CASK 2.29 2.23 2.9%

CASK € cent Q1 F18 Q1 F17 Change

Fuel 0.93 0.93 -

Staff costs  0.27 0.27 -

Distribution & marketing 0.07 0.07 -

Maintenance, materials 
and repairs  

0.22 0.21 0.01

Depreciation & 
amortisation

0.19 0.11 0.08

Aircraft rentals 0.56 0.53 0.03

Airport, handling and en-
route charges 

0.89 0.94 (0.05)

Other expenses 0.09 0.10 (0.01)

Total CASK 3.23 3.16 0.07
Stage length (0.03)
Macro (FX) 0.01
Unit costs 0.09

Airline CASK for the three months ended  30 June, 2017
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Source: Audited financial statements. CASK rounded to two decimal places

Source: Company information
Note 1: Relating to Airline performance and rounded to two decimals



WIZZ | Balance Sheet Strength

1.5x
Q1 F17: 1.4x

Leverage

€m

FREE CASH +28.9%

Strong cash generation

Benefiting from robust lease 
market

Aircraft ownership – driving cost 
even lower

Low leverage level

11

Audited financial statements. 
Note 1: Cash and Cash Equivalents (€m)
Note 2: Leverage is defined as net debt adjusted to include capitalised operating lease obligations divided by earnings before interest, tax, depreciation, amortisation and aircraft rentals



Source:  Company Information.

Note:  New capacity on sale compared to the first quarter of F17

WIZZ | Capacity Growth Across the Board
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WIZZ | Customer Focused Improvements – Baggage

Why change policy?

Adapting to changes in 
customer profiles 

Paying for cabin bags is not 
industry standard

No more fees for hand luggage

Size of free hand luggage 
increased by 50%

New Priority product features

Refinements to Checked-in bag 
offering
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WIZZ| Technological Advancements

Note: Last twelve months



WIZZ| Enhancing Leadership Capacity

Executive Vice President, Deputy CEO

Stephen Jones

Chief Financial Officer 

Iain Wetherall

Chief Technical Officer 

Heiko Holm

1

2

3



WIZZ | FY 2018 Net Profit Guidance
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Guidance

Capacity growth (ASKs) +23%

Average stage length Modest increase

Load Factor +1%

Fuel CASK +3%

Ex-fuel CASK Broadly flat

Total CASK +1%

Revenue per ASK Slight increase

Effective tax rate 6%

Net profit Top end of €250 – €270 million
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WIZZ | Summary

25% passenger growth to 7.2m passengers

Network expansion with London-Luton base, new destinations

Secured 10 additional new Airbus A321 CEO aircraft 

Total revenue up 28.6% with RASK up 3.4%

Net profit 50.4% higher year-on-year to €58m 

Customer friendly enhancements to our baggage policy

Enhancing leadership capacity - EVP, CFO and CTO

FY18 net profit guidance at top of €250m – €270m range 





This presentation has been prepared by Wizz Air Holdings Plc (the “Company”). By receiving this presentation and/or attending the meeting where this presentation is made, or by reading
the presentation slides, you agree to be bound by the following limitations.

This presentation is intended to be delivered in the United Kingdom only. This presentation is directed only at (i) persons having professional experience in matters relating to investments
who fall within the definition of "investment professionals" in Article 19(5) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (as amended from time to time)
(the “Order”); (ii) high net worth bodies corporate, unincorporated associations, partnerships and trustees of high value trusts as described in Article 49(2)(a)-(d) of the Order; or (iii)
persons to whom it would otherwise be to distribute it. Persons within the United Kingdom who receive this communication (other than those falling within (i), (ii) and/or (iii) above) should
not rely on or act upon the contents of this presentation. This presentation is not intended to be distributed or passed on to any other class of persons.

This presentation does not constitute or form part of any offer to sell or issue, or invitation to purchase or subscribe for, or any solicitation of any offer to purchase or subscribe for, any
securities of the Company or any of its subsidiaries (together the “Group”) in any other entity, nor shall this document or any part of it, or the fact of its presentation, form the basis of, or be
relied on in connection with, any contract or investment decision, nor does it constitute a recommendation regarding the securities of the Group. Past performance, including the price at
which the Company’s securities have been bought or sold in the past and the past yield on the Group’s securities, cannot be relied on as a guide to future performance. Nothing herein should
be construed as financial, legal, tax, accounting, actuarial or other specialist advice and persons needing advice should consult an independent financial adviser or independent legal counsel.

Neither this presentation nor any information contained in this presentation should be transmitted into, distributed in or otherwise made available in whole or in part by the recipients of the
presentation to any other person inthe United States, Canada, Australia, Japan or any other jurisdiction which prohibits or restricts the same except in compliance with applicable securities
laws. Recipients of this presentation are required to inform themselves of and comply with all restrictions or prohibitions in such jurisdictions and neither the Group nor any of its affiliates,
members, directors, officers, advisors, agents, employees, or any other person accepts any liability to any person acting on its behalf (its “Affiliates”) in relation to the distribution or
possession of the presentation or any information contained in the presentation in or from any such jurisdiction.

The information contained in this presentation has not been independently verified. This presentation does not purport to be all-inclusive or to contain all the information that a prospective
investor in securities of the Group may desire or require in deciding whether or not to offer to purchase such securities.

No representation, warranty, or other assurance express or implied, is made or given by or on behalf of the Group or any of its Affiliates as to the accuracy, completeness or fairness of the
information or opinions contained in this presentation or any other material discussed verbally.

None of the Group or any of its Affiliates accepts any liability whatsoever for any loss howsoever arising from any use of this presentation or its contents or otherwise arising in connection
therewith.

The information in this presentation includes forward-looking statements, made in good faith, which are based on the Group's or, as appropriate, the Group’s directors' current expectations
and projections about future events. These forward-looking statements may be identified by the use of forward-looking terminology including, but not limited to, the terms "believes",
"estimates", "plans", "projects", "anticipates", "expects", "intends", "may", "will" or "should" or, in each case, their negative or other variations or comparable terminology, or by discussion of
the Group’s strategy, plans, operations, financial performance and condition, objectives, goals, future events or intentions. These forward-looking statements, as well as those included in any
other material discussed at any analyst presentation, are subject to risks, uncertainties and assumptions about the Group and investments many of which are outside of the Group control,
including, among other things, the development of its business, the trends in its operating industry, changing economic, financial, or other market conditions and future capital expenditures.
In light of these risks, uncertainties and assumptions, the events or circumstances referred to in the forward-looking statements may differ materially from those indicated in these
statements. Forward-looking statements may, and often do, materially differ from actual results. Thus, these forward-looking statements should be treated with caution and the recipients of
the presentation should not rely on any forward-looking statements.

None of the future projections, expectations, estimates or prospects or any other statements contained in this presentation should be taken as forecasts or promises nor should they be taken
as implying any indication, assurance or guarantee that the assumptions on which such future projections, expectations, estimates or prospects have been prepared are correct or exhaustive
or, in the case of the assumptions, fully stated in the presentation. Forward-looking statements speak only as of the date of this presentation. Subject to obligations under the listing rules and
disclosure guidance and transparency rules made by the Financial Conduct Authority under Part VI of the Financial Services and Markets Act 2000 (as amended from time to time), neither
the Group nor any of its Affiliates, undertakes to publicly update or revise any such forward-looking statement, or any other statements contained in this presentation, whether as a result of
new information, future events or otherwise.

As a result of these risks, uncertainties and assumptions, you should not place undue reliance on these forward-looking statements as a prediction of actual results or otherwise. The
information and opinions contained in this presentation and any other material discussed verbally are provided as at the date of this presentation and are subject to verification, completion
and change without notice.

In giving this presentation neither the Group nor any of its Affiliates, undertakes any obligation to provide the recipient with access to any additional information or to update this presentation
or any additional information or to correct any inaccuracies in any such information which may become apparent.
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WIZZ | Disclaimer


